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EDITORIAL COMMENT 
It is much to the credit of the German- 
American pharmacists of New York 
that they are already discussing meth- 
ods of reforming the conduct of elec- 
tions for members of the Board of Pharmacy in this State. 
What impresses us as a very sensible suggestion for an im- 
proved method, both for the registration of persons qualified 
to vote and of casting the ballot, is contained in an editorial 
article in the November issue of the Deutsch-Amerikanische 
Apotheker Zeitung. It would provide for the registration of 
the voter ten days in advance of the election, the right to vote 
being limited to registered pharmacists, and the voter would 
be required to possess credentials in the shape of a postal card 
notice previously issued to him by the secretary of the Board 
of Pharmacy. Discussion of this kind is timely and well cal- 


THE ELECTION 
oF BoARD MEMBERS. 





culated to produce good résults in the way of bringing about a 
more equitable and honest method of recording votes. 





The recent scare concerning the air in the 
Subway is, we think, largely without founda- 
tion, and the enterprising druggist who first 
opens an establishment in connection with 
the new road underground need enlarge only his perfume de- 
partment to achieve a success as great as would be possible 
on an ordinary thoroughfare. Oxygen enough will, we believe, 
be found in the Subway for all the passengers it will carry, and 
the rush of trains should suffice to drive out the expired car- 
bonie acid. A pearl awaits the first pharmacist who has the 
enterprise to dive. 


THE AIR OF 
THE SuBWaAY. 





The telephone question is being used 
to good effect in Chicago and in sev- 
eral other important centers to con- 
vince retail druggists of the benefits 
of membership in local druggists’ associations. Through agi- 
tation and organized pressure the pharmacists of Chicago are 
actually able to realize a handsome profit annually from the 
operation of telephones in their stores. The situation is not 
bad in New York, where druggists who do an average busi- 
ness are able in many instances to make the telephone service 
pay for itself. We know of some pharmacists in family dis- 
tricts who clear as much as $30 a month over and above the 
rental of the instrument. This is not bad, but if better could 
be done through agitation let us by all means agitate. The 
National Association of Retail Druggists is actively interested 
in the matter, and if it is able to perfect a working or- 
ganization in New York we may expect to see many desirable 
innovations in the way of increasing the retailers’ sources of 
profits. 


INCREASING SOURCES 
OF PROFIT. 





The question of substitution in its 

Prorverty RicgHts IN pharmaceutical bearings has always 

e THis WorpD proved a very vexing one. Some manu- 
facturers have willfully confused the 

term substitution with that,of competition, and have chosen 
to regard the two as synonymous terms. It must also be said 
of some retailers that they have frequently misinterpreted the 
meaning of competition, and come dangerously near to substi- 
tuting. Some pharmacists who would scorn knowingly to prac- 
tice substitution have nevertheless unwittingly engaged in a 
most reprehensible form of it. There is a proprietary medicine 
on the market, the active ingredients of which consist of some 
form of iron and of manganese combined with peptone, which 
offers the very best illustration possible of the kind of crim- 
inal substitution referred to. In speaking of this we may be 
absolved from the charge of “ puffing” the particular article in 
question, as this is written without the knowledge of the pro- 
prietor of the compound. It is Pepto-Mangan. Some otherwise 
well-informed pharmacists have proceeded on the assumption 
that the term pepto-mangan had a definite meaning in chem- 
istry ; that, in fact, some substance existed which could be de. 
scribed as a “ peptomanganate,” when, of course, no such thing 
is possible. Hence there have been placed upon the market a 
great variety of compounds of unknown composition bearing one 
tag or another having some connection more or less remote 
with the fancifully coined Pepto-Mangan, which is a trade- 
mark name, the legitimate property of the original users of it. 
Of course, the facts just stated are not generally known, but 
then ignorance is no excuse in law, and pharmacists would do 
well to look into this matter for themselves and find out where 
they stand. 
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Fruits of the Conventions. 

The three important meetings in commercial pharmacy 
are those of the Proprietary Association, the N. A. R. D. and 
the N. W. D. A. The meetings of these associations this year 
have been of especial importance to the retail druggist, and 
the last of them, which has just come to a close at New Or- 
leans, gives evidence of a closer degree of affiliation between 
the three branches of the trade and of unity of interests than 
has ever before existed. It had been feared by some of the retail 
trade that pressure might be required to induce the jobbers to 
give their cordial adherence to the direct contract plan, but 
as a result of the cautious, conservative yet forceful manner 
in which the affairs of the retail association have been con- 
ducted, and of the attitude taken by the leading proprietors, 
the wholesale trade have seen the wisdom of giving their 
cordial support to a movement which, if successful, cannot 
but benefit proprietor, retailer and jobber alike. 

The New Orleans meeting would be a notable one as af- 
fecting the retail trade if for no other reason than the cor- 
diality shown by the jobber in pledging his support to the re- 
retail trade, in furtherance of the direct contract plan. It is 
possible, of course, that even if any disposition had been mani- 
fested upon the part of the jobber to reject the direct contract 
plan he might still have been coerced into its acceptance, but 
fortunately for the: effectual enforcement of the plan and for 
the continuation of the present amicable relations between 
the several branches of the trade, the jobber has pledged his 
support without coercion and with a degree of cordiality which 
augurs well for its rigid enforcement. 

One other matter dealt with in the New Orleans meeting 
which is of very general interest in the retail trade is the formal 
adoption of uniform terms of 30 days net and 1 per cent. for 
cash in 10 days. While these terms are already enforced in 
the East there is a wide diversity of usage in the Southwestern 
and Western States, though jobbers are decidedly in favor of 
uniformity all along the line. We believe that the proposed 
change in terms, which is to go into effect on January 1, will 
eventually prove beneficial to the retail as well as to the job- 
bing trade, though naturally there will be a certain degree of 
friction in introducing so marked an innovation as this in 
certain sections in the Southwest. 

The retail drug trade was much surprised and not a little 
displeased to learn that the Mann bill providing for the aboli- 
tion of product patents on medicinal chemicals had failed to 
receive the formal approval of the association. 

The spiciest incident of the meeting grew out of the dis- 
cussion of this measure, Dr. Hugo Schweitzer appearing in op- 
position and Thomas V. Wooten supporting the bill. The re- 
sults appear to be somewhat in the nature of a drawn battle, 
since the Board of Control recommended that the incoming 
Committee on Legislation correspond with the interested mem- 
bers of the association and be guided by the results of this 
correspondence. 

All three of the alcohol bills before Congress were approved 
by the association. These provide for (1) reduction of the 
tax to 70 cents; (2) the sale of denaturized alcohol tax free; 
(3) a rebate on alcohol used in making export goods. None 
of these measures is disapproved of by the N. A. R. D., though 
that body has opposed action favoring the introduction of de- 
naturized alcohol for the fear that the introduction of the meas- 
ure providing for this would tend to defeat the proposed reduc- 
tion to 70 cents, which is favored by retailers. 

It will thus be seen that in all essential features the three 
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branches of the trade are working together in harmony, with 
the most encouraging prospects for a general improvement of 
conditions in so far as they affect the retailer throughout the 
United States, through the active co-operation of the proprie- 
tor, the jobber and the retailer. 


Difficulties Encountered by Exporters. 

In our issue for September 5, under the above head, we took 
occasion to point out the rather intricate and complicated regu- 
lations which govern the introduction of proprietary prepara- 
tions into Russia. One of our largest manufacturers of phar- 
maceutical preparations took occasion to criticise this note as 
being calculated to deter proprietors from seeking foreign mar- 
kets, and thus defeating an object for which we are striving 
most earnestly—namely, an increase in the export trade of 
American pharmaceutical preparations and proprietary reme- 
dies. We are glad that this criticism came to us, as it enables 
us to again state our object, and the methods which we are per- 
us to again state our object, and the methods which we are 
pursuing to attain the desired end. 

We believe that the American can compete successfully with 
the world in almost every line. To do this, however, he must 
study the conditions existing in the world’s markets, and must 
adapt his goods and his methods to meet those conditions. The 
fact that a manufacturer understands domestic trade and car- 
ries on a profitable business with that trade by no means im- 
plies that he can be successful in his dealings with any par- 
ticular foreign country along the same line that he has fol- 
lowed in dealing with his American customers. This is the 
first and most important fact for the American producer to real- 
ize, and it is one which he has been very slow to comprehend 
and act upon. Almost every volume of our consular reports 
furnishes evidence of his lack of adaptation and of its disastrous 
effects on our foreign trade reiations, and we ourselves have 


printed numerous letters from commercial travelers in foreign 
parts in which reference las been made to the indisposition 
on the ‘part of the Americai manufacturers to meet with the 
wishes of foreign buyers even in minor details. 


In publishing these criticisms, and in setting before our Amer- 
ican manufacturers the difficulties which confront the would-be 
exporter, we believe we are doing the best possible service in 
the direction é6f promoting our export trade. These difficulties 
exist, and the manufacturer who proceeds to make a bid for ex- 
port trade and still ignores these conditions will learn of their 
existence at considerable cost of time, effort and money. This 
expenditure we wish to save to our manufacturers by bringing 
these facts to their attention in advance, so that they may pre- 
pare themselves properly for the conditions which they must 
meet if they desire to build up an export trade. 

All of these difficulties, however, are but mere incidents, and 
when once surmounted, the American manufacturer will find 
that his export trade is one of his most valuable assets, keep- 
ing him occupied during the dull season, giving an outlet for 
his surplus in periods of depression, and having a degree of 
permanency in delightful contrast to the condition existing 
in the United States, where the manufacturer can only maintain 
his hold on the trade by constant and strenuous effort. 


Many of our readers will, no doubt, be surprised to learn 
that railway freight rates in England are about 100 to 200 per 
cent. higher than in the United States. The rates on the Gov- 
ernment railways of Germany are about the same as in HDng- 
land. 


‘ 
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CHEMICAL REAGENTS.’ 


By LyMAn F. KEBLER, 
Chief of Drug Laboratory, United States Department of Agriculture. 


Before connecting himself with the Bureau of Chemistry it 
was the writer’s privilege to be associated with one of the 
largest manufacturing and analytical laboratories in Phila- 
delphia, where are manufactured not only the medicinal reme- 
dies derived from plant and animal sources, but also many 
chemicals used in medicine and’for analytical purposes. Be- 
fore entering into the manufacture of any chemical it was 
customary to secure various brands of the chemical under 
consideration in the open market and determine their quality 
so as to be informed regarding the purity of the chemical, 
necessary in order to meet competition. When it is called 
to mind that the writer in this way started and continued 
to manufacture no less than 300 different chemicals and 
assisted in making about 1500 analyses per year, it can readily 
be seen that an excellent opportunity was afforded to become 
acquainted with many special brands of chemicals and the 
manner of labeling them. The misrepresentation of the qual- 
ity of the chemicals made a profound impression. The writer, 
in common with most college graduates, labored under the 
delusion that the quality of a chemical was indicated by the 
label on the package. The finding of gross impurities in 
C. P. chemicals was simply astounding. Literature was 
searched, and here and there a reference was found that now 
and then chemicals of inferior quality were discovered. The 
excellent books of Curtman and Krauch pointed to the signs 
of the times, but nothing had apparently been printed that 
coincided with the writer’s experience. The situation was 
followed up for a number of years, and it was concluded that 
these misrepresentations and the delivery of inferior material 
were not ephemeral, but had come to stay unless chemists 
would make a combined effort to eradicate the evil. Com- 
petition is impossible, because the bidder who bases his quo- 
tations on the lowest grade of goods nine times out of ten 
gets the contract. 

In 1901 the writer presented short communications to the 
chemical section of the Franklin Institute of Philadelphia and 
the Pennsylvania State Pharmaceutical Association, calling 
attention to the existing conditions, with numerous examples, 
and suggested that chemists co-operate and bring order out 
of chaos. At the 1902 winter meeting of the American Chemi- 
cal Society the subject was discussed and a special committee 
was appointed to investigate the subject of chemical reagents. 
Thus far the committed has made but iittle substantial 
progress. 

The unsatisfactory condition of chemical reagents was 
one of the subjects considered at the Congress of Applied 
Chemistry held at Berlin, Germany, June, 1903, and a spe- 
cial committee on the Testing of Chemical Reagents was ap- 
pointed at the annual meeting of the Association of Official 
Agricultural Chemists, held in Washington, D. C., November, 
1903. 

At first sight it seems a small matter to set fair and 
proper standards for chemicals, but an investigation shows 
that it is a large undertaking and means a number of years of 
hard work. 

When we consider the improvements, both chemically and 
electro-chemically, during the past decade, whereby products 
of a high degree of purity at a decreased cost are produced, 
it is but reasonable to expect that instead of our chemicals 
becoming inferior they should show a marked improvement. It 
is probably advisable to use the word inferior with some re- 
serve, because we have little definite knowledge as to the 
quality of chemical reagents used in former days. Chemists 
of olden times undoubtedly prepared or purified most of their 
chemical reagents and the quality of the commercial chemicals 
were little considered, being usually pure enough for use in the 
arts. 

Some chemists are of the opinion that manufacturers and 


1 Read at the Kansas ‘<! ns of the American Pharmaceutical 
Association, September 7, 1904. 
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dealers ought to supply them with the proper grade of chemi- 
cals called for without being compelled to test them. If 
chemists will first of all put themselves on record to the ef- 
fect that they will not accept any delivery except it is of 
the quality ordered a great advance will be made. Let chem- 
ists join hands in this matter, work together for the common 
‘good, and the trouble will soon be eradicated. If dealers 
once know that chemists are demanding the quality of chemi- 
cals called for they will present another front. A spirit of 
indifference on the part of chemists, a trusting to the integ- 
rity of the dealers and the plea of want of time to examine 
reagents will bring about a changed condition only about the 
time of the millennium. 

With few exceptions manufacturers of chemicals and job- 
bers are compelled to compete with one another in their line of 
business, and competition is often on the price basis, irrespective 
of the quality. The natural result is that if cheap and in- 
ferior products are placed on the market by one firm the same 
conditions must be met by another competitor or lose the 
trade. For example, some years ago the writer received an 
order for C. P. zinc sulphate. The article was delivered and 
a price corresponding to the quality of the article was charged. 
The recipient of the goods indignantly replied that he had 
been getting a chemically pure article for a much lower price 
and asked why we could not supply a similar article for the 
same price. The complainant was asked to submit a sample 
of the goods he had formerly received as of C. P. quality, 
and, on investigation, it was found that the article was one 
of commercial grade. He was therefore informed that if he 
wished C. P. zine sulphate of a quality similar to the sample 
submitted we would be glad to furnish it at his price, or even 
less, in large or small quantities, as he desired. Nothing fur- 
ther was heard from this consumer. 

Again, if one competitor marks a given article C. P., those 
in the same line of business must act in a similar manner. If 
a customer orders his chemicals under the designation C. P. 
they must be so marked and the price must be the same as 
that of other dealers or there will be friction. What are 
the results? The designation C. P. has come to have no sig- 
nificance whatever, and if it has any meaning such meaning is 
interpreted to suit the convenience of the dealer. Several 
years ago a sample of potassium iodide was examined and 
found not to be of the quality ordered. The manufacturer 
was informed concerning the shortcomings of the chemical. 
He responded in person and appeared very indignant because 
we had rejected the article. He was informed that his pack- 
age was marked C. P., and he unblushingly responded, say- 
ing “that the C. P. in this case had no reference whatever to 
the usual meaning ‘ chemically pure,’ but meant simply ‘ com- 


mercially pure.” Some tell us that the designation C. P. 
means conveniently pure chemicals, of which quality there are 
many. 


Whatever may be the exact status of the designation 
©. P. in the average mind, it is quite apparent that the best 
manufacturers abroad recognize the worthlessness of this term 
as used in the chemical world at present, and have accordingly 
dropped it from their price-lists to a large extent. 

It is very interesting to note that our American manufac- 
turers and jobbers, however, seem to cling tenaciously to this 
well-known term, but their products do not appear to be any 
better than those delivered by foreign manufacturers. To 
show that this designation is used quite loosely and with a 
very different meaning for each line of business, a number of 
examples will be cited. An iron master ordered C. P. zine 
chloride and sodium bisulphite, both very difficult of prepara- 
tion. Undoubtedly chemicals of good quality were desired ; 
such were shipped and the recipient did not enter any com- 
plaint, although they were not marked C. P. That no com- 
plaint was entered is quite unusual, because men usually like 
to receive the goods they order to be marked according to: the 
instructions sent to the manufacturer or jobber. Manufac- 
turers of strong inorganic acids and high grade glycerin 
usually mark their best goods C. P., not because they believe 
them to be of C. P. quality, for they know such is not the case, 
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but because such a custom has grown up and customers seem 
to demand it. Brokers and jobbers are much more inclined to 
the labeling of their chemicals in such a manner as to make 
the average chemist think they are dealing in chemicals of a 
superior grade. As a matter of fact, however, the labels are 
frequently put on the packages to suit the convenience of 
dealers. 

The writer does not believe in setting a standard which 
will require a purity of 100 per cent., neither does he be- 
lieve that it is practicable to require a chemical to be abso- 
lutely free from all insoluble matter where the chemical is 
soluble in water. It is seldom possible to make chemicals 
absolutely free from all foreign matter, but it is possible to 
free them from all foreign matter which will interfere in 
ordinary chemical analysis. Manufacturers have manifested 
a desire to supply chemicals along these lines and have and 
are marking, in many cases, chemicals in such a way as to 
indicate the absence of certain impurities. For example, 
potassium permanganate and magnesium oxide are frequently 
marked as being free from sulphur; sodium hydroxide, free 
from nitrogen; copper sulphate, free from iron. The writer’s 
experience, however, with some of the chemicals supplied under 
labels of the above character is that they do not comply with 
the representations placed on the package. Nothing more 
could be desired than to have the manufacturers state exactly 
what is contained in the package and thus enable the chemist 
to readily determine for himself as to whether or not the 
chemical is fit for his use. 

A Fairchild Scholarship for British Pharmacists. 

Announcement is made in a recent number of the London 
Chemist and Druggist that Fairchild Brothers & Foster, of 
New York, in appreciation of the friendly relations which for 
many years have subsisted between them and pharmacists of 
the United Kingdom, offer a scholarship of £50 and four prizes 
of £5 each for competition among those in the United King- 
dom who satisfy the regulation requirements for admission to 
their respective qualifying examinations—4. e., the Minor exam- 
ination in Great Britain or the License examination in Ireland. 
The examination is to be conducted in London and Manchester 
(for England), Dublin (for Ireland), Edinburgh (for Scot- 
land, and Cardiff (for Wales), in July. 

Candidates will be required to give notice in writing not 
later than June 1, 1905, to the secretary, A. E. Holden, Bath 
House, Holborn Viaduct, London, E. C. The successful candi- 
date will be at liberty to select any well-known school or col- 
lege of pharmacy in Great Britain or Ireland where he (or 
she) proposes to study for the qualifying examination during a 
period of not less than three months within a year from June 1, 
1905. No candidate will be admitted for the examination in 
1905 who has not completed 20 years of age, or who exceeds 22 
on January 1, 1905. 


Concordia Medica—A 'New Scheme for Competing with 
the Druggist. 

An organization of medical men has been completed in 
Erfurt, Germany, under the name of “Concordia Medica,” 
which seems to be a. scheme for taking away some of the 
legitimate profits of druggists in a way that is scarcely ethical. 
A number of physicians have been asked to join this organiza- 
tion, which is engaged in the manufacture of secret remedies 
and specialties and which promises to all its members the 
payment of a death benefit, provided they prescribe the reme- 
dies manufactured by the Concordia, specifying them on pre- 
scriptions under the abbreviation C.m. Druggists throughout 
the German Empire have been complaining about the methods 
of business pursued by this organization, and a number of 
local pharmaceutical societies have resolved to refuse to sell 
these remedies. A number of reputable physicians have also 
condemned the association in question and its methods. The 
national German pharmaceutical society has sent to all its 
members printed notices setting forth the real nature of this 
concern, but confesses that nothing can be done by the Govern- 
ment against such institutions. 
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DEVELOPING A PRESCRIPTION BUSINESS.’ 
By Wma. C. KIRCHGESSNER., 
Grand Rapids, Mich. 


Why is there a cry from so many pharmacists that there is 
a decline in their prescription business, and some state they 
have none at all? Who is to blame for such a state of affairs? 
The pharmacists or physicians? My answer is: Both; and 
the remedy, a better understanding with each other. That 
there are pharmacists who do not care for a physician’s trade 
we cannot deny, and it is this class which hurts the pharmaceu- 
tical profession. To develop a prescription. business the phar- 
macist must be educated in both commercial and professional 
pharmacy. He must be able to answer all questions asked him 
on pharmaceutical subjects, if not to furnish same as soon as 
possible. He must be diplomatic in his dealings with physi- 
cians; know their likes and dislikes, what school they grad- 
uated from, and never mention the sayings of one to the other, 
as in no profession is there such a jealousy as exists in the 
medical profession. 

There are two classes of physicians—the dispenser who 
wants it all and the prescriber who lives and lets live. To 
win over the dispensing class to a prescriber is no easy task. 
As a rule they are selfish or ignorant, and dispense to hide 
their ignorance. Their whole object in life is like a leech, to 
get all they can. They are never prominent in medical circles 
or the community in which they live. They never dispense in- 
fusions, decoctions, suppositories, ointments or any expensive 
medicines. Of the new remedies they know nothing. On the 
other hand, the prescriber is a big-hearted man, ready at all 
times to learn something, and wants to know of the progress 
in pharmacy. He would rather see a dozen men making a 
living out of his work than to deprive one of a living. 

Before asking a physician for his business, whether prescrip- 
tion work or furnishing him his supplies, get thoroughly ac- 
quainted, calling on him and leaving him prescription blanks 
several times before approaching him for his business. Some 
will enjoy a story; others are on their dignity at all times, and 
with this class you want to be as dignified as they are, giving 
them to understand that you know your business. The dis- 
pensing physician will give as his reason for not prescribing 
that his prescriptions are refilled and passed from one to the 
other. I assure him that if he will send his prescriptions to me 
I will not repeat or give copy unless ordered by him to do so. 
Furthermore, I will return prescriptions to him if desired. 
“If you have private formulas that you prepare we will buy 
them of you and dispense same when ordered, or if preferred 
we will make them for you, and we assure you that they will 
be kept as your private property.” Always give him to under- 
stand that no percentage on his or any one’s else prescription 
will be given, as you would only have to charge his patient 
more. 

A conversation is usually carried on as follows: “Do you 
know why Dr. B. has such a large practice and such success?” 
He will say he knows he has a large practice and is successful, 
but why he don’t know, unless he cures. “ Well, I will tell 
you why. He told me that he lays his whole success to pre- 
scription writing, as he does not confine himself to what he has 
in his office or with him. He diagnoses a case and prescribes 
accordingly.” Have you ever used any of the new remedies? 
Have you any cases that do not improve as much as you would 
like to have them? I have never failed to get an answer, 
“Yes, I have.” When you get this answer never lose any time 
in suggesting a remedy, and one that you know he does not 
have in stock, asking him to prescribe same. This is the en- 
tering wedge, and assure him his prescriptions will not be re- 
peated. After getting him started don’t lag, but call on him for 
a few days, asking him about the case in question, and after 
that call weekly, always suggesting and leaving something in 
the shape of a sample for him. When he sees you take an in- 
terest in him he will reciprocate. 

Literature and clinical data of all new remedies should be 
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kept on hand. They are furnished gratis by the large pharma- 
ceutical and clinical houses. The prescribing physician often 
asks for matters of this kind, as he has read of it, and either 
mislaid the circulars or thrown them away. This puts him 
under obligations to you. 

REFILLING PRESCRIPTIONS. 

This should be discouraged as much as possible, and to ac- 
complish same we paste on all repeats the red slip, reading: 
“More harm than good is often done by repeating these pre- 
scriptions, and it is well to consult your physician before re- 





IT I8 WELL TO CONSULT 
YOUR PHYSICIAN BEFORE RE- 
FILLING THIS PRESORIPTION. 
MORE HARM THAN GOOD IS 
OFTEN DONE BY REFILLING. 











filling.” This usually has the desired effect, namely, driving 
the patient back to the doctor. I never fill a prescription 
knowingly for a person other than the one it was prescribed 
for, and if it is repeated very often I always inquire, so as to 
be sure. If for some other person, I notify the physician, and 
refuse to fill same even for the person it was prescribed for 
without the consent of the physician. Where morphine, cocaine 
or narcotic drugs are in a prescription, I leave out same on re- 
peats, and notify physician; so if any kick comes, he will know 
what is the matter, and they will thank you for it. Prescrip- 
tions for venereal diseases, when desired by the physicians, are 
not numbered or copy given. 
PRESCRIPTION BLANKS. 

Every doctor wants something different. While it is well 
to furnish the style they want, the one that I find gives general 
satisfaction is in book form, pocket size, with your card on all 
four corners on back. 

The doctor’s card in the middle of blank. On front only 
B in one corner and the physician’s name in the right-hand 
corner. For office work I have two blank sizes of check book 
with plain paper, so carbon copies may be taken if desired. 
The advantage of having your name in all four corners are 
two-fold. First, it makes no difference how the doctor folds it, 
your card will show. Second, if the doctor uses it for a powder 
paper, your card will be there, so you cannot fail but get some- 
thing out of it, in spite of what he may do. 

BACTERIOLOGICAL AND PHYSIOLOGICAL WORK. 

This class of work should not be done for nothing, excepting 
where the physician is a good prescriber, and he will seldom 
ask you to do it for nothing, as he will charge his patient what- 
ever your fee will be. Most physicians have no microscope or 
accessories, and are not in a position to do this class of work. 
A great many do not have the time. When a physician sees 
you can do this class of work he has faith in you, and will 
send his prescription business also. Whether you can use a 
microscope or not, you should have one, together with the dif- 
ferent stains, and mounts made from cultures, so as to compare 
if in doubt. Let them know that you can test the contents of 
the stomach after a test meal or case of poisoning. 

URINARY ANALYSIS IS ANOTHER REVENUE PRODUCER. 

Be up to date by having everything necessary to make ac- 
curate analyses. Have at least three good works on urinary 
analysis; not old books, but the latest editions, as changes in 
methods are taking place constantly. 

MEDICAL SOCIETIES. 

Prepare and read papers before the medical societies on 
subjects of interest to them. The field is unlimited for this 
kind of work. To get an invitation to read a paper before a 
medical society is an easy matter. Write to the secretary that 
you would be pleased to prepare a paper on some subject of in- 
terest to the medical profession, as “ Doctors’ Mistakes.” or 
on some new remedy. You will soon get a reply that your offer 
has been accepted. Resolutions passed by the pharmaceutical 
societies which are of interest to the medical profession should 
be sent to the medical societies. The resolutions passed at the 


Mackinac Island meeting in regard to the ‘relationship that 
should exist between pharmacists and physicians were sent in 
this way, accompanied by a letter, stating that I should be 
pleased to prepare a paper on the subject to be read at one of 
their meetings. It brought a reply at once. I have found that 
this kind of work does more good than sampling, and gives 
you a standing with the medical fraternity, something money 
cannot buy. 
CHARGING THE PHYSICIAN. 

The dispenser should be charged for everything he gets. 
He gives you nothing. Why should you give up to him? Never 
charge the prescriber for trifles that he may want in his case 
or for his personal use, but if it is a prescription for a patient 
or office use, charge at least cost price. As most physicians 
have some poor patients, have an understanding that you will 
give same at cost if he will designate same by marking P. P., 
and if too poor to pay anything mark charge. This will mean 
that his service was gratis, and he would be pleased to have us 
do the same. I have never had a physician take advantage of 
this privilege. 

ADVERTISING THE PRESCRIPTION ROOM. 

Blotters, paper-cutters, paper-weights and penholders are 
very good ads. for offices and good reminders that you are 
alive. But the best paying ad. is a card two or three inches 
wide and six inches long, so as to fit in the pigeon-hole in the 
physician’s desk. These are called “Suggestive Therapeu- 
tics” and are sent at least once a month. On the cards we 
write prescriptions containing our preparations. We will run 
a few on stomach diseases, skin diseases, &c., always something 
seasonable. The returns will astonish you. These are sent 
to the dispensing as well as the prescribing physicians. Never 
fail to show the doctor something that will interest him when 
he visits you at your store or-prescription department. It 
shows that you are progressive. 

WRAPPING THE PRESCRIPTION. 

Unless the package is too large, we never use a string. A 
sticker, diamond-shaped, is used. This not only makes a neater 
package, but is a seal as well, and is as cheap as twine. 

Quick and accurate service is what the physician wants. 
To accomplish this a great deal of work can be done in ad- 
vance. We all know how long a minute seems to a sick person, 
especially after waiting an hour, more or less, in the physician’s 
office. 

The following solutions are kept on hand: Magnesium 
sulphate, pot. bromide, sod. bromide, ammon. bromide, sod. sali- 
cylate, 1:2; pot. citrate, pot. acetate, pot. iodide, sod. iodide, 
1:1; mercuric chloride, 1 grain., 4 Cc.; sat. sol. ac. boric, cap- 
sules of salicine, A. K.;*pheénacetine salol, phenacetine and 
salol, 2 3-5 grains each; powders the same size, pills and cap- 
sules of private formulas by different physicians. Dispensing 
tablets of mercury, arsenic, strychnine, copper arsenite are also 
used. If a patient is in a hurry and will not wait, send it to 
him. That these methods have been successful you may judge 
from the fact that with a few exceptions every physician had 
some just or imaginary (mostly imaginary) grievance against 
our store. To-day we have the good will of all of them, not one 
refusing to let his patient come to us with their prescription 
work. Seventy-five per cent. of the preparations used in pre 
scription work were bought. To-day it is the reverse. We 
averaged between thirty and forty prescriptions a day—to-day 
over one hundred. The first six months of this year we put up 
20,502 prescriptions. At first I called on physicians every 
Friday—lately have been too busy to call on them; have not 
called for over eight months. : 


Essence of Rose. 

The society formed at Karlavo, Bulgaria, in May of last 
year under the title of the “ Syndicat des Producteurs d’Essence 
de Rose” now numbers about 1500 small distillers, owing to 
whose activitiy considerable progress has already been made 
toward the attainment of the object for which they combined 
—namely, the production of a perfectly pure oil and the 
restoration of the credit of this Bulgarian industry. 
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Cream of Current Literature 


A summary of the leading articles in contemporary pharmaceutical periodicals. 


\ 





Incompatibility of Cinchona Extract With Ammonium 
Acetate.—Crouzel (Union Pharmaceutique, October, 1904, page 
444) says that when ammonium acetate is mixed with extract 
of cinchona, a precipitate immediately forms, which varies in 
amount according to the dose of the extract in the mixture. 
This is to be noted especially because ammonium acetate is 
incompatible either with coca, kola, sarsaparilla, bitter orange 
peel, krameria, or opium extracts. 

Adulteration of Saffron With Feminella.—Under the name 
of feeminella (“ foeminell”) there is sold in Germany a Calen- 
dula flower which is so colored and specially prepared as to 
resemble saffron very closely. According to Linde (Pharma- 
zeutische Centralhalle, September 22, 1904) it cannot be dis- 
tinguished from saffron, unless it is soaked in water. The 
price of this adulterant, for this is the purpose for which it is 
used, is 10 marks per kilogram, while ordinary Calendula 
flowers may be bought for 2.66 marks per kilogram. 

Incompatibility of Lemon or Currant Syrups With Caf- 
feine-Sodium Benzoate.—Tabuteau (Union Pharmaceutique, 
October, 1904, page 444) calls attention to the fact that when 
an acid syrup is prescribed with a mixture containing caffeine- 
sodium-benzoate, a precipitate of benzoic acid results. This 
combination should, therefore, be avoided. A little sodium car- 
bonate may be added to the mixture, in order to neutralize the 
benzoic acid which is liberated. If the amount of caffeine does 
not exceed 1 per cent., ordinary caffeine may be used, as the 
sodium benzoate is then not necessary in order to obtain a solu- 
tion. . 

Action of Light and Alkalies on Santonin and Its Deriv- 
atives.—A solution of one: molecule of santonin and three of 
caustic potash in 1.1265 Ce. of water exposed for two months 
to light is transformed into photosantoninic acid. Francesconi 
and Maggi have prepared a number of derivatives of this acid 
and have subjected to the influence of light a number of deri- 
vatives of santonin in the presence of potassa and hydrochloric 
acid. The products obtained varied, not only with the reagent, 
but also with the concentration of this reagent in the solution. 
If in the first mentioned experiment only two molecules of 
potassa are used, then only two-thirds o fthe santonin in the 
solution will be transformed into photosantininic acid.—Union 
Pharmaceutique. 

Lecithin lodide.—According to Riedel’s Report (Pharma- 
zeutische Centrathalle, No. 5, 1904), lecithin iodide is a com- 
pound of lecithin and iodine, which occurs in a reddish brown 
mass without any odor, or with a slight odor of lecithin, which 
is distinguished from pure lecithin by its dark color. It is said 
to contain 20 per cent. of iodine, but by appropriate methods 
a lecithin may be prepared which contains even larger amounts 
of this element. Lecithin iodide dissolves easily in ether, 
acetone and hot alcohol, and less easily in cold alcohol or 
acetone. The new compound does not swell up like ordinary 
lecithin, and on addition of sulphuric acid it emits vapors of 
iodine. It is said to be useful in all conditions in which iodides 
are used with alterative effects. _ 

A New Way of Rapidly Solidifying Suppositories.— 
Ronjon (Union Pharmaceutique, October, 1904) suggests the fol- 
lowing method of rapidly solidifying cacao butter suppositories. 
The cones of cacao butter and of medicinal substances, etc., 
are prepared by pouring the mixture, after melting it, into 
paper cones that are supported in the usual manner by dipping 
their points into linseed meal, etc. They are then surrounded 
with a layer of cotton, so that their orifices only project. The 
cotton is then sprayed vigorously with a stream of ethyl 
chloride which freezes the melted mixture in a few seconds. 
This is a very rough method of procedure, but it is possible to 
improve upon it so as to render it more accurate. The editor 


of Union thinks that this method may prove excellent, and in- 
vites pharmacists to try it. 


Incompatibility of Cinchona Extract and Aromatic Anti- 
pyretics.—Robert has shown that, with the exception of 
eryogenin, the antipyretics now frequently employed, such as 
antipyrine, pyramidon, exalgine, kairine, thalline sulphate, 
precipitate when in contact with a solution of cinchona extract. 
This precipitate is composed of a combination of the tannin 
of the cinchona extract with the various antipyretics. Alcohol, 
glycerin, weak acids (citric, tartaric, dilute hydrochloric acids), 
dissolve it very readily. It is, therefore, important to avoid 
these combinations. It is important also in all cases not to filter 
the precipitate, as the residue might contain a considerable 
portion of the drugs prescribed; but, if possible, dissolve the 
precipitate by the addition of a little alcohol, glycerin or an 
acid, such as citric. 


The Active Principles of Cannabis Indica.—This subject 
has received a considerable amount of discussion, but is still 
incompletely worked out. A summary of recent researches 
on the question as to the active principle of Cannabis indica is 
published in Nowveauxz Remédes for September 24, 1904. Wood, 
Spivey and Easterfield found this active principle in a frac- 
tion of the alcoholic extract distilled in vacuo. The crystalline 
product of this extract was inactive and is known as canna- 
binol. Fraenkel has succeeded (Chemiker Zeitung, 1903, Rep. 
161) in isolating an active portion by distilling the extract 
made with petroleum ether under low pressure. He separated 
a paraffin from this portion by means of alcohol, and as the 
residue of a series of repeated distillations, a fraction re- 
mained, the boiling point of which was 215 degrees Centigrade. 
Fraenkel calls this cannabinol and those products obtained by 
other observers he styles’ pseudocannabinol. The active sub- 
stance is yellow and in the air is changed into a darker syrup. 
Its composition is C,,H,,U., and it is easily soluble in alcohol, 
ether, chloroform and toluene. This substance was not found 
in Cannabis sativa, the indigenous hemp. 


The Decomposition of Iodine by Fats.—It is well known 
that iodides are decomposed by rancid fats in ointments con- 
taining these salts if these ointments are kept for any length 
of time. Inasmuch as no definite investigations existed on this 
subject until now, it has been generally assumed that the 
changes in ointments containing iodides were due to the de- 
ezomposition of the fats, and the liberation of fatty acids, un- 
der the influence of the oxygen of the air, moisture and light. 
The latest researches on this subject, published by Heffter 
(Schweitzerische Wochenschrift fiir Chemie und Pharmacie, 
1904, page 320), show that the fatty acids which are liberated 
when fats become rancid are not sufficient to produce 
such a decomposition of the iodides. It appears that 
some other substance is responsible for the changes which 
occur in these ointments when they become rancid. If 
pure hog’s lard be exposed for several hours to the air 
and to sunlight an acid reaction will be noted even after 
two and a half hours. In benzoinated lard this change takes 
place after four hours. Examination showed that the water 
with which these fats had been washed in order to test their 
reactions always contained some hydrogen dioxide after each 
washing. This substance, therefore, decomposes the iodides, 
either alone or in combination with traces of free fatty acids. 
The presence of hydrogen dioxide may be explained by the 
property of fats to absorb oxygen and to form dioxides with it. 
Hog’s lard may, therefore, be considered as an easily oxidizable 
substance, like benzaldehyde. 


Formaldehyde as a Reagent.—Formaldehyde has not been 
used in chemistry as a reagent to the extent which it deserves, 
says Glucksmann (Pharmaceutische Post, 1904, page 413). He 
insists that formaldehyde is a very useful reagent in many 
tests, and compares its importance with that of phenylhydra- 
zine which marked an era in organic chemistry. A number 
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of substances may be identified by means of formaldehyde. 
The following process is used: The substance to be identified 
is dissolved in about 1 Ce. of concentrated hydrochloric acid, 
with the addition of about 1 Cc. of formic aldehyde, and the 
mixture is boiled. The reaction, which usually begins while 
the reagents are cold, is thus hastened. When the reaction 
is positive in the fluid, either a change of color, or a precipitate, 
or both is observed in it, according to the concentration of 
the solution. Phenol gives a white precipitate. Gallic acid, 
which is colored blue by ferric chloride, does not give any 
visible reaction; the same is true of salicylic acid. Pyrogallic 
acid gives a violet red color and a precipitate of the same tint. 
Tannin gives a precipitate of a yellow color; Betanaphthol a 
reddish color, and resorcin a reddish violet precipitate. None 
of the alkaloids examined, such as atropine, codeine, quinine, 
cocaine, morphine, pilocarpine, strychnine, veratrine, and 
others, gave rise to any appreciable reaction. Formaldehyde 
enables us to differentiate certain isomers. Thus a!phanaph- 
thol may be distinguished from betanaphthol by the formation 
of a white precipitate. Hydroquinone gives a white precipitate, 
pyrocatechin a dirty violet precipitate, and resorcin a reddish 
violet precipitate, as has been stated above. 


Medical Uses for Kapok.—Kapok has recently been brought 
into prominence through the discussion of the relative value of 
various life preservers used on passenger steamers. Kapok is 
one of the materials used in the cheaper life preservers, and is 
said to be extremely inflammable. Kapok is a fibrous material, 
which is obtained from a variety of trees belonging to the fam- 
ily of bamboos, which grow in Cochin-china, in India, etc., 
and are known as the false cotton tree, etc., as kapok resem- 
bles raw cotton closely. The fibrous substance known as kapok 
is found in the fruit of this tree. It appears at the moment of 
dehiscence of the capsule in the form of silky fibres of a slightly 
yellowish white color, which become moistened with water with 
great difficulty, and even after months of immersion do not in- 
crease perceptibly in weight. Kapok is very light, and can 
float a weight 30 or 40 times its own weight. Two or three 
hundred grammes of kapok are said to be able to keep a man 
above water. Kapok has been used extensively in the English, 
Russian and German navies for the manufacture of life pre- 
servers. 

Raw kapok can be used in medicine instead of cotton for 
lining splints, and for surrounding injured limbs before a 
bandage is applied, ete. Sterilization darkens kapok somewhat, 
but does not injure it, and this material would be useful in the 
manufacture of hospital bedding. “It is well to remember that 
cotton at any time may become very expensive on account of 
the American trusts,” and that it might be well to have some- 
thing to take its place in such a case. A sort of collodion has 
been prepared from kapok, which is very flexible and agreeable 
to use in minor surgery, etc.—Bullettin de la Société de Phar- 
macie de Bordeaux quoted in Journal de Pharmacie et de 
Chimie, October 1, 1904. 


Pencils of Potassium Permanganate.—Lemaire (Réper- 
toire de Pharmacie, September 10, 1904) notes that none of the 
methods recommended for the preparation of pencils of potas- 
sium permanganate gives a satisfactory product. He tried 
various excipients, such as petrolatum and paraffin, kaolin 
and water, kaolin ointment, anhydrous ‘sodium sulphate and 
water, etc., but did not succeed in obtaining pencils of stable 
properties which were sufficiently rigid and in which the per- 
manganate would not undergo decomposition. 

He then conceived the idea of trying the sodium phosphate 
of the Codex (orthophosphate), which melts at 36 degrees 
Centigrade. This is employed by the process of Deniges, 
which consists of filling a wide mouthed bottle half or two- 
thirds full of sodium phosphate. Into the stopper of this 
bottle is fitted a tube filled with a solution of phenol, and at 
the lateral surface of this tube, the upper end of which is 
closed, there is a small orifice through which the vapor of 
water escapes. The carbolic acid is intended to prevent the 
development of molds on the crystals. The desired amount of 
sodium phosphate is placed in a porcelain capsule or in a 
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test tube, and the receptable is placed in hot water. When 
the salt has melted, the prescribed amount of potassium per- 


“manganate is poured into the receptacle, mixing the whole 


thoroughly, and the mixture is then poured into greased molds. 
When the crayons have become solidified they are taken out 
by gently pressing on their ends, and they are kept in a her- 
metically sealed bottle or are put each separately into well 
closed glass tubes. 

By this process Lemaire was able to obtain crayons of 
potassium permanganate which, if kept for seven months, did 
not show any changes and remained perfectly rigid. They 
melted perfectly well at a temperature of 36 degrees, and 
showed on examination that they contained nothing but potas- 
sium permanganate in unaltered condition. 


The Adulteration of Pepper with the Seeds of 
Leguminosae.—Eugene Collin, in a communication made to 
the Pharmaceutical Society of Vienna (Annales de Chemie 
Analytique, June, 1904), called the attention of chemists to the 
prevailing adulteration of pepper by means of various grains. 
The edulterated products are sold in French groceries under 
the name of Erviop, which is a transposition of the French 
word for pepper—poivre. These preparations consist of cer- 
tain leguminous seeds which are intended to replace pepper 
partly or even completely. The grain known under the name 
of “ erviop ” is not aromatic, as is pepper, but has an acrid smell 
and taste. In order to make these grains resemble pepper as 
much as possible, they are dipped in a solution of ferrous sul- 
phate, which gives them. the characteristic black color and 
wrinkled appearance of pepper grains. In order to give them 
the necessary acrid taste they are also dipped in a solution of 
capsicin, or into tincture of capsicum. The presence of iron 
may easily be ascertained by incinerating these grains or by 
treating them with distilled water and testing the solution. 
The taste of the grains disappears after they have been soaked 
in water, showing that they had been artificially treated. The 
external appearance of erviop grains is very much like that 
of the seed of pisum or of lathyrus. Attempts to grow the 
grains failed, as the manipulations to which they had been 
subjected had destroyed the germinative faculty. The pow- 
dered erviop offered for sale as a substitute for pepper con- 
tains, in addition to the powdered grains described, powdered 
olive pits, capsicum, ete. A new industry consists of the 
adulteration of whole white pepper by means of seeds of some 
leguminose. These grains are of a light color, as they have 
not been subjected to the action of a solution of iron, but other- 
wise resemble in many respects the grains of black erviop. 
Their taste also disappears on soaking them in water, and is 
produced, in all probability, by,immersion in capsicum tincture. 
In order to distinguish the true pepper grains from the false 
it is sufficient to cut the grain transversely with a penknife. 
In the grains of the leguminose one finds the pulp consisting of 
two cotyledons of a homogeneous color, while in true pepper 
the perisperm, which constitutes the bulk of the contents, as- 
sumes the shape of two concentric layers with different colored 
zones. In the powder we must look for the presence of special 
anatomical features belonging to the adulterant product. The 
presence of cubical sclerous cells arranged in palisades and 
derived from the scleroderm of the leguminous grains and the 
presence of starch granules, are characteristic. 


The Japanese Pharmaceutical Journal. 

The contents of the September number of the Journal of 
the Pharmaceutical Society of Japan, published from Tokio, 
show a wide range of subjects. K. Tachiki presents a com- 
parative study of the various pharmacopetial formulas for 
pyroxylin, or, as the author terms it, “ collodium cotton.” K. 
Suda narrates some experiences with the use of ordinary 
phloxin in place of ideosin in alkaloidal estimation. Being 
cheaper and more easily obtainable, phloxin is an acceptable 
substitute. HH. Iwasaki describes his experiments with the 
artificial coloring of Kombu, a Japanese sea weed. The con- 
clusion is reached that copper affords the best means of coloring 
the alge. 
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Queries and Answers 


We shall be glad, in this department, to respond to calls for information on all pharmaceutic matters. 





Gelatin Coating for Pills to Resist Moisture and Heat.— 
A. The difficulties in the way of preparing a gelatin coating 
for pills that will resist the heat and moist conditions of a 
tropical climate are almost insuperable. Professor Remington 
lays the trouble with the gelatin coatings in hot climates to 
the glycerin, which, he says, is usually employed in softening 
the gelatin. If the quantity of glycerin is reduced to the 
minimum and the water employed in melting the glycerin is 
made to take up a sufficient quantity of boric acid to preserve 
the coating from decomposition in moist air the trouble will 
be lessened. The addition of sugar is also advised. The pro- 
portions and quantities are matters of judgment and depend 
upon the containers, the method of drying the pills, &c. Pills 
intended for shipment to tropical countries should be much 
more thoroughly dried than those intended for use in our 
climate. 

Some manufacturers of considerable experience have ex- 
pressed to us their conviction that it is impossible to make 
a soluble gelatin coating that will not be affected by heat 
and moisture, and pills labeled gelatin coated which will stand 
the application of heat and moisture are usually innocent of 
gelatin. A prominent manufacturing chemist to whom we 
applied for information on the subject wrote: ‘“ We have pur- 
chased some pills labeled gelatin coated which would stand 
any temperature that the pill would stand and have found 
them absolutely insoluble in water. The coating was, how- 
ever, soluble in alcohol, and it appeared to consist of a mixture 
of shellac and resin, no gelatin being present. We have pur- 
chased other pills labeled gelatin coated which were coated 
principally with sugar, talc and syrup, a very little gelatin 
being present. These pills were pan coated. 

Methods of Saponifying Crude Carbolic Acid.—J. K. asks 
particulars of a method of saponifying coal tar creosote, black 
crude carbolic acid, etc. 

The simplest method known to us is that given in the 
Formulary of the Pharmaceutical Society of Antwerp, which 
prescribes a simple mixture of crude cresol and soft soap. The 
cresol, by which is meant the “sharp oil” of the gas works, is 
stirred into the soft soap, which has been previously melted on 
a water bath. 

It is doubtful whether the product resulting from this process 
would answer for all purposes, and Wilbert’s process as given 
in a previous number of this paper has more to recommend 
it. In this an alcoholic solution of soda soap is combined with 
crude carbolic acid in definite proportions, usually equal parts. 
The soap is made after the following formula: 


So en , er oe ee eee 300 
i Ch ns vies ste ee Wi whee Galkeec ae 45 
I i ei a ith sa si laed ae it ON ge i dona a 350 
tt is‘skheKisabiktnsno dh or bebe o20crnn 250 


Mix. 

A mixture of equal parts of this soap solution and of cresol, 
crude carbolic acid, or similar bodies, will give a clear reddish- 
brown liquid, slightly alkaline in reaction, and having about 
the same consistency as syrup. It mixes readily in all propor- 
tions with distilled water, yielding a solution that is yellowish- 
brown in color and slightly alkaline in reaction. 

Wilbert’s process, it will be seen, calls for the use of a soda 
soap, while the original preparations of soluble phenol were 
made with potash soap—the soft soap of the U. S. Pharma- 
copeia. A good soft soap answering to the requirements of the 
U. 8. Pharmacopeia should furnish an excellent medium for 
the emulsification of crude cresols, such as our correspondent 
contemplates working with. 

Matzoon Milk.—W. Z.—The method followed in the Ger- 
man Hospital, of New York, is as follows: Take 45 pints of 
milk, boil thoroughly. Cream two or three times—that is, un- 
til all the cream is removed. When the milk is still quite warm 
add two bottles of prepared Zoolak or Matzoon. Mix thorough- 


ly. Bottle quickly in pint bottles, not entirely full. Cork tight- 
ly immediately, and put in a warm place till the liquid shows 
creamy through the bottles. Thereafter keep it at an even tem- 
perature. If milk prepared in this way is allowed to become 
chilled before it is thick, it remains thin and the flavor is 
spoiled. If not kept very cold after it is made the fermentation 
may be carried too far. 

Erasmus Wilson’s Hair Wash.—V. & C. who ask for the 
formula of Erasmus Wilson’s Hair Wash are referred to this 
journal for May 23, 1904, page 300, where a great variety of 
formulas is printed. In an earlier number than the one cited, 
the following was given as being the copy of a recipe of this 
hair wash written by Dr. Wilson himself: 


BR. Ol. amygdal. dulc..... 
Lig. ammon. caust..... BB. cecscsesucs Ri. 
Spir. chloroform. B. P. 
Spir. rosmarini ........ccessccsssseres Rv. 
UO rere co eek ae ass. 


Spirit of chloroform, B. P., is made by mixing 1 fluidounce 
of chloroform with 19 fluidounces of alcohol; spirit of rose- 
mary, 1 fluidounce of oil of rosemary with 49 fluidounces of 
alcohol. Essence of lemon (not official) may be made like the 
official essence of anise and peppermint, by mixing 1 volume of 
oil of lemon with 4 volumes of alcohol. 

Method of Testing Hydrogen Dioxide.—L. H. asks for a 
method of determining the strength of a solution of hydrogen 
dioxide, and incidentally calls attention to an error in our 
designation of the strength of the permanganate solution used 
in determining the percentage of oxygen in magnesium dioxide 
in a previous number. (October 3, p. 227.) 

The United States Pharmacopeia method cannot be im- 
proved upon. It is as follows: Dilute 10 Ce. of hydrogen di- 
oxide solution with water to make 100 Ce. Transfer 17 Cc. of 
this liquid (containing 1.7 Cc. of the solution) to a beaker, 
add 5 Ce. of diluted sulphuric acid, and then, from a burette, 
decinormal potassium permanganate V. S., until the liquid just 
retains a faint pink tint after being stirred. Each Cc. of the 
decinormal potassium permanganate V. S. corresponds to 0.0017 
Gm. of absolute hydrogen dioxide. 

The rationale of the process was described by Dr. Charles 
Rice in the columns of this journal during the time he was 
editor, and the particulars are worth repeating. The fol- 
lowing is Dr. Rice’s description of the process of testing hydro- 
gen dioxide; Carefully measure 10 Cc. of the dioxide into 
a graduated cylinder and add enough distilled water to make 
100 Ce. Of this liquid transfer 10 Ce. to a beaker, add to it 15 
Ce. of diluted sulphuric acid, and then, from a burette, deci- 
normal permanganate solution until the color of the latter is 
no longer discharged and the liquid shows a faintly pink tint. 

If the operation is conducted at the ordinary indoor tem- 
perature, the results are practically accurate enough and no 
correction need be made. It is, however, advisable to make 
the test at a temperature not greatly exceeding 60 degrees F. 

As the solution of the dioxide has, practically, the same 
specific gravity as water, it is assumed that 1 Cc. of it is equal 
to 1 Gm. Further, the liter of oxygen gas is taken as weigh- 
ing 1.43 Gm. 

Every 34 parts of hydrogen dioxide (H,0,; mol. weight, 34) 
yield 16 parts of free oxygen. And every cubic centimetre of 
the decinormal permanganate solution corresponds to 0.0017 
Gm. of hydrogen dioxide, or to 0.0008 Gm. of oxygen gas. (See 
the reaction given above, where it will be noticed that only 
half of the oxygen liberated by the permanganate is derived 
from the H,0,.) 

Assuming that 19 Ce. of the permanganate solution have 
been consumed in making the test, then the 10 Cc. of the diluted 
dioxide, representing 1 Cec. of the original solution, contain 
19 x 0.0017 = 0.0323 Gm. of absolute hydrogen dioxide, or yield 
19 x 0.008 = 0.0152 Gm. of oxygen gas. 
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Now, since 1,000 Ce. of oxygen gas weigh 1.43 Gm., a simple ; —— ps, 1901. August,1902. June, 1903. 

’ ’ Dia vie ip. Case aie iarclecata utes — 0.00 — 0.00 — 0.10 
calculation will show that the 0.0152 Gm. of oxygen will 100 Bee eR One A we cae — 9.05 — 9.05 : — 0.18 
measure 10.6 Cc. RR tac he minelecprelorrtpey, — 0.00 — 0.00 


Consequently, the original solution yielded 10.6 times its 
own volume of oxygen—that is, it is 0.6 over “10 volumes.” 

Since each cubic centimeter of decinormal permanganate so- 
lution is equivalent to 0.0008 Gm. of oxygen, and the latter meas- 
ures 0.5594 Cc. [1.43: 1000 =0.0008: 2; 2 =—0.5594], it follows 
that the figure 0.5594 may be used as a modulus for directly 
calculating the volume strength from the amount of per- 
manganate consumed : 

Ce. of permanganate X 0.5594 = volume strength of the dioxide. 

A true 10-volume dioxide, therefore, consumes 17.8 Cc. of 
permanganate. A true 16-volume solution requires 28.6 Cc., 
ete. 

Self Lighting Gas Mantels.—K. A. asks if we can enlighten 
him regarding the nature of the chemical which is applied to 
incandescent gas mantels to make them ignite when gas is 
passed through them. 

We have seen it-stated somewhere that metallic platinum 
is the initial igniting medium, and we understand that the 
mantels are first coated with a solution of rhodium chloride 
and afterward treated with platinum black. The peculiar 
property possessed by platinum of condensing oxygen and ignit- 
ing easily inflammable gases or liquids is well known. In the 
form of platinum black the metal possesses the most powerful 
oxidizing properties, and it is by the utilization of some such 
property as this that self lighting gas mantels are made pos- 
sible. 


Correspondence. 





Conflicting Standards for Clinical Thermometers. 


To the Editor: 

Srr,—Your article on the inaccuracy of clinical thermome- 
ters is of value as far as it goes, but it seems to me to be very 
far from conclusive. For thirty years or more Yale Observa- 
tory certified the variations of thermometers of all kinds and 
was the recognized standard for clinical thermometers until 
the present year, when the Bureau of Standards of Washington 
announced its readiness to take up the work. In the year 1901 
there was an apparent variation of 0.25 degree between the 
standards of Washington and those of Yale. In 1902 and up to 
August, 1903, this difference was still 0.20 degree. At the 
present time the difference is about 0.13 degree. In 1901 I 
took up this question of conflicting standards through corre- 
spondence with both Washington and Yale, and while both 
insisted as to their respective correctness the positive~ proof 
is before me that both of them were in error. 

The Yale Observatory standards and those of the Kew 
Observatory, London, have always agreed, but their readings 
do not agree with those of the Bureau of Standards of Wash- 
ington, there being, as I said before, a variation of 0.13 degree. 
You make the point that the thermometers tested are rejected 
because of the great variations from the degree scale marked 
on them, but you fail to take into consideration that they may 
have been made by the Yale standards prior to 1904, and would 
consequently show variations when tested by the Washington 
standards. There are clincal thermometers still being made by 
Yale standards by reputable manufacturers; and if these ther- 
mometers, certified as requiring a correction of —0.20, were 
sent to the Bureau of Standards they would show a variation 
of more than —0.33 (0.4 degree), a variation sufficient to 
cause their rejection. You will note in your table of errors 
that the corrections are all minus (with the exception of lot K), 
and while there is no doubt that lot C should be thrown out, 
the other lots would come within the limits of accuracy if you 
read them — 0.15 or even — 0.10. 

That the Yale Observatory changed its thermometer read- 
ings in 1908 is shown by the following table of corrections on 
our standard thermometer No. 322,515, which was made in 
1890, graduated in 1900 and certified by Yale January, 1901; 
August, 1902, and June, 1903, as follows: 


I would state that these variations could not possibly be 
due to shrinkage of glass, because this particular thermometer 
was over ten years old and was made entirely of Jena Normal 
glass, and shrinkage would therefore be out of the question. 
The changes in the readings were no doubt the result of our 
correspondence. 

We are satisfied that the standards of the Bureau of Stand- 
ards are perfectly correct; but what is a manufacturer to do 
if he receives an order for clinical thermometers with Yale 
certificates? And how is he to protect his reputation if these 
same thermometers are afterward sent to Washington for a re- 
test? 

It would seem to me that your efforts should be in the 
direction of inducing Yale, Kew and Washington to come to 
an agreement and adopt one standard. You could then legiti- 
mately hammer away at manufacturers whose goods did not 
conform. 

Inasmuch as there are only a few makers of reliable clinical 
thermometers, the work you have undertaken is certainly laud- 
able; but at the same time, as a matter of justice, you should 
not lose sight of these conflicting standards, which inevitably 
bring about confusion and leave the conscientious manufacturer 
open to misrepresentation. HENRY WEINHAGEN. 

22 NorTtH WILLIAM STREET, NEw York, November 3, 1904. 


The Guilty Jobber. 
To the Editor: 


Sir,—I have read the comments of the trade on the action 
taken at St. Louis relative to the serial numbering contract 
plan, printed in the AMERIcan Drucaaist for November 7, and I 
must say it is comical to see how some of the jobbers are 
squirming at the plans which they know will prevent them from 
Selling to cutters. 

It is especially amusing to note how back numbered one of 
the men interviewed by you is, who maintains that these plans 
will not prevent a cutter from sending his clerks to the loyal 
retailer and buying the goods and selling them at a lower price, 
because he would consider it good advertising and money spent 
or lost that way a good expenditure. This jobber even pro- 
fesses to know one who said that that is what he will do. Now 
it strikes me that that jobber is too well acquainted with the 
views of cutters. Further, that both the jobber and the cutter 
he had in mind had better look up Miles’ law book before at- 
tempting that kind of a game. 

The manufacturer and the retailer are tired of the lame 
excuses of the deceitful and treacherous jobber, and I don’t 
believe that they will be any longer tolerated. If it is so very 
difficult for the jobber to do business honestly, let him get out 
of business. The dishonest ones can well be spared, and the 
proprietors are ready to dispense with just one hundred of 
them. 

The jobber seems to think it something awful to be asked 
to give some tangible support to the tripartite agreement. He 
doesn’t seem to realize that he has for six years reaped the 
benefit of direct buying which the retailer gave up, for which 
the retailer received nothing; for the jobber to kick on the first 
divvy up which he has been called upon for looks like playing 
the baby act if he is honest, or like shirking a plan which will 
compel him to be honest or stand exposed for his dishonesty. 

I would advise my fellow druggists to keep their eyes on 
the jobber that kicks and squirms the hardest at the serial 
numbering plan, for I warrant he will be found to be one 
who has been guilty of supplying the cutters, RETAILER. 


BOOKS RECEIVED. 
The following books have been received for review in the 
AMERICAN DruGGIsST: 


In Memoriam Charles Rice. Printed for private circulation. Pp. 
59. Philadelphia, 1904: J. B. Ligesseett Company. 

A Text-Book of Physiological Chemistry. For Students of Medicine 
and Physicians. Le § harles E. Simon, M.D., of Baltimore, Md. Sec- 
ond edition, revised and enlarged. Pp. 504. Philadelphia and New 
York, 1904: Lea Brothers & Co. 
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By W. A. DAWSON 
Under this head will appear suggestions and plans for increas- 
ing trade, advertising experiences, information, and notes of 
interest useful to the pharmacist in the preparation of his ad- 
vertising matter. Specimens of current advertising will be 
reproduced, with suggestive analysis and criticism, and queries 
relative to advertising matters will be answered. To aboid 
delay address communications to the Department of ony. |) 








Building, AMERICAN DRUGGIST, 66 West Broadway, N.Y. 





THE OPENING ANNOUNCEMENT. 


A Few Points Regarding the Composition of a Circular Letter 
Announcing the Opening of a New Store. 


A New York pharmacist writes asking Business Building 
to publish “A specimen copy of a letter of introduction or a 
circular for the opening of a new drug store.” 

We take it that our correspondent wishes us to give a model 
for a circular letter announcing the opening of a new pharmacy. 

An announcement of this kind is much the same as a regu- 
lar business letter written by a wholesale or manufacturing 
firm to some individual or firm for the purpose of soliciting 
trade, and it is therefore most forceful from an advertising 
point of view when written in similar style. 

Such a circular letter is in fact a manifold letter by a 
business man announcing the establishment of his new business 
house and soliciting the trade of the person into whose hands 
any one of the manifold copies may fall. 

Our advice to this correspondent may be outlined as fol- 
lows: Write the letter yourself. This introduction of yourself 
and your business establishment should sound the personal 
note and have the personal touch above all other advertising 
matter. 

Write as though you were addressing some one that you 
knew of but were not personally acquainted with; one whose 
trade you knew to be valuable and whose patronage you greatly 
desired. 

No good bit of writing was ever dashed off at the first trial, 
or in one sitting, save by some great genius in literature; so do 
not deem your work completed until you can see no possible 
room for improvement in the copy—no changes that might add 
to the clearness of your statements or give strength to your 
arguments. 

Write it over and over again until-you are satisfied that it is 
the best you can do, then lay it away until next day and see if 
it is still all right. 

If you have not had much practice in composition, submit 
the copy to some one who is experienced in advertising work 
for the correction of any errors in spelling, punctuation, para- 
graphing, etc., as well as for the orderly arrangement of the 
facts in logical sequence. 

This may seem to some persons a lot of trouble to take 
over a small matter. But is it a small matter? The first 
announcement of his first business venture is an extremely im- 
protant matter to the young business man, and it is surely 
well worth all the trouble it takes to have this most important 
piece of advertising matter as nearly perfect as possible, and 
expressive of the individuality of the advertiser. 

The points to be covered in such a letter are: The formal 
salutation—* To the Residents of .’ “To the People 
of ————_,”” “ Greeting,” etc., or this may be dispensed with 
and the letter simply headed “ Opening of a New Pharmacy,” 
or “ Drug Store,” as the case may be. 

Then proceed to state the facts. That you are about to open 
a new pharmacy located at , on such a date, or will 
hold a formal opening reception on a certain date. If you have 
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any logical, special or plausible reasons for locating in that 
particular spot, give them. 

Briefly describe the character of your store and stock, its 
furnishings—if fitted up in neat or elaborate style. Give the 
chief points about laboratory fittings and call special atten- 
tion to the completeness of its equipment for doing first-class 
prescription and galenical work. ‘ 

Mention any special feature or anything peculiar, out of 
the ordinary or different from the usual thing in your manner 
of planning and fitting up, in your stock or the methods you 
intend following in the management of your business. 

Lastly, introduce yourself. State your experience and quali- 
fications, name the prominent firms that you have been con- 
nected with; your college and class—if a graduate—and give 
a list of the diplomas and certificates that you hold. Close 
with a cordial invitation to visit your store, stating that callers 
are never pressed to purchase, although, of course, you will be 
deeply gratified should they honor your new establishment with 
a share of their patronage. 

Have your circular letter printed upon a good quality of 
super calendered letter paper; a single sheet of “ commercial ” 
note—5% x 8—size for ordinary use, or a double sheet where 
announcements are mailed, and in the latter case use a 
very fine quality of paper with envelopes to match—cream 
white, unless you have settled upon some other tint for your 
business stationery—and have paper and envelopes of the 
latest fashionable cut. A broad, nearly square sheet and en- 
velopes with long square flap is the present vogue. 

Use black ink—no colors, fancy display type nor ornaments. 
Above all, do not use an imitation of typewriter type, nor a 
script or text letter. A light-faced roman letter of modern 
cut, 10 or 12-point, leaded, will be in good taste. 

Have your name and address in the usual place—left upper 
corner. A fac-simile signature at the end will be worth the addi- 
tional cost for the cut, which will be about $1.50. 


Criticism and Comment. 


From the model pharmacy of New York’s famous up-State 
pharmacist (which he himself modestly speaks of as a “ drug 
store’), Warren L. Bradt’s Washington avenue establishment 
in Albany, comes a neatly gotten up folder. It has four leaves 
—eight pages—4 x 6 inches in size, and is printed in brown, 
with an enameled paper of a light golden yellow tint. Each 
page is embellished with an ornamental scroll work head and 
tail piece at top and bottom of page. Besides these ornaments 
the first page contains the title, set up in square panel effect 
in center of page, with about an equal amount of blank space 
each side. 




















This makes a very neat cover page, although a possible im- 
provement might be obtained by using type of the same face 
throughout, as the middle line in italics looks a bit queer. 

Inside the cover is this: 





The first thought 

in sickness, 

whether trifling 

or serious, is the 
Doctor 

the second thought 

should be 


Bradt’s 


It is probable that the printer had a hand in the wording of 
this copy, for in the last line clearness and catchiness have beep 
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sacrificed to secure a more exact typographical balance. 
“The second thought should be 
Brapt’s PHARMACY,” 
or Bradt’s Drug Store would be clearer, easier to remember— 
a “catch”: line with the real “ catchy ” swing to it. 





Prescription Science 


Is the art of being able to judge quality of drugs and 
chemicals used, to know how they act in combination, 
to have a knowledge of doses, to be able to combine 
them correctly and in the proper order. These are 
the important points—there are many more. 

We pride ourselves on the way in which we com- 
pound prescriptions. Our methods are such that 
every prescription bearing our label may be relied on 
to be absolutely right in every particular. 

Few druggists carry the “ thousand and one” things 
necessary to the prompt and proper filling of physi- 
cians’ prescriptions. 

We have a complete stock of every drug and medi- 
cine prescribed by physicians in this section, as well 
as every facility afforded by an up to date equipment. 


Bradt’s Drug Store 





Toilet Articles 


Our lines of Manicure Goods, Hair Brushes, Tooth 
Brushes, Complexion Brushes, Hand Brushes, Sponges, 
Combs, Perfumes, Toilet Waters, Powders and Soaps 
are almost unlimited in assortment, comprising the best 
makes and at prices varying to suit all requirements. 
Here are some examples: Flexible Nail Files, 15c. to 
39c.; Emery Boards, 10c. a box; Tooth Brushes, 9c. 
to 50c.; Hand Brushes, 5c. to $1.00; Hair Brushes, 
25c. to $3.50. 

The first time you come to our store ask to look at 
them; perhaps you will not be in need of anything at 
the moment, but it will convince you that we can serve 
you better than any one else. 

We are doing everything in our power to make this 
the best and most convenient drug store for you to 
trade in. 


Bradt’s Drug Store 
Rubber Goods 


This is a class of merchandise that should be 
bought from a dependable source and with a guaran- 
tee that unless the goods are perfect in every respect 
they can be exchanged. The manufacturer (who, by the 
way, is one of the largest in the country) guarantees 
every article to us and we do the same to you. 

There is not an article in the Drug Rubber Line we 
have not in stock, and everything is warranted perfect ; 
the prices, too, are as good as the guarantee: 





Hot Water Bags. ........... ».. -49¢., 79¢., 87e. 
Fountain Springes............. 49c., T5c., $1.00 
MOEIIOON ic e'vaea de d's ssies 39c., 50¢., 75e., $1.00 
RI IE Nd 8 pe Ra 6 ee ieene Wa wisle els $1.50 
MEME I iis JN aa WETIG NE die xo wets le aude ie ates 75e. 


Rubber Sheeting, Rubber Tubing, Rubber Sponges. 
Everything in the Drug Rubber Line. 


Bradt’s Drug Store 





Altogether, however, this is a good piece of ad matter, well 
written and arranged, neat and attractive in printing and make- 
up and quite moderate in cost. We reproduce the accompany- 
ing selections from its pages. 


Olive Oil 


Knowing the difficulty often experienced by house- 
keepers in obtaining a really fine Olive Oil, we wish 
to call your attention to the Monogram Brand, for 
which we have succeeded in procuring the exclusive 
agency in this section. 

A salad prepared with this oil can always be de- 
pended upon, and as it is fully matured before being 
bottled, does not. become rancid. 

The Monogram Brand is a virgin, imported oil, with 
the rich nutty flavor so much sought after and so 
seldom found. 

We are desirous that you shall have the opportunity 
of testing this oil, and shall be glad to give you a sam- 
ple bottle if requested. 

The price is very low considering the quality and 
full measure: 


NE neo Nie SAM di ai adi ava 9.09 kuin eet biaae 50e. 
a5 CMe Re tea chess cade ood 5 en 6 RRS 85e. 
RPO bilge Kees on aalee ni Saluk uwea $3.00 


Bradt’s Drug Store 


Thanksgiving Notes. 

Now is a good time to advertise and make window displays 
of spices, condiments and whatever else may be in stock for 
use in Thanksgiving cooking, or of special significance at this 
time. 

Spices, whole and ground, in boxes or packages and in bulk, 
may be displayed against a white crepe paper background 
touched up with red and green trimmings. Place little heaps 
of spices, whole and ground, on squares of white paper, with 
name and price written on edge of paper. Contrast appearance 
and prices of pure and adulterated goods, if possible , 

Thanksgiving offers a good opportunity to get your own 
flavoring extracts going, by talking and demonstrating quality 
and quantity as compared with price. 

Dump out bottles of the common grocery store extracts into 
graduates to show the short measure of the “skin” bottles and 
to facilitate comparison of aroma. 

If cutlery is kept it is a good time to display carving knives, 
skewer sets, nut crackers, picks, etc. 





Business SHort Cuts. In Accounting, Bookkeeping, Card In- 
dexing, Advertising, Correspondence and Business Manage- 

‘ment. Compiled and arranged by the Board of Experts of 

The Bookkeeper and Business Man’s Magazine. Detroit: 

The Bookkeeper Publishing Company, Limited. Boards. 

Pp. 157. Price, $1. 4 

Although written for the accountant and office man, this 
handy little volume will be found useful to the druggist, or any 
other business man, both as a reference work for the pro- 
prietor’s desk and as a text book of office methods and business 
usage. It is one of those collections of “ pointers ” and “ wrink- 
les” in business methods and management, in which the busi- 
ness man is likely to find a nugget of wisdom worth a hundred 
or a thousand times the price of the publication—some time-sav- 
ing or money-saving method of doing a thing, an adaptable idea, 
or. perhaps, a note of information that may be put to practical 
use and result in putting more money in one’s purse or keep 
more money in one’s purse. 

Among the items of information that are likely to prove of 
value to the retail druggist are those grouped under the head- 
ing of “ Short Cuts for Users of Printing,” wherein are given 
briefly and succinctly the leading facts regarding the sizes, 
qualities, kinds, etc., of paper and card stock, envelopes, tags, 
ruled heads and all sorts of “ printers’ blanks.” The different 
“ process” engravings used for advertising cuts are briefly de- 
scribed, their approximate cost given, and their applicability to 
certain classes of advertising matter and paper stocks of different 
finish and quality are given. The short cuts in accounting and 
arithmetic seem to contain some things that would prove use- 
ful to every man who keeps a set of books, whether in a small 
or an extensive way. 
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EW ORLEANS is a delightful place to vinit, for it possesses 
many unique attractions. On either side of a line formed by 
Canal street there has grown up two cities, the one French, 
the other American, and while each has had some influence on 
the other, each still retains its marked and characteristic pecu- 
liarities, thus making it a dual city. The French town, with its 
narrow streets, its great square gray houses, narrow banquettes 
and paved courtyards, is in marked contrast with the residence 
quarter of the American town, with its brozd streets, its lawns, 
its villas and its air of prim and precise prosperity. 

The two towns keep apart socially as well as geographically. 
The French are proud of their uncontaminated Creole ancestry 
and do not seek or encourage alliances with aliens, as they still 
regard the Americans. Such of the visitors as had heretofore 
labored under the misapprehension that the term “Creole” 
implied the admixture of negro blood were speedily set right, 
for probably no other community in the United States is so 
proud of its ancestry and so exacting as to the claims of descent 
in making marriages as are the better class of the Creoles of 
Louisiana. 

Those who had an opportunity to learn something of the 
social life of the French town were delighted and for the most 
part surprised at the refinement, the courtesy and the charm 
of the descendants of the old Creole families. Throughout these 
families there is the most unmistakable air of high breeding 
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even where the family fortunes are decayed, and the younger 
members of these families take up commercial pursuits with 
that dash and élan which is characteristic of the Latin races, 
but do so without abating one jot either of their family or 
racial pride. 

The general entertainment features of the meeting pro- 
vided ample occupation for the time of the visitors, but many 
still found time for visits to out of the way corners of the 
old French town, a breakfast with Mme. Begné, a dinner at 
Antoine’s and a trip to the old French market. 

The work of the association was conducted, as always, with 
dispatch and without friction. The unavoidable absence of 
Lucien B. Hall, chairman of the Board of Control, threw his 
important work on the shoulders of Henry W. Evans, of Kansas 
City, who proved himself a master of executive ability, for- 
warding the business of the association in a most satisfactory 
manner. 

The representative of the National Association of Retail 
Druggists made a strong but respectful presentation of the 
views of the retailer, and these representations were met in 
an equally fair and liberal spirit. The detailed report which 
follows will prove of interest to retailer and jobber alike, as 
showing the steady growth of a sentiment looking toward the 
active co-operation of all branches of the trade in the effort to 
secure an improvement in the commercial side of pharmacy. 





THE PROCEEDINGS IN DETAIL. 
FIRST SESSION. 
Tuesday Morning. 

The first session of the thirtieth annual meeting of the 
National Wholesale Druggists’ Association vas convened in the 
banquet hall of the St. Charles Hotel, New Orleans, at a quar- 
ter to ten on Tuesday morning, November 15, by the president, 
Clayton F. Shoemaker, of Philadelphia, who introduced the 
Mayor of New Orleans, Paul Capdeville. 

WELCOME BY THE MAYOR. 

Mayor Capdeville extended a cordial and eloquent welcome 
to the visitors, which was responded to by J. C. Eliel, of Min- 
neapolis. Mr. Eliel referred in a facetious way to the “ walk- 
ing parties” organized among the young men of the North some 
forty-three years ago with a view to exploring the South, with 
Richmond as a point of special interest. These gentlemen, or, 
rather, such of them as returned, said that they had had a 
warm welcome, a very warm welcome indeed. Since that time 
another war had occurred, said Mr. Eliel, a war which was 


worth all it cost us in blood and treasure, even if the only 
tangible result of the war had been the removal of sectional 
feeling through devotion to a common cause and a common flag. 

A. D. Parker, chairman of the local committee on enter- 
tainment, announced that the privileges of all of the principal 
clubs had been extended to the visitors, who needed no further 
introduction than that furnished by their badges. 

THE N. A. RB. D. GIVEN THE PLACE OF HONOR. 

M. G. Breslin, of New Orleans, a member of the Executive 
Committee of the National Association of Retail Druggists, 
presented greetings of that body to the members of the N. 
W. D. A., saying that he felt it a privilege to have the honor of 
bearing the greetings of the N. A. R. D., which had labored 
earnestly for the improvement of the trade conditions in the 
retail drug business to the N. W. D. A., which was laboring 
with equal earnestness of purpose for the same end. He said 
that the N. A. R. D. felt that the two organizations could be 
of mutual assistance, and that the good work done at St. Louis 
will benefit the wholesaler and should be recognized by him. 
Whenever and wherever the N. A. R. D. can be of assistance 
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Supreme Court, St. Louis Cathedral and Civil District Court, New Orleans. 


to the N. W. D. A. he said that the rank and file of the N. A. 
R. D. stood ready and willing to do so. 

He said that the N. A. R. D. had now at the age of six 
years passed safely through the diseases and dangers of in- 
fancy to a lusty youth. Any assistance extended to the N. A. 
R. D. by the older organization meant aid for every branch of 
the trade, and he felt sure that through active co-operation 
of the two associations much good would be accomplished for 
both wholesaler and retailer. 

M. N. Kline, of Philadelphia, a former president of the N. 
W. D. A., said that it seemed particularly appropriate that he 
should be designated by the president to respond to the N. A. 
R. D. greetings. He had made a response to similar greetings 
a year ago on behalf of the N. W. D. A., and since that time 
had had some interesting correspondence with the N. A. R. D. 
on his own account. This correspondence had resulted in a 
wholly amicable adjustment of certain matters, and he was 
now quite as cordial in his feelings toward the N. A. R. D. as 
if he had never been a bad boy at all. He said that the N. A. 
R. D. represented a constituency without which the members 
of the N. W. D. A. could not exist, and that the organization 
had received the support of the jobbers from its first inception 
at St. Louis. In fact, he said, he felt that the very birth 
of the N. A. R. D. itself had been made possible only through 
the success of the N. W. D. A. and of the rebate plan. One 
of the most hopeful features of the N. A. R. D. was its prac- 
ticability, its readiness to adapt itself to cuanged conditions, 
and he expressed the hope that the two organizations would 
long continue to act together harmoniously for the good of the 
entire drug trade. 


THE VICE-PRESIDENT OF THE PROPRIETARY ASSOCIATION. 


F. W. Schumacher, vice-president of the Proprietary Asso- 
ciation of America, presented the greetings of that body, and 
accentuated the growing importance to the jobber of the busi- 
ness in proprietary articles, amounting as it now does to from 
$50,000,000 to $100,000,000 annually. He said that the com- 


mercial supremacy of the United States unfortunately brought 
in its train much suffering and many hardships for individuals, 
but these could be materially alleviated by the active co-opera- 
tion of the leaders in all branches of trade. He felt sure that 
all would be willing to work together in harmony and thus 
minimize the troubles which cannot be entirely eliminated. 

In responding, M. Cary Peter, of Louisville, said that in 
the strenuous and swift moving life of the present it was well 
to» remember that we. were working under changed conditions. 
When we were driving oxem it did not make much difference 
which string we pulled in guiding the team, for if perchance 
the wrong string was pulled there was ample time to correct 
the error and pull the right string before the oxen turned. 
Now that electric energy is our motive power and the mere 
crooking of the finger served to set in motion stupendous and 
swiftly moving forces it behooved us to exercise great care 
‘in making the slight motion, the results of which might be 
fraught with such grave consequences. 

The secretary, J. E. Toms, read a telegram of greeting from 
Prof. J. H. Beal, of Scio, Ohio, the president of the American 
Pharmaceutical Association, after which F. C. Godbold, of New 
Orleans, as chairman of the delegation from that organization, 
presented an address in which he asked for the A. Ph. A, the 
active co-operation of the N. W. D. A. He proposed that the 
wholesale association enact a resolution formally approving of 
the older organization and recommending that the salesmen 
of the members aid in securing applications for membership. 
The address was signed by F. C. Godbold, W. L. Dewoody, of 
Pine Bluff, Ark., and Caswell A. Mayo, of New York, as dele- 
gates. 

In responding, Thos. P. Cook, of New York, said that the 
N. W. D. A. fully recognized the debt which American phar- 
macy, and in fact pharmacy in general, owed to the A. Ph. A., 
for its labors were broad and their results not confined to any 
section or any one land. As to the question of membership, he 
said that a study of the roll of members would show that 
a very large proportion of the members of the N. W. D. A. 
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were members of the A. Ph. A., and that a further study of 
the application blanks would show that the travelers of the 
N. W. D. A. members were already among the most active and 
effective canvassers for new members of the A. Ph. A. 


GREETINGS FROM CANADA. 


The secretary presented a letter inclosing resolutions con- 
veying the greetings and good wishes of the Canadian Whole- 
sale Druggists’ Association. 

A delegation from the Louisiana Pharmaceutical Associa- 
tion, composed of Walter T. Taylor, W. McDuff and Geo. B. 
Duplantis, conveyed a welcome to the visitors on behalf of that 
organization, Mr. Taylor acting as spokesman. He said that 
the law of the survival of the fittest was at work in the 
wholesale as well as in the retail trade. The demand for 
educated and trained pharmacists is bringing a better class of 
men into the retail trade. A similar necessity for training 
and special skill exists in the wholesale trade, and that whole- 
saler will be successful in the future who has about him the 
men of the highest technical skill. 

Former president Daniel R. Noyes, of St. Paul, responded 
to this welcome, and said that the pleasure of welcoming the 
A. Ph. A. and the Louisiana association was enhanced by the 
fact that they did not come with instructions and demands. 

Thos. F. Main spoke as a delegate from the New Jersey 














President Shoemaker is the Smiling Gentleman at the Left. 


Pharmaceutical Association, the oldest of the State organiza- 
tions, and M. N. Kline spoke for the Pennsylvania association, 
explaining that in his dual capacity as a member of both the 
N. W. D. A. and the Pennsylvania Pharmaceutical Associa- 
tion, he was glad to convey greetings to himself and to wel- 
come himself as a retailer to his deliberations as a wholesaler. 
Chas. F. Weller, of Omaha, responded for the N. W. D. A., 
referring in a facetious strain to that eminent retail pharma- 
cist, M. N. Kline. 

Secretary Toms read a telegram from Lucien B. Hall, chair- 
man of the Board of Control, conveying his regret at his in- 
ability to attend. Invitations were presented for the members 
to visit the plants of the International Distilling Company, 
manufacturers of alcohol from molasses, and of the Jackson 
Brewing Company. A formal invitation to attend the first ball 
of the New Orleans Drug Clerks’ Association was also pre- 
sented. The secretary was instructed to make suitable acknowl- 
edgment. M. Cary Peter, first vice-president of the associa- 
tion, taking the chair, President Shoemaker presented his an- 
nual address, as follows: , 


The President’s Address. 


The opening paragraphs of President Shoemaker’s address 
were devoted to an interesting description of the history and 
development of New Orleans, in which mention was made of 
the purchase of the Louisiana territory by the United States. 
He said that the quaint contrast furnished by the two cities 
which have grown up side by side, but with a sharp line of 
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demarcation, were not only of interest, but furnished a most 
valuable lesson. 

Turning to matters directly affecting the membership of the 
association, he spoke of trade conditions, and said the year 
that had passed since the meeting at Boston had been a fairly 
good one, from the standpoint of the wholesale druggist. 

THE MOST IMPORTANT EVENT OF THE YEAR 


was referred to as “the increased strength and efficiency of 
the National Association of Retail Druggists.” ‘The work of 
the club of proprietors who agreed at the Washington meeting 
of the N. A. R. D. to bring about better conditions in con- 
nection with the sale of proprietary remedies was touched upon 
and led up to a consideration of the efforts being made to 
market proprietary remedies under a direct contract and serial 
numbering system. He felt it necessary to assure the retail 
druggists of the country that the professions which have been 
made by wholesalers from year to year were sincere, and 
had been really and genuinely intended to be effective. He ex- 
pressed the belief that “it would be most unwise that any of 
us should at this time, or at any other time, offer any factious 
resistance to the existing plans, or to any other plans which 
promise relief for the retailer. We cannot consistently do so, 
nor would it be liberal or generous to do so.” 

He said it was undoubtedly true that the performance of 
the duties thus imposed would necessitate much labor and the 
actual outlay of considerable cash. It was apparent, and only 
fair, that for this further expenditure of time and money, the 
jobbers should be properly and appropriately compensated. He 
was sure that no careful thinker in either the proprietary or 
retail ranks would deny this. 

He called attention to the necessity of impressing pro- 
prietors with the understanding that the wholesale trade re- 
quired that proprietary articles should be distributed by them 
alone and not sold to retailers direct. Retailers also should, 
he said, be made to understand that not only their agreements 
but likewise their own inclinations should lead them to re- 
frain from buying goods for division. 

WOULD COMPETE WITH MANUFACTURERS. 


President Shoemaker advocated the more general manufac- 
ture of pharmaceuticals by wholesalers in the following terms: 


In my opinion every wholesale house would do well to have a fairly 
well equipped pharmaceutical laboratory which should be capable of 
filling all ordinary orders for tinctures, fluid extracts, elixirs and phar- 
maceutica, specialties generally. I consider this a most important 
feature in the province of any wholesale druggist. The equipment of 
a department of this kind need not be necessarily expensive or exten- 
sive, but of its profit paying powers I have no doubt whatever. I am 
fully aware that this statement will excite adverse criticism on the 
part of our friends, the large manufacturers of this class of goods. 
It is well known that the attitude of some of these houses has been 
extremely unsatisfactory to wholesale druggists generally. They have 
not been satisfied to sell their goods at their lowest price to wholesale 
druggists alone, but likewise they have made wholesale agents at bot- 
tom prices of retail druggists, and, I am also reliably informed, in 
some cases even of physicians. No wholesale druggist can look upon 
this programme with complacency. The question of just what to do 
in each individual case has been so widely varied because of different 
conditions in different localities that no concerted action by this asso- 
ciation as a body has ever heen considered entirely feasible. 

It is likewise true that there are manufacturers in this line to-day 
who have been most liberal and generous to the wholesaler: who have 
absolutely confined their sales to wholesale houses, and because of 
this deserve our respect and support. At the same time this does not 
modify my opinion that the wholesale druggist should make his own 
pharmaceutical preparations and specialties. A careful review of the 
sales books of my house shows me that at least 75 per cent. of our 
crders for fluid extracts reach us without any brand being specified. 
This is our legitimate field of supply. I see no reason why we should 
turn this business over to any other manufacturer for any reason 
whatever. In filling orders of this kind with our own make of goods 
we not only make the profit on each transaction as it passes us, but if 
our goods are excellent in ~— as they should be, we also lay the 
foundation for future orders with our own brand specified. 


The address closed with a grateful acknowledgment of the 
work of the Proprietary Committee. He said that the com- 
mittee had in the last twelve months alone secured to the mem- 
bership additional profits sufficient to pay several times over 
the amount of annual dues. 

The address was referred for consideration to a committee 
composed of C. F. Weller, of Omaha; C. A. West, of Boston, and 
J. W. Burr, jr., of Montgomery. 

The president announced the constitution of the following 
committees : 

On Nominations—W. J. Walding, W. O. Blanding, BE. D. 
Taylor, W. A. Hover and J. C. Eliel. 
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On Time and Place of Next Meeting—RE. D. Taylor, J. A. 
Gallagher and K. Behrens. 

To the latter committee were referred the invitations which 
had been received to hold the meeting at New York, at Niagara 
Falls, at Saratoga and at Cincinnati. 

: The report of the treasurer, S. E. Strong, of Cleveland, was 
submitted, showing the financial condition of the association. 
The gross receipts for the year amounted to $22,568.38, with 
expenditures of $21,141.25. 

This report was referred’ to an auditing committee com- 
posed of J. E. Davis, of Detroit; C. W. Snow, of Syracuse, and 
C. F. Shoemaker, of Philadelphia. 

As chairman of the Special Committee on Finance Mr. 
Strong submitted another report, as follows: 

At the meeting of the National Wholesale Druggists’ Association, 
September 7, 1903, your treasurer urged that some action be taken that 
would place the association on a more substantial financial basis and 
that provision be made for further funds when needed. As a result of 
this recommendation your president appointed the gentlemen named 
below as a Special Comittee on Finance. 

The majority of our members appreciate the valuable work which is 
being carried on by this association, and know that this work means 
the maintenance of the Rebate Plan, which we are getting at a ver 
moderate expense, and can well afford to subscribe more liberally, and, 
as suggested by ex-President Hover, charge the expense to insurance 
account, as the dues and subscriptions which the members are paying 
into the treasury are in the nature of premiums, affording the members 
insurance on the profits of half their sales. Without the association it 
would be impossible to maintain the present basis for the sale of pro- 
prietary goods. 





We, the undersigned, members of the National Wholesale 
Druggists’ Association, knowing that the regular income is fre- 
quently insufficient to meet the obligations of the association, 
hereby agree to pay annually if necessary at the call at the treas- 
urer such an amount as is necessary to make up the deficit, pro- 
portionately with the other signers of similar agreement. The 
maximum amount for which we agree to obligate ourselves an- 
nually, in addition to the regular dues, is herein stated. 
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After careful consideration of the question we have concluded a 
further increase of dues unwise and frequent assessments unsatisfac- 
tory, therefore offer the following plan as the only practical solution 
of the question of geoeiins further funds when needed.—L, B. Hall, 
W. J. Walker, Jno. N. Carey, C. F. Shoemaker, S. E. Strong, chairman. 

Henry W. Evans, of the Board of Control, reported that 
the plan proposed by the committee as above had already 
been considered and approved by the board, which recommended 
its adoption. This recommendation was favorably acted upon, 
and the chairman of the Committee on Suits, M. N. Kline, of 
Philadelphia, was instructed to return to the signers the 
pledges held by him so soon as the pledges received by the 
treasurer under the new plan warranted him in taking this 
step. 

THE MEMBERSHIP. 

The report of the secretary was then presented by Mr. 
Toms. This gave an account of the transactions of his office 
during the year. The membership was shown by this report 
to consist of 229 active members and 187 associate members. 
Thirty-three applications for active membership and 18 ap- 
plications for associate membership were submitted by J. C. 
Eliel on behalf of the Committee on Membership, as follows: 

For Active Members: A. E. & E. V. Brown, Mobile, Ala. ; 
Greil Bros. Company, Montgomery, Ala.; Whitlow-Williams 
Drug Company, Fayetteville, Ark.; C. J. Lincoln Company, 
Little Rock, Ark.; W. L. Dewoody & Co., Pine Bluff, Ark.; 
Mann-Tankersley Drug Company, Pine Bluff, Ark.; E. J. Wit- 
tenberg Company, San Francisco, Cal.; N. B. Danforth, Wil- 
mington, Del.; Iowa Drug Company, Des Moines, Iowa; South- 
western Drug Company, Wichita, Kan.; Estorge Drug Com- 
pany, New Iberia, La.; The Goyer Company, Greenville, Miss. ; 
Estate A. G. Cassell, Vicksburg, Miss.; Quin-Sharpe Drug 
Company, Vicksburg, Miss.; Parchen Drug Company, Helena, 
Mont.; Roeber & huebler, Newark, N. J.; Britt, Loeffler & 
Weil, New York, N. Y.; Beall & Steele Drug Company, Steuben- 
ville, Ohio; Geo. D. Feidt & Co., Philadelphia, Pa.; Memphis 
Drug Company, Memphis, Tenn.; Thompson Drug Company, 
Brownwood, Texas; J. W. Crowdus Drug Company, Dallas, 
Texas; H. W. Stark Drug Company, Gainesville, Texas; W. A. 
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Nelden Drug Company, Salt Lake City, Utah; Willams, Martin 
& Gray, Norfolk, Va.; Vermont Chemical Mfg. Company, New 
Orleans, La.; Hopkins & Bethea, Meridian, Miss.; C. H. Butter- 
worth & Co., Philadelphia, Pa.; Steelman & Archer, Incor- 
porated, Philadelphia, Pa,; Shipley-Massingham Company, 
Pittsburgh, Pa.; Paris Wholesale Drug Company, Paris, Texas ; 
José Sarras Sons, Havana, Cuba; Natchez Drug Company, 
Natchez, Miss. 

For Associate Members: Liquid Ozone Company, Chicago, 
Ill.; Thos. Thorkildsen & Co., Chicago, Ill.; French Lick 
Springs Hotel Company, French Lick, Ind.; St. Jacob’s Oil 
Company, Limited, Baltimore, Md.; W. F. Smith Company, 
Boston, Mass.; Dow Chemical Company, Midland, Mich. ; 
Katharmon Chemical Company, St. Louis, Mo.; American Fer- 
ment Company, Jersey City, N. J.; Truslow & Fuller, Incor- 
porated, Jersey City, N. J.; Churchill Chemical Company, New 
York, N. Y.; Gaunt & Janvier, New York, N. Y.; Ferd. T. Hop- 
kins, New York, N. Y.; Kress & Owen Company, New York, 
N. Y.; Ripans Chemical Company, New York, N. Y.; The Sell- 
ing Company, New York, N. Y.; J. F. Smith & Co., Incor- 
porated, New York, N. Y.; Morgan Drug Company, Brooklyn, 














W. A. HOVER, Chairman of the Committee on Credits and Collections. 


N. Y.; Sanitas Condensed Milk Company, Seattle, Wash. 
The first session then adjourned. 


SECOND SESSION. 
Tuesday Afternoon. 
The reports of various standing committees were presented, 
the first being the . 


Report of the Committee on Adulteration. 


The subject. of drug adulteration was discussed in a general 
way only by this committee, of which Wiliam T. Ritchey, of 
New York, was chairman. Mention was made in it of the 
need for a good work on the subject of adulterations, which 
would give tests for identity and impurities, together with a 
list of the drugs and chemicals usually adulterated. A few 
specific instances of adulteration were commented upon in the 
report. Balsam copaiba has been found to be adulterated with 
rosin, fatty oils and gurgun balsam. Rhubarb root has been 
sophisticated with an Austrian root closely resembling the 
genuine Shensi rhubarb. Acetanilid is to be looked for in vanil- 
lin, coumarin and antipyrine. Caryophyllene, a by-product in 
the manufacture of eugonol, has been found in bay and cloves 
oil. Terebene is an adulterant of caraway, nutmeg and cori- 
ander oils. Peppermint, spearmint and tansy oils are adul- 
terated with dementholized oil of peppermint. The members 
were told to look for castor oil in the oils of bay and bergamot, 
for oil of copaiba in balsam of Peru, for stearic acid in cacao 
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butter, for kola nut in powdered guarana, for salep root in 
powdered tragacanth, for marigold flowers colored red in 
Spanish saffron, for formaldehyde or wood alcohol, instead of 
the proper percentage of grain alcohol, in extract of witch 
hazel, and for caramel made with glucose instead of cane 
sugar. 
Report of the Committee on Credits and Collections. 
By W. A. Hover. 


Trade conditions for the year under review were referred 
to in this report as favorable to an unusual degree, there hav- 
ing been a less number of failures during the first six months 
of 1904 than for any like period during the past five years. 
The total of mercantile failures was, singular to say, greater, 
aggregating, for the first six months of the year, $20,755,846, as 
against $19,618,560 and $15,170,530, the highest and lowest 
amounts for the four preceding years. 

THE BANKRUPTCY LAW. 

The bankruptcy law, as at present amended, was described 
as @ very expensive method of distributing the assets of an in- 
solvent concern. A lack of thoroughness in the work of referees 
was referred to as one of the principal difficulties of the law. 

The report advocated a closer relationship between the 
credit man and the traveling man. On this point it said: 

“ The credit department should be in as close touch with 
the house’s representatives on the road as is the manager of 
the sales department. From the salesmen the credit man can 
secure much information that cannot be obtained through the 
usual channels. Special instructions to the traveling man 
will bring forth information concerning the method and con- 
duct of business pursued by the customer, the care which 
he exercises in the handling and the keeping in good condi- 
tion of his stock of merchandise, the condition of his cellar 
or basement, of his back room, of the space behind his coun- 
ters, and the general care which he exercises in the conduct 
of his business. The traveling man is ofttimes much better 
advised as to the character and habits of his customer than 
agency reporters, and can ofttimes give much personal infor- 
mation that cannot be obtained from agency reports. Knowl- 
edge of this kind is quite as essential in propérly determining 
a credit risk as is a financial statement obtained from the 
customer direct, or through the medium of one of the mer- 
cantile agencies.” 

THE SUBJECT OF CREDIT INSURANCE 
was treated at length, and extracts were given from letters 
from wholesalers who had had experience with credit in- 
demnity insurance. Most of the correspondents reported ad- 
versely on the matter, objection being directed chiefly against 
the high premium rates. Such letters as might be considered 
favorable to credit insurance were rather negative in charac- 
ter than otherwise. 

UNIFORM CREDITS AND DISCOUNTS. 

But perhaps the most important of the topics which the com- 
mittee had considered was uniform terms and discounts. The 
greatest difficulty confronting the committee in dealing with 
this question was said to exist in the territory covered by the 
O., K. & I. Drug Exchange. This territory is so located as to 
overlap adjoining territory in which three sets of discounts 
prevail. As a consequence, some of the jobbers, members of 
this exchange, are obliged to give three sets of terms: 30 days 
and 1 per cent., 60 days and 1% per cent., and 60 days and 2 
per cent.! Uniform terms of 30 days and 1 per cent were 
favored by the committee. 

UNIFORM TERMS THROUGHOUT THE UNITED STATES 

At the close of his written report Mr. Hover said that he 
was happy to be able to state that the entire complexion of 
the situation had been changed since his arrival at New Or- 
leans and since the writing of the report. A conference with 
the members of the Southern Drug Club had won over the two 
leading opponents to the movement for uniform discounts, and 
that body had adopted a resolution favoring absolutely uni- 
form terms of 30 days net, or 1 per cent. discount if paid 
within ten days. Further, he had received assurance from 
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the members of the South Atlantic Drug Club that a similar 
resolution would be adopted by that organization, while the 
members of the Ohio, Kentucky and Indiana Association of 
Jobbers had signified their willingness to abide by any actior 
taken by the N. W. D. A. in this important matter. Mr. Hover 
then submitted a resolution favoring uniform terms of 30 days 
net, or 1 per cent. discount in ten days, and asked that all inter- 
ested should confer with the Board of Control so that it might be 
informed of any opposition which may exist, and also learn 
the grounds of the opposition. The whole matter was referred 
to the Board of Control for action, together with a paper on 
credit insurance presented by W. E. Schweppe, of the Credit 
Indemnity Company of St. Louis, at the request of Mr. Hover. 

The report of the Committee on Commercial Travelers was 





THOS. F. MAIN, Chairman of Committee on Fire Insurance. , 


then read by the secretary, the chairman of the committee, C. 
H. Talcott, of New Haven, not being present. 


Report of the Standing Committee on Commercial Travelers. 


The report, prepared by C. H. Talcott, chairman, started off 
with the statement that the wholesale drug business could not 
be successfully conducted without traveling salesmen, however 
much jobbers might wish to save the attendant expense. The 
method of selection of salesmen was then taken up. Drug sales- 
men are seldom taken from other lines of trade. They required 
to be educated in the different branches of the business, and 
make themselves familiar with the stock, prices and methods 
employed by the house they represented. 

The question of remuneration was always a live one, and the 
committee recommended the employment of salesmen at a stip- 
ulated salary. The clerical work necessary to accurately ad- 
just payment on a commission basis was very great. The temp- 
tation on the part of the traveling man on commission to in- 
crease sales at the risk of profit was something also worthy of 
attention. The committee concluded that in the long run mem- 
bers would derive most benefit by placing their salesmen on 
their honor, expecting them to have at all times the interest of 
their house, both present and future, in mind. 

The report was referred to the Board of Control, and the 
secretary then read the introduction to the report of the Com- 
mittee on Drug Market, by Ch. A. West, of Boston, the sta- 
tistical portion of the report being referred for publication. 

Thos. F. Main, of New York, presented his report as chair- 
man of the Committee on Fire Insurance. 
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Insurance Against Fire. 


The report of the Committee on Fire Insurance gave evi- 
dence of considerable care in its preparation. Thomas F. Main, 
of New York, the author of the report, was able to be present. 
It opened with a reference to the disastrous fire in the city of 
Baltimore which brought such heavy losses to insurance com- 
panies and caused the general advance in rates which had been 
maintained throughout the year. A table of the lowest and 
highest rates of premium now being paid for the insurance of 
drug stock was then given, which showed a range of 55 cents 
to $3.80. The report suggested the formation of local organiza- 
tions for agreement upon the modern methods of equipment so 
as to bring the rates down to reasonable figures. The advan- 
tage éf insuring in mutual companies was commented upon, 
special mention being made of the Individual Underwriters of 
New York and the New York Reciprocal Underwriters. The 
stability of these mutual companies was tested by the Balti- 
more fire. 

The committee had been instructed to report specifically 
upom (1) the origin of fires occurring in drug stocks during 
the year; (2) a list of hazardous drugs, chemicals, oils and 
fluids, with suggestions as to their handling and storage; (3) 
how best to equip a drug house so as to properly extinguish 
fire if one occurs; (4) how to organize a fire brigade in in- 
dividual warehouses. 

In answer to query 1, the cause of fires was classified as 
follows: Explosion 1, spontaneous combustion 2, ignition of 
chemicals 1, electrical wiring 2, matches 1, incendiary 2, ex- 
posure 5, unknown 2. From this it may be seen that only two 
fires out of 16 fires reported actually started from the ignition 
of articles carried in a drug store, and that the remainder 
started from.causes that affect all trades in common. 

In answering query No. 2 the committee deemed it best, both 
as a matter of information and of record, to give in full the 
list of combustibles and explosives adopted by the Municipal 
Explosives Committee of the city of New York, with the quanti- 
ties of each permitted to be kept in stock by wholesale drug 
houses in that city after a survey of the premises by the proper 
authorities. The list is as follows: 

Acids.—Muriatic, sulphuric, each, 6 carboys; nitric, 2 car- 
boys; picric, 10 pounds; chromic, 1,000 pounds; carbolic, 5,000 
pounds. 

Volatile Combustible Liquids.—Ethers, 500 pounds; col- 
lodion, 100 pounds; acetone, 50 gallons; ethyl alcohol, 10 
barrels; methyl alcohol, 10 barrels; amyl nitrite, 25 pounds; 
turpentine, 10 barrels; bisulph. carbon, 100 pounds; rhigolene, 
12 pounds; benzole, 2 barrels; toluol, 100 pounds; amy! alcohol, 
10 barrels; amyl acetate, 10 barrels; naphtha—i. e., gasoline, 
boiling point 180 F.; benzin, boiling point 140 F.; heavy naph- 
tha, boiling point 160 F., 15 gallons each, or one barrel of any 
one and no other. 

Combustible Liquids.—Nitrobenzole, 5 drums; coal tar oil, 
5 barrels; aniline oil, 5 drums; essential oils, 10,000 pounds; 
glycerine, 3,000 pounds; varnishes, japans, etc., 5 barrels. 

Salts.—-Nitrate soda, 500 pounds; chlorate potash, 1,000 
pounds; saltpetre, 2,000 pounds; nitrate silver, 50 pounds; 
chlorate sodium, 1,000 pounds; chlorate baryta, 1,000 pounds; 
permanganate potash, 600 pounds; nitrate barium, 225 pounds; 
nitrate ammonium, 100 pounds; nitrate cobalt, 100 pounds; 
nitrate copper, 100 pounds; nitrate mercury, 100 pounds; nitrate 
nickel, 100 pounds; nitrate strontium, 600 pounds; nitrate alu- 
minum, 100 pounds. 

Combustible Solids.—Phosphorus, 11 pounds; sulphur, 15 
barrels; pitch, 2 barrels; rosin, 2 barrels; tar, 2 barrels; bur- 
gundy pitch, 10,000 pounds; Venice turpentine, 2,000 pounds; 
metallic potassium, 10 pounds; metallic sodium, 100 pounds; 
metallic magnesium, 100 pounds; excelsior, 25 bales; lamp 
black, 5 barrels; vegetable charcoal, 5 barrels; lycopodium, 
5,000 pounds; oakum, 10 bales; cotton, 1,000 pounds; soluble 
cotton, 50 pounds; zinc dust (blue powder), 70 pounds. 

Substances Reacting with Water.—Carbide calcium, 20 
pounds; phosphides, 5 pounds; quicklime, 2 barrels. 

Liquids Under Pressure.—Ammonia, 2 cylinders; carbonic 
acid, 2 cylinders; sulphurous acid, 2 cylinders. 
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Under special conditions supplementary permits for larger 
quantities may be granted. 

REMARKS ON HANDLING AND STORAGE. 

Acids, muriatic, sulphuric, nitric, to be kept inside build- 
ing only in glass; carboys to be stored outside. Picric and 
chromic acids in vault or outside building. Naphtha (gasoline, 
benzin and heavy naphtha) outside building. Ethers, col-: 
lodion, bisulphide carbon, rhigolene, benzole, phosphorus, metal- 
lic postassium, sodium and magnesium, soluble cotton, outside 
building or in vault separated from main building by approved 
self-closing automatic fire doors. 

Heavy oils, varnishes, etc., if stored in building, to be in 
tight receptacles mounted on iron or steel racks, and, unless 
building is fire proof, the ceiling over them te be protected with 
sheet steel. Drip pans of iron or tin filled with sand to be 
under each faucet. These to be dumped outside building and 
filled with fresh sand, preferably nightly or at least weekly. 
Chemical fire extinguisher to be kept near line of receptacles, or 
one at each end if row is a long one, a barrel filled with 
clean, dry sand, with scoop for handling same, to be kept near 
by for absorbing at once any of the articles that may be spilled; 
the cellarinan to have positive instructions to remove at once 
from building any sand that has been used to absorb oil or 
varnish in this way. 

Oil room or room where packages of essential oils, alcohol- 
ates, etc., are put up in broken packages to be furnished with a 
half barrel, fitted with loose cover full of folded gunny sacks 
immersed in lim water; a chemical fire extinguisher ; sand pails 
and scoops, and the man in charge instructed that in event of 
breakage and ignition of an inflammable liquid the flame should 
be smothered with hastily wrung out gunny sacks or ex- 
tinguished by a carefully directed stream from chemical ex- 
tinguisher. 


The handling and storage of drugs in the city of New York 
is subject to regulations as follows: 


PART 6. CHAPTER 2. REGULATIONS OF THE MUNICIPAL EXPLOSIVES 
COMMISSION. 

Section 16. No permit shall be issued for a wholesale drug store 
where the following precautionary regulations are not observed : 

(a) Packing rooms must be located as remotely as possible from 
large stocks of stored goods, and in such a position on the premises 
that no unusual risk is involved. 

(b) The packing room floor shall be kept as free as possible from 
hay, excelsior, or other combustible packing material during the hours 
of work, and at the close of each day the tables, floors and all parts 
of the packing room shall be swept clean of such materials and the 
sweepings gathered into a metal box or other proper receptacle, which 
shall be kept closed at night. 

(c) No accumulation of broken wood, paper or other combustible 
cases or packages shall be permitted in the cellar or other part of 
the premises where goods are unpacked. Such material shall be re- 
moved or kept in a yard or other safe place at the close of each day. 

(d) Empty barrels or drums from which volatile combustible liquids 
have been drawn shall be removed from the premises as soon as possi- 
ble, and in any case shall not be stored more than 24 hours. 

(e) No rags or cotton waste shgll be used for cleaning around pans 
or floors where oil is customarily drawn from barrels. 

(t) No oiled rags or cotton waste shall be kept in any other position 
than inside a metal receptacle. 

(g) Sand or infusorial earth shall be provided for absorbing waste 
oil from floors, and accumulations of oil soaked sand or earth shall not 
be permitted. 

(h) Volatile combustible liquids shall not be poured or let flow 
into the drainage systems, catch basins or sewers. 

Matches shall not be permitted in cellars or in packing rooms 
of wholesale drug stores. Lighting must be by electric system or by 
safe automatically lighting gas. 

(j) Smoking shall be strictly prohibited in cellars and packing 
rooms of drug houses, and the owner or proprietor shall take al! pos- 
sible precautions against it. 

Sec. 17. No chemicals shall be stored in close proximity to one 
another when each is of an explosive nature, or when one increases 
the energy of decomposition of the other, or when they are so con- 
stituted that they may react upon one another and become virtually ex- 
plosive or combustible. 

Sec. 18. The storage of acids or liquid chemicals so constituted as 
to produce danger of explosion by flowing in, upon or amongst other 
chemicals, shall be so arranged with safety catch basins or trays that 
in case of the leakage of the containers of such liquid material this 
shall not constitute a danger to life or property. 

Sec. 19. Nitric acid shall not be stored except on brick or concrete 
or asphalt floors, and sawdust, hay, excelsior or any organic substance 
shall not, under any circumstances, be permitted in close proximity 
to carboys or stocks of nitric acid. 

Sec. 20. Every owner or proprietor of a wholesale drug store shall 
designate one or more men, who are to act as his warehousemen and 
be charged with the —— storage and disposition and care of the 
substances stored on the premises. 


In commenting on the above, the committee recommended 
that open bales of excelsior, hay or loose packing materials of 
like nature, be kept in metal-lined bins, capable of being closed 
at night. 

In reply to query No. 3, on the equipment of a drug house 
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so as to make for the prompt extinction of fires, the committee 
remommended the following: 

1. A complete automatic sprinkler equipment. 

2. Storage tanks of ample capacity on roof, with stand pipe 

running to cellar, valves on each floor, with hoze and nozzle at- 
tached, ready for instant service. 
* 8. Chemical (carbonic acid gas) hand fire extinguishers of 
any standard make approved by the National Fire Protection 
Association, at least one on each floor of building, with a spe- 
cial extinguisher in the packing room, in the wet room, and 
near the tanks used for storing heavy oils, varnishes, etc. 

4. Water pails and barrels—Galvanized iron pails of 12 
quarts’ capacity each, to be distributed throughout the build- 
ing, hung on posts or set on shelves preferably about 3 feet 
and in no case over 5 feet high. Pails to be kept full at all 
times and inspected weekly. Twelve pails to be provided for 
every 5,000 feet of floor space. Three pails and one filled 
barrel (The barrel must have two empty 12-quart pails hung 
immediately over it), or one approved chemical hand fire ex- 
tinguisher and six pails are considered by the National Board of 
Fire Underwriters as the equivalent of 12 pails. 

5. Sand pails—Twelve-quart pails filled with dry sand 
with scoop for each pail to be provided wherever oils, varnish 
or acids are stored or handled. 

6. Cask or half barrel filled with gunny sacks immersed in 
lime water, to be kept in laboratory and other places where 
inflammable liquids are filled out or handled. 


THE ORGANIZATION OF A FIRE BRIGADE. 


In reply to query No. 4—How to organize a fire brigade in 
an individual warehouse, the committee said it might be laid 
down as a general principle that, whether the establishment 
was large or small, some men should be detailed to take charge 
of and thoroughly familiarize themselves with the fire extin- 
guishing appliances, see that they are in constant order, and 
be ready to apply them instantly should occasion arise; such 
men, to be efficient, should work under certain designated 
parties, who might be styled chief, foreman, assistant fore- 
man or any other titles that may be deemed appropriate. It 
was suggested that the chief should be the active manager or 
superintendent who is ordinarily in authority on the prem- 
ises. The head order clerk or some one in constant attendance 
at the property and high in authority in the administration 
of the men should act as foreman; the assistant foreman, who- 
ever takes the place of head order clerk in his absence. 

The foreman should designate certain men, selected for their 
quickness and cool-headedness, to act as (1) chemical fire 
extinguisher men; (2) bucket brigade; and, if establishment 
is equipped with standpipe and hose or automatic sprinklers 
(3) hose men and sprinkler men, a8 may be needed. 

The committee offered the foregoing as suggestions, as the 
requirements of each establishment would necessarily vary 
according to its size, equipment and number of employees. In 
closing, the report summed up the important points to be 
studied by each insurer. These related to the character of the 
building, fire fighting equipment, storage of stock, etc. 

The Auditing Committee reported that an examination of 
the vouchers and accounts of the treasurer had been made and 
that both had proven correct. 

The report of the Committee on Fraternal Relations was 
read by the secretary. 


Report of Committee on Fraternal Relations. 


W. J. Murray, of Columbia, S. C., the chairman of this com- 
mittee, said that the best of feeling now exists between the N. 
W. D. A. and all sister associations. The hope was expressed 
that manufacturers would still continue to regard the jobber as 
the legitimate channel through which to market their goods. 
The closest friendship should exist between the manufacturer 
and the jobber, and each should help in their sphere of business 
to help the other. 

M. N. Kline read a voluminous and exhaustive report on 
the legislation affecting the drug trade: 
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Report of the Committee on Legislation. 


Chairman Kline, of the committee, enumerated the mat- 
ters claiming the attention of the committee since the last 
meeting as follows: 

1. Legislation affecting the duty on alcohol. (a) Boutell 
bill, H. R. 9308, reducing the tax from $1.10 to 70 cents per 
proof gallon. (0) Boutell bill, H. R. 9302, providing for un- ° 
taxed denaturized alcohol for use in the arts. (c) Lovering 
bill, H. R. 9051, providing for a drawback or refund of the 
internal revenue duty on alcohol used in exported articles 
made in whole or in part from domestic tax-paid alcohol. 

‘2. Pure food legislation. 

* 3. Mann bill, proposing to amend the statute relating to 
patents. 

The committee believed that favorable action would be taken 
in the near future on H. R. bills 9302, 9303 and 9051. These 
bills provide for what is considered to be the essential legis- 
lation required in connection with the use of alcohol for indus- 
trial purposes. H. R. 9302 removes the tax from alcohol which 
has been rendered unfit for use as a beverage by the admixture 
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of wood alcohol or other noxious substance. H. R. 9308 reduces 
the internal’/revenue tax on distilled spirits to 70 cents per 
proof gallon, thus effecting a reduction of about 75 cents per 
gallon of commercial alcohol. H. R. 9051 provides for a draw- 
back or refund of the tax on domestic alcohol used in the 
manufacture or production of exported articles. 

A letter had been sent to members of the N. W. D. A., en- 
closing Boutell bill, H. R. 9303, providing for a reduction of 
the tax to 70 cents, asking them to write to their Con- 
gressmen urging them to use their influence to secure, if 
possible, a favorable report at the last session of Congress. 


ARGUMENT IN FAVOR OF FREE DENATURIZED ALCOHOL. 


With regard to the Lovering bill, H. R. 9051, the 
report stated that the provisions of these measures com- 
mended themselves strongly to every manufacturer. The 
argument used by Mr. Kline in favor H. R. 9302, pro- 
viding for free denaturized alcohol, was embodied in the 
report as the strongest argument that could be presented by 
the committee for the support of this measure. The argu- 
ment follows: 


The extent to which our oy 4 trade is decreased through this de- 
fect in our revenue laws cannot positively stated, but it is certain 
that the asgrcente loss is a large. 

The world’s trade to-day in all the products of the great chemical 
industries is almost entirely in the hands of the German chemical man- 
ufacturers whose industries have heen greatly developed under the 
liberal alcohol policy of their country. Not only do these German man- 
ufacturers export their products to Asia, Africa, Australia, South Amer- 
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ica and‘ other foreign countries, but they also sell large quantities in 
the United States, being enabled to overcome the barrier of our tariff 


laws by reason of the fact that they secure an important material at 
a much lower price than the same material costs our manufacturers. 
At the present time we have practically no export trade in all the vari- 


ous articles known to the chemical industry. This is also true in re- 
rd to such staple articles as spirit varnishes, flavoring extracts, per- 
umery, pharmaceuticals, medicines, smokeless powder, and hundreds of 
similar articles in the manufacture of which alcohol is used. 
hile we have in recent years been extending our export trade in 
manufactured articles in all parts of the world, the one exception to this 
growing trade has been in the class of products above referred to. We 
ave not only failed to get our fair share of the world’s trade in these 
products, but we have failed to get any share of it. 

With our manufacturers placed on an equal footing with their com- 
petitors in European countries, in so far as the cost of alcohol is con- 
cerned, there is not the slightest doubt but that our export trade in 
all the articles in the production of which alcohol is used would be 
enormously increased. We have shown in all other branches of in- 
dustry that with a fair show we can hold our own with any other 
country in the world, and there is no question that we can do so in 
this particular line if we are freed from the handicap to which we 
are subjected by present conditions. I am confident that if the legisla- 
tion favored in. these resolutions is enacted we would in a very short 
time increase our export trade in all the articles in the manufacture 
of which alcohol is used more than a hundredfold over what we now 
sell to foreign countries. 

To show how burdensome this alcohol tax is on the manufacturers 
who are trying to build up a foreign trade, I may state that several 
large concerns have found it necessary to go across the line to Canada 
and establish factories for manufacturing their products for export. 
The Canadian Government allows them practically tax free aleohol for 
manufacturing their exported products, and they are thus enabled to 
carry on an extensive foreign trade. The result is that Canadian labor 
is employed in the manufacture and transportation of these articles in- 
stead of our labor. A policy which thus discriminates against the 
workers of this country in favor of those of a foreign competing coun- 
try needs only to be stated in order to be condemned. 


In reply to certain arguments advanced in a Western drug 
journal against the use of tax free alcohol, the committee in- 
troduced some correspondence, in which it was shown that the 
arguments referred to were founded upon the misconception 
that the free alcohol proposed could be used for potable pur- 
poses, whereas the present movement is to secure alcohol 
tax free only after it has been made unfit for internal con- 
sumption. The manufacturers supporting the present move- 
ment for free alcohol in a potable form for use in medicinal 
bitters, flavoring extracts, tinctures, medicines, perfumes, lini- 
ments, etc., would not only present problems in administration 
which our Government would find it almost impossible to solve, 
but many of such articles would be substituted for taxed 
alcoholic beverages. This being the case, it was unnnecessary 
to reply to that portion of the argument based on the effect of 
untaxed alcohol on the manufacture of drugs, pharmaceuticals, 
ete., since no intelligent person favors free alcohol for the 
latter purpose. The letter continued: 


But as your objections to free. alcohol may be understood as apply- 
ing to the proposition for untaxed denaturized alcohol—that is, dis- 
tilled spirits of not less than 160 degrees proof, which have been ren- 
dered unfit for drinking purposes before being removed from the dis- 
tillery warehouse—which is the proposition that will be urged upon 
Congress at the coming regular session by the Committee of Manu- 
factures, of which I am a member, I wish to briefly reply to the state- 
ments of the article in gy a 

Your ,first objection is that the removal of the tax from alcohol 
used in the arts would result in a loss to the Government of millions 
of dollars annually. This is a mistake in so far as untaxed denaturized 
alcohol is concerned. Since the denaturized alcohol could only be used 
~ manufacturers who are now using untaxed substitutes, no tax paid 
alcohol could be displaced ; no loss of revenue would result. The Gov- 
ernment now gets no revenue from the substitutes used instead of 
alcohol, and it would lose nothing if untaxed denaturized alcohol was 
used in place of these substitutes. 

To your second objection, that to guard against frauds the alcohol 
to be used in manufactures would either have to be used under bond 
or be denaturized so as to render it unfit for use as a beverage or other- 
wise internally, I would reply that the latter course is just what we 
propose to adopt. This bem the case, your objection to a system of 
manufacturing in bond, which nobody favors, does not apply. 

Your fourth objection, that no effective method has yet been de- 
vised ee alcohol may be fundamentally denaturized, and that 
therefore methylation affords no certain guarantee of protection against 
the use of tax free alcohol in competition with tax paid spirits, is in- 
consistent with the facts relating to the use of denaturized alcohol 
in Germany, France, Great Britain and other foreign countries, where 
they have found it entirely practicable, without danger of frauds on 
ee revenue, to denaturize alcohol so as to render it unfit for use as a 

everage. 

It is true that the alcohol can, by a complicated and costly process 
of fractional distillation, be separated from the denaturizing substance, 
but it is more difficult and costly to do this than to distill the alcohol 
from corn or sugar. The bill providing for untaxed denaturized alco- 
hol which will be introduced in Congress provides suitable penalties 
for separating the grain alcohol from the denaturizing substance, and 
the danger from frauds through such separation would be no more than 
the danger of illicit distillation under the present law. 

In this connection I would quote the following from the report of 
the chairman of the Joint Select Committee of Congress on Alcoho! 
in the Manufactures and Arts. Senator Platt, of Connecticut, who after 
an exhaustive investigation, extending over two years, in summing 
up the work of the committee, stated that: 

After very careful attention given to the suggestion that frauds 
upon the revenue would probabiy follow the passage of any law 
which should allow the use of alcohol free of tax for purposes 
other than beverages, we are of the opinion that a law can be 
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framed with such safeguards and penalties, and would not only 
prevent fraud from being successfully perpetrated, but would 
render improbable even attempted fraud. 

A perusal of the testimony submitted with the report shows 

that the suggestion of resulting fraud from the passage of such a 

law is urged principally by parties who fear that their business will 

be injured by a removal of the tax upon alcohol to be used for the 
purposes specifie¢ 

The objections that the retai! druggists would be discriminated 
against by a system of manufacturing in bond may be true, put as no- 
body proposed such a system it is not important. 

The sixth, seventh and eighth paragraphs of your article are ail 
based on the supposition that tax free alcohol for medicinal prepara- 
tions is being advocated. As I do not favor tax free alcohol for this 
purpose, I leave your objections to be answered by some one, if there 
is any such person, who favors such a system. 

Your last objection, that in event of financial emergency elimina- 
tion or a reduction of the tax would prebably be followed by an in- 
creased tax rate, is an argument against any reduction of the tax on 
alcohol, a measure to which the National Association of Retail Drug- 
gists is pledged, and which is favored by the great majority of the retail 
and wholesale druggists and the manufacturers of medicinal prepara- 
tions of all kinds. 

I wish here to express my decided dissent from the views of Presi- 
dent Smither, of the N. A. R. D., to the effect that the movement for 
untaxed denaturized alcohol will injure the prospects for securing a re- 
duction in the-alcohol tax. On the contrary, the demand for a system 
under which alcohol which has been rendered unfit for internal use 
will be delivered tax free has greatly strengthened the sentiment in 
Congress in favor of tax reduction, as it is recognized that some pro- 
vision must be made for the large number of manufacturers who cannot 
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use denaturized spirits, and that the only method of giving them re 

lief from the present excessive tax is through a lower tax rate. I 

am satisfied that by bringing thousands of manufacturers who are 
not interested in tax reduction, but who want untaxed denaturized 

alcohol, to join in the movement for cheaper alcohol for manufacturing . 
purposes, the prospects for securing a reduction of the alcohol tax 
have been made very much brighter, and that only through such action 

can tax reduction be secured. 

In reply to your statement that wood alcohol selling at 50 cents 

per gallon is far better adapted*to industrial use than denaturized 
rain alcohol at 35 cents per gallon, I need only say that the manu- 
acturers using alcohol in their industries do not agree with you. If 
what you say is true, the wood alcohol would continue to be used in 
stead of the “inferior’’ denaturized alcohol, and conditions would re- 
main as they are now. The best proof that denaturized ethyl alcohol 
is superior for most industrial purposes to wood alcohol is found in 
the fact that in Germany nearly 60,000,000 gallons of denaturized 
alcohol are used annually, even though wood aleohol is sold at a lower 
price than in this country. 

The proposition for untaxed denaturized alcohol (not tax free pure 
alcohol) and a lower tax rate are in the interests of the great majority 
of the manufacturers and consumers of the country, and are certain 
to become law in the near future, despite the opposition of a few 
interests, who fear that they might be injured by such legislation. 


PURE FOOD LEGISLATION. 

Extended reference was made to the progress of pure food 

legislation, and the attitude of the committee to the Hepburn 
bill in its amended form was clearly set forth. 


AMENDMENT OF THE PATENT LAWS. 


The treatment of this important matter by the committee 
shows the association to be not wholly in favor of the legis- 
lation projected by the National Association of Retail Drug- 
gists. The subject was reviewed as follows: 

“ Representative Mann, the author of the bill, stated that it 
embodies three important changes in existing laws: First, pro- 
viding that no patent shall be granted to a citizen of any 
foreign country which does not grant a corresponding patent 
to a citizen of the United States; second, providing that no 
patent shall be granted upon any drug, medicine, or medicinal 
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chemical, except in so far as the same relates to a definite 
process for the preparation of such drug, medicine or medicinal 
chemical; and, third, stipulating that in case any drug, medi- 
cine or medicinal chemical on which a patent has been granted 
is not manufactured in the United States within two years of 
the granting of such patent the patents shall have no right 
under the patent laws of the United States as against any 
citizen who may import such drug, medicine or medicinal chemi- 
eal. 

“ Your chairman, in his argument before this committee, ex- 
plained that he was not authorized by any action of this asso- 
ciation as taken at any of its meetings to speak officially upon 
the second provision above referred to, and while stating that 
he favored it individually, he was not prepared to say that our 
association took this position. He did feel authorized to sup- 
port the first provision. 

“ Subsequently this bill was reported, under date of April 26, 
in an amended form, and is now on the House calendar in this 
form. The amended bill, which is H. R. 13,679, amends section 
4,886 of the revised statutes approved March 3, 1897, and pro- 
vides “ that no patent shall be granted upon any drug, medicine 
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or medicinal chemical except in so far as the same relates to 
a definite process for the preparation of said drug, medicine or 
medicinal chemical.” In other words, it restricts the patenting 
of chemicals to processes. 

“In section 2 it is proveded that: 


No patent shall be granted on an application for patent for an in- 
vention or discovery, or a design which has been patented or described 
in a printed publication in this or any foreign country more than two 
years before the date of the actual filing of the application in this 
country, or which has been in public use or on sale in this country 
for more than two years prior to such filing: Provided, however, that 
in case any drug, medicine or medicinal chemical, on which a patent 
for a definite process for the preparation thereof has been granted on 
any application filed subsequent to the passage of this act, is not manu- 
factured in the United States by or under authority of the patentee, 
within two years of the granting of said patent and after the com- 
mencement of said manufacture the same is not continuously carried on 
in the United States in such a manner that any persons desiring to 
use the article may obtain it from a manufacturing establishment in 
the United States, then said patentee shall have no rights under the 

atent laws of, the United States as against any citizen of the United 

Btates who may import such drug, medicine, or medicinal chemical into 
the United States, or who may produce or manufacture the same in 
the United States, or who may handle for sale or use such article so 
imported or manufactured. 


“ As we interpret this amended bill, its chief object will be to 
prevent the patenting of products in medicines and medicinal 
chemicals, and through this restriction it seeks to accomplish 
in this way and through the time limit what in the orginal 
bill was intended to prevent the granting of a patent to a citi- 
zen of any foreign country which does not grant a correspond- 
ing patent to a citizen of the United States. 

“It would be well for this organization to instruct the in- 
coming Committee on Legislation upon the point whether our 
organization is in favor of amending the patent laws to pre- 
vent patents being granted for products. Your committee needs 
information upon this question.” 
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Mr. Kline on concluding his report directed attention to 
the fact that the committee had offered no recommendation 
as to the course to be pursued regarding the bill to restrict 
the issuance of patents on medicinal chemicals to the process. 
He asked that this measure be discussed in open meeting for 
the edification of the Board of Control, which body, he felt 
assured, would be glad to have a free expression of thé views 
of the members before it when giving consideration to the 
report of the Committee on Legislation. This feature of the 
report was made a special order of business for Wednes- 
day morning, with a view to eliciting the views of the members. 

This concluded the second session of the convention. 


THIRD SESSION. 
Wednesday Morning. . 

The meeting was convened promptly at 10 o’clock on 
Wednesday morning. After the credentials of the delegates 
from the New Orleans and Texas Pharmaceutical Associations 
were received. John N. Carey, chairman of the Committee on 
Proprietary Goods, submitted his report. 


Report of the Committee on Proprietary Goods. 


The committee’s report began with a reference to the condi- 
tion of trade. The reports on trade conditions in various parts of 
the country, printed in the AMERICAN Drueaist for October 3, re- 
ceived allusion and the optimistic view of the present situa- 
tion and future outlook noted in the statements made to the 
AMERICAN Dkrusgaist, elicited an expression of gratification 
from the chairman. 


APPRECIATION OF THE REBATE PLAN. 


The rebate or contract plan of selling proprietary medicines 
was stated to be in successful operation, and the plan itself was 
“in good and sound condition.” Never before, according to the 
report, had jobbers generally been so appreciative of the re- 
bate plan and so earnestly desirous of seeing it maintained in 
its integrity. 


THE UNSUCCESSFUL ATTEMPT IN NEW YORK. 


The following reference was made to the unsuccessful effort 
of the proprietors and manufacturers to regulate prices in 
New York in the fall of 1903: 

“It will be remembered that at the annual meeting of the 
N. A. R. D., at Washington, in October, 1903, a number of lead- 
ing proprietors promised our retail friends to try certain plans 
of their own to aid the retailers in securing better prices in 
localities where ruinous cutting had long prevailed. As the 
conditions in the city of New York were peculiar, and as your 
committee was anxious to do everything in its power to assist 
the proprietors and retailers in improving the situation, from 
both a wholesale and retail standpoint, your chairman and 
several members of the committee, together with President 
Shoemaker, went to New York and had a conference on October 
14, 1903, with representatives from several of the leading whole- 
sale drug houses in that city. The result was that the full 
co-operation of the local jobbers was pledged to the proprietors 
in making their work in New York effective. It is to be re- 
gretted that although the proprietors made strenuous efforts 
they did not succeed in putting their plans into operation in 
New York for the reason that they could not secure the sup- 
port of some of the large department stores in the great metrop- 
olis. Both the proprietors and retailers are to be congratulated, 
however, upon the fact that the work of the former did re- 
sult in materially improving the retail conditions in quite a 
number of other important trade centers.” 

The destruction of three wholesale drug establishments in 
the Baltimore fire was noted. The three firms affected were 
prominent members of the association. Two were enabled to re- 
sume business, and one retired. 

A new edition of the rebate list, consisting of 4,000 copies, 
was published in June, 1904, the report said. These books are 
issued to members at 40 cents, the price to nonmembers being 
50 cents. The revenue from the sale of books was somewhat in 
excess of the cost of publication. During the interval the rebate 
plan had been adopted by the following additional proprietors : 
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: Sinai Mfg. Company, Chicago: Bendiner & Schlesinger, New York ; 
Bickmore Gall Cure eee, ldtown, Maine; Blood Balm Company, 
oo, Ga.; Blood Wine Medicine Company, Worcester, Mass.; Dr. 

W. Chase —— Company, ange N. Y.; Coca-Cola Company, 
Atlante, Ga. ; quesne Distributin weg armarville, Pa.: Fair- 
child Bros. & Poster, New York; Fol Co Chicago ; French Lick 
Springs Hotel: 2 French Lick. Ind.; Graves Tooth Powder 
Company, Chi Ae men F. Gray & Co., Nashville, Tenn.; Lester H. 
Greene rey Mont Montpelier, Vt.: j Haltiwanger-Taylor on Company, 
Atlanta, Ga. ; , Hilton, Lowell, Mass.; Johnston, Holloway & 
Co., Phitsdelphis’: pe a Chemical Company, St. Lou uis; Kondon 
Mfg. Company, Minneapolis ; Liquid Ozone Company, Chicago ; Ozo- 
moru Chemical Company, Omaha, Neb.; Paracamph Com mpany, Louis- 
ville, Ky.; Wm. Radam Microbe Pg "Company, New York; Ripans 
Chemical Compan » New York; EK. Sutherland Medicine Company, 
Paducah, Ky. ; est Baden oa. Water Company, West Baden, 
Ind. ; Yucca Company, Wichita, Kan., and Buffalo, d 


The tripartite plan was also adopted by the following pro- 
prietors, whose schedules were included in the new book: 


Brown Mfg. Company, Rremart, Tenn., and St. Louis, Mo.; H. 
E. Bucklen & Co., Chicago; John B. Daniel, Atlanta, Ga.; Glessner 
Medicine Company, Find ay, Ohio ; Hamlin’s Wizard Oil "Company, 
Chicago; Zoa Phora Company, Kalamazoo, Mich. 


In addition to the above, the tripartite plan was adopted by 
the following proprietors whose preparations were formerly sold 
on the rebate plan: 


Cal-Cura Company, Kingston, N. Dr. J. A. Greene, 
Mass. ; Dr. David Kennedy’s Sons, Rondott, BM Ss 


The committee had been successful during the year in ob- 
taining additional compensation for the jobber from certain 
proprietors. The wholesale discount has been increased by the 
following firms: 


Antikamnia Chemical Company, St. Louis (vest- -pocket size) ; French 
Lick Springs Hotel Company, French Lick, In . 5 R. W. Gardner, New 
York; Horlick’s Food Company, Racine, Wis.; Dr. D. Jayne & Son, 
Philadelphia ; Katharmon Chemical Company, St. Louis ; Radway & Co., 
New York ; Wells & Richardson Company, Burlington, Vt.; Orator F. 
Woodward, Le Roy, N. Y. 


The report stated that those proprietors who have adopted 
the rebate and tripartite plans, as well as those who have in- 
creased their compensation to the jobber, were deserving of the 
gratitude and hearty co-operation of the wholesale trade. 


Boston, 


RELATIONS WITH THE RETAILERS. 


Keen interest was taken in that portion of the report re- 
lating to relations with the retail trade through the National 
Association of Retail Druggists. Under this head the report 
stated : 

“Our relations with the National Association of Retail 
Druggists during the past year have been of the most cordial 
character, and there is no question that we have been of great 
help to each other. We naturally desire the prosperity of 
our retail friends and have always been glad to do everything 
in our power to aid them in securing improved conditions in 
their midst. 


PROTEST AGAINST ‘BUYING CLUBS.’ 


“ When certain manufacturers put the tripartite plan into 
operation upon their goods, the jobbers individually and yolun- 
tarily decided to discontinue selling such goods to aggressive 
cutters, because they felt that this policy was in the interest of 
the retail trade. In return we had a right to expect that they 
would naturally reciprocate by purchasing their supplies 
through their allies, the jobbers. The great majority of them 
have done so, but it is to be regretted that there are many re- 
tail druggists who do not seem disposed to show any apprecia- 
tion of the sacrifices made by jobbers in behalf of the retail 
trade. This is indicated by the existence of numerous ‘ buying 
clubs,’ which purchase direct from the manufacturers, whenever 
possible, and divide the goods among the retailers who con- 
stitute their membership. It is not fair to ask and receive 
valuable assistance from the jobber without giving him in re- 
turn the support to which he is entitled. Attention is called 
to this matter in the hope that our retail friends who desire 
and appreciate the help of the jobbers will use their inffuence 
to discourage the formation of ‘buying clubs.’ 

“In this connection we also desire to enter our earnest 
protest against the practice of some proprietors who do not 
hesitate to disregard their own terms by selling at best prices 
to individual retailers, to buying clubs and to other parties 
whose business is not of such a character as to justify their 
being treated as regular jobbers. 

“The wholesale druggists are an important factor in any 
plan intended for the betterment of the drug trade, and they 
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are entitled to the same consideration as either the retailers or 
the manufacturers. ° 
THE N. A. R. D. MEETING. 
“The annual meeting of the N. A. R. D., which was held in 


.St. Louis last month, was the largest and most important in 


the history of that organization. Our retail friends are to be 
congratulated upon the wonderful growth of their association, 
which has become a powerful factor in the drug trade in the 
short space of six years. The N. A. R. D. has been extremely 
fortunate in having for its executive officers throughout its 
existence able men of marked wisdom and conservatism. To 
their careful management of the affairs of the association are 
due the splendid results which the organization has achieved 
for its members, and with a continuation of their wise policies 
we predict for them a still greater measure of strength and use- 
fulness. It is undoubtedly to the best interest of both the 
wholesale and retail drug trade that the extremely harmonious 
relations which have always existed between the N. W. D. A. 
and the N. A. R. D. should be preserved indefinitely, for it is 
only by cordial and genuine co-operation between jobbers and 
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retailers that the drug business can be made profitable and 
satisfactory. 


THE PERUNA AND WELLS & RICHARDSON COMPANY CONTRACTS, 


“The N. A. R. D. meeting in St. Louis was made memorable 
by the announcement of two keading proprietors that they had 
decided to adopt the direct contract and serial numbering plan, 
although not at full retail prices. One of these proprietors, the 
Peruna Drug Mfg. Company, fixed the minimum price on its 
$1 article at 83 cents, while the other, the Wells & Richardson 
Company, established its minimum price at 90 cents. The re- 
tailers realized that it would not be to the interests of these 
proprietors to advance their prices at once to the full figure, 
especially in the large cities where deep cutting has prevailed 
so long, and their propositions were accepted by the convention 
with great enthusiasm. 

“The Wells & Richardson Company very justly recognized 
the fact that the jobber is entitled to additional compensa- 
tion for the extra labor and expense to which he is subjected 
under this plan and promptly decided to increase its whole- 
sale discount to 10 and 5 per cent. This company also complied 
with the wishes of the jobbers, as expressed in the resolu- 
tions passed at Boston last year, by submitting their proposed 
new contract to a subcommittee from this committee, consist- 
ing of Messrs. Faxon, Eliel, Walding and Peter, in addition 
to your chairman. The subcommittee finding that the con- 
tract was in satisfactory shape promptly and unanimously de- 
cided to recommend that jobbers sign it without delay. 


NOT PLEASED WITH PERUNA CONTRACT, 


“The Peruna Drug Mfg. Company sent out its new contract 
to the wholesale trade without giving us an opportunity to see 
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it in advance, but it was afterward considered by the same 
subcommittee that passed upon the Wells & Richardson Com- 
pany’s contract. In response to our request, the Peruna Com- 
pany modified it by eliminating the monetary penalty clause 
and making certain amendments which were desirable. The 
company firmly declined, however, to grant our urgent appeals 
for additional compensation. The present average compensa- 
tion of the jobber who buys Peruna in carloads is less than 
10 per cent., while the jobber who buys in less than carloads 
receives an average compensation of only about 6 per cent. 
Such being the facts, the subcommittee did not feel authorized, 
under the terms of the Boston resolutions, to recommend that 
jobbers sign the contract at this time. 
THE ST. LOUIS CLUB. 

“The other proprietors alluded to in the foregoing circular 
are the World’s Dispensary Medical Association, the Piso Com- 
pany, the California Fig Syrup Company, Dr. Kilmar & Co., 
the Paris Medicine Company and the Dr. Shoop Family Medi- 
cine Company. It was announced on behalf of these proprietors 
at the St. Louis meeting of the N. A. R. D. that they proposed 
to adopt a serial numbering plan without taking direct con- 
tracts from the retailers. Under this plan the jobber will be 
required to keep a record of his sales of the serially num- 
bered goods of these proprietors, but there will be no list of 
retail agents for him to consult before filling orders. He will 
only be required to refuse the goods of these proprietors to ag- 
gressive cutters and such other parties as may be designated 
by the proprietors, according to the list which will be furnished 
by each of them to the jobber, thus materially reducing the 
extra work devolving upon him. This plan will undoubtedly 
prove beneficial to the jobber as well as the retailer, because 
it will make it easier to trace the sources from which cutters, 
both wholesale and retail, obtain their supplies. 

“Up to this time the new contracts of none of these pro- 
prietors have been sent to the wholesale trade, and the World’s 
Dispensary Medical Association is the only one that has sub- 
mitted its proposed contract to your committee. This con- 
tract provides for a monetary penalty for each violation by the 
jobber and also provides for the cancellation of the contract 
at the discretion of the proprietor. We endeavored by corre- 
spondence with the World’s Dispensary Medical Association to 
secure the elimination of the monetary penalty clause, but 
without success. Our feeling is that the withdrawal of the 
wholesale agency is the severest penalty that could be inflicted 
upon any jobber who violates the contract, and that this pro- 
vision alone is sufficient. 

“The wholesale discount of the World’s Dispensary Medical 
Association is now 10 and 3 per cent., and your chairman was 
recently informed by it that it is not its intention to 
grant the jobber any increase under the new plan. 

The importance of all the questions referred to in the fore- 
going was properly emphasized by Mr. Carey. The association 
stood ready and willing, he said, to carry out the plans promul- 
gated by the proprietary manufacturers, all that was asked in 
return being adequate compensation for the extra expense which 
the operation would entail. 

The importance and value to the wholesale drug trade of 
the rebate plan had been demonstrated, the report stated. The 
plan had stood the test of more than twenty years, and had 
been repeatedly declared lawful by the courts. A strong plea 
was made for the maintenance of the plan. The report closed 
with the following expression pertinent to this: 

“The rebate plan is the broad and strong foundation upon 
which all other contract plans are based, and we must see that 
it is preserved at all hazards. Whatever may happen in the 
future, we should resolve to stand firmly together as jobbers 
and ‘hold fast to that which we have.’” 

In a supplementary statement Mr. Carey made the gratify- 
ing announcement that the Peruna Drug Company had of its 
own volition taken action that was entirely satisfactory to 
the jobbing interests, and the cordial support of the member- 
ship was asked for the company. 

A recommendation of the Board of Control pertaining to 
the report of the Committee on Credits and Collections was 
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then submitted for action. The board recommended the adop- 
tion of a resolution providing for uniform terms of 30 days net, 
or 1 per cent discount in ten days. This resolution was adopted 
by unanimous vote and becomes immediately effective. Subse- 
quent discussions of the matter did not change the vote. The 
chairman of the committee, W. A. Hover, was accorded a ris- 
ing vote of thanks. : 

The recommendations contained in the report of the Com- 
mittee on Legislation were discussed seriatim. The sense of 
the meeting was shown by a vote favoring a reduction in the 
tax on alcohol to 70 cents and the introduction of denaturized 
alcohol. 1, 

The Mann bill to amend the United States Patent laws to 
‘provide for a patent on the process and not on the product 
was the subject of a heated debate, principally participated in 
by Dr. Hugo Schweitzer, the agent of the Farbenfabriken of 
Elberfeld Company, and Thomas V. Wooten, secretary of the 
National Association of Retail Druggists. Dr. Schweitzer was 
bitter in his denounciation of the Mann bill, and characterized 
it as a spite measure concocted by retail druggists who had paid 
the penalty for violating the law. He derided the assumption 
that the public would be benefited by any reduction in the 
price to retailers. Mr. Wooten was cool, moderate and tem- 
perate in stating the retailers’ attitude on the subject. No 
vote was taken on the matter in open session, the bill being 
referred to the Board of Control for consideration and report. 
After announcing the receipt of a telegram from President 
Thomas Voegeli, of the National Association of Retail Drug- 
gists, the report of the Special Committee on Suits Against 
Members was submitted. 


Suits Against Members. 

The committee, which reported through M. N. Kline, of 
Philadelphia, began its report with the statement that the wis- 
dom of the association in continuing the committee had been 
justified by events, for another bill of complaint had been filed 
in the Circuit Court of the United States by the firm of John 
D. Park & Sons Company, of Cincinnati. The matter was 
placed in the hands of the association’s attorneys, Robinson, 
Biddle & Ward, of New York, who made the following re- 
port: 


The John D. Park & Sons Company has made defendants in a suit 
brought in the Circuit Court of the United States, in the Southern 
District of New York, certain persons who live in the Southern Dis- 
ratte ne others who live in the Northern and Western Districts of 
New York. 

We have filed a demurrer on behalf of the latter defendants. on 
the ground that the court has no jurisdiction of their persons, which 
is proceeding upon the theory that section 740 the Revised Statutes of 
the United States, which permitted defendants living in other districts 
in the same State to be served in a suit brought in another district of 
that State, has been repealed by the act of 1887. This is, as will be 
seen, a pure question of law, having nothing to do with the merits. 

On behalf of the other defendants we have filed a plea which is 
known in law as a plea of tormer adjudication— viz., that all the 
questions in the present suit have been tried out between the same 
parties in the suit in the State Court of New York and decided against 
the plaintiff. If we prevail on this plea it will be an end of the suit. 

Continuing, the committee reported that suits had been 
brought against other members of the association in other parts 
of the country. The case of Loder vs. Jayne and others, filed 
April, 1894, in the United States Circuit Court in the Eastern 
District of Pennsylvania, was cited. In this case, some mem- 
bers of the association, together with members of the Pro- 
prietary Association and the Philadelphia Association of Re- 
tail Druggists, had been made defendants. A demurrer had 
been filed in this case, but a date for hearing had not yet been 
fixed. 

The committee recommended that provisions should be made 
for the defense of suits as they arise, though the feeling was 
expressed that the association, as such, should not be held 
responsible for expenses incurred in defending suits arising 
out of transactions between proprietors and dealers operating 
under the tripartite plan. 

On motion the report was referred for action to the Board 
of Control. 


SIMON N. JONES ADDRESSES THE MEETING. 
Simon N. Jones, of Louisville, Ky., the chairman of the 


Executive Committee of the N. A. R. D., was recognized and 
addressed the meeting on the relations that should exist be- 

















* tween the wholesalers’ association and the retailers’, He re- 
viewed the progress of commercial pharmacy from the time 
when the retail druggist was the exclusive channel of distri- 
bution to the consumer to the present, when the competition 
of department stores and other distributers has diverted a 
large amount of this business. Mr. Jones’ address constituted 
a fine argument for a better understanding between the two 
branches of the trade, and closed with a strong appeal for the 
support of the wholesalers for a fair and impartial trial of 
the direct contract plan for marketing proprietaries. The 
text of his address follows: 


ADDRESS OF CHAIRMAN JONES TO THE NATIONAL WHOL®SALE DRUGGISTS’ 
ASSOCJATION AT ITS MEETING NOVEMBER 14-19, 1904. 

Mr. President: As one of the delegates representing the National 
Association of Retail Druggists at this convention I shall endeavor to 
place the relations that should exist between our two associations in such 
a light as will enable us to carefully consider them. It goes without 
argument that the interests of the wholesaler and retailer are so com- 
pletely entwined that the well-being of one depends upon the prosperity 
of the other, and that the failure of either would work great injury to 
the other. It is equally true that success or failure will commit to both 
in proportion as they work or fail to work in unison. Since the organ- 
ization of our association we have furnished abundant evidence of our 
desire to give to your members every advantage that justly belongs to 
them. As for ourselves, we have secured but little in return, in the 
way of direct profit, although drug trade conditions have undoubtedly 
improved during the lust two years at least. 


A RETROSPECT, 


Let us go back several years and contrast the conditions then with 
those prevailing now. Many items handled at that time by wholesale 
druggists, especially in the line of sundries, have drifted into other 
hands. he department stores in all the large cities have wrested this 
business almost completely from the retail druggist and are now buying 
these goods directly from foreign and domestic manufacturers. The 
demand for pharmaceuticals, formerly supplied by drug jobbers, has 
been considerably reduced by the introduction of proprietary remedies 
(sometimes called ‘ semi-patents”), which the physicians, unfortu- 
nately for the drug trade and I might add for the community at large, 
have fallen into using without any positive knowledge of their composi- 
tion. In addition to this loss of business, and consequently of profit, 
crude drugs formerly handled by you in enormous quantities have been 
in a large measure .replaced by the products of the manufacturing 
pharmacists, which products, unfortunately for you, have been sold to 
the retailers direct. But when it comes to the proprietaries that are 
advertised to the public, we have done our best to secure for you a 
profit on these goods; and not only that—we have gone so far asto say 
to the proprietor that we preferred all articles of this kind should be 
marketed through the wholesale trade, that we believed the retailer 
should pay you a profit on these goods, and that in our opinion the 
— drug trade should be denied the privilege of direct buying at best 
prices. 

It is within the recollection of many of those present that the 
standard proprietaries of that time, such as Hostetter’s Bitters, the 
preparations of Ayer, Jayne and ‘many others, were sold by you not 
enly without prefit, but in many instances at less than cost. At that 
time, by herculean effort, you secured the establishment of the rebate 
plan, which guaranteed to you certain definite profits for agreed quan- 
tities. When the cut-rate business became established the large dealer 
stepped in, bought proprietaries in jobbing quantities and sold them to 
the consumer at net cost—less, ‘indeed, than you were charging the 
great majority of your customers, the small retail dealers. hen the 
N. A. R. D. was organized we apprehended that the first thing to be 
done toward correcting the general demoralization was to induce the 
proprietors to limit the purchasing power of the large dealers. This 
proposition was readily accepted by the proprietors at the request of 
our association, and since that time you have been in the full enjoyment 
of these benefits, all the leading proprietors recognizing you and you 
only as the wholesale distributers of their products. 


THD N. A. R. D.’28 SUPPORT OF THB REBATE SYSTEM. 


That the N. A. R. D. has been the power that has held the rebate 
System in its firm position for the last three or four years I believe 
all of you will readily acknowledge. We did our full share in securin 
the establishment of the tripartite plan, and if the requirements o: 
that plan had been rigidly observed practically all of our troubles with 
reference to the sale of proprietaries would have been at an end; but 
it had hardly got into operation before some of the jobbers, and I be- 
lieve some of them members of the N. W. D. A., commenced ssstemat- 
ically to work against the very plan which ultimately would have 
brought benefits of the greatest value to all. We have the best of rea- 
sons for believing that at the preeest time in several of the largest 
cities in this country some of the jobbers are knowingly violating the 
contracts made by them with proprietors and are giving the 'arge buy- 
ers, both druggists and department stores, a goodly proportion of the 
profits which these jobbers, in justice to themselves and each other, 
ought to retain. We have endeavored’by thorough organization to 
convince our membership that patronizing such jobbers is only furnish- 
ing them with the means to continue their hurtful business methods 
and encouraging them in their efforts to destroy the rebate system and 
render valueless the plans under which they have been operating. In 
establishing the honor roll of jobbers for the use of our members we 
went upon record as advising and urging them to give such jobbers as 
are entitled to be included in this list their undivided patronage and 
support. ‘The names of those jobbers who there is reason to believe are 

uilty of the violations that we have called your attention to are not 
fncinded in this honor roll, and in the future whenever wilful violations 
upon the part of any firm are clearly proved the name will be promptly 
dropped from the list. 
FVIDENCES OF THE RETAILERS’ LOYALTY. 

Additional evidence of onr loyalty to your interests is to be found 
in the vigorous campaign we have waged against mail order houses and 
wholesale grocers distributing medicines and other drug merchandise 
to the retail grocery trade and to consumers direct. It is useless for 


us to remind you that unless the handling of these goods by the dealers 
named is curtailed by the combined efforts of wholesale and reta‘l drug- 
gists this business will continue to grow, to our great injury While 
our people will suffer much, your interests will be even more affected. 
as the greater the number of new channels that are found for distribut- 
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ing the merchandise you are justly entitled to market the greater will 
be the shrinkage in the volume of your business and in the amount of 
your profits. ou may not be aware that throughout the whole coun- 
try, but especially in the Central West and the South, catalogues and 
rice lists are regularly distributed to consumers, the prices quoted be- 
ng, even when the quantities are small, ee prices. Think of what 
that means to the retail druggist; think what it must ultimate!y mean 
to you. You may not have recognized the effect of this competition on 
your business as yet; it is now in its infancy, the mail order houses 
having only receatly engaged in the handling of medicines. When we 
recall that from a small beginning a few years ago some of these houses 
are now doing a business of approximately fifty million dollars a year. 
we have before us a condition that merits our most serious attention. 
Naturally, the retailer is directly interested, as every village and ham- 
let, every farmheuse even, is actively canvassed for business. Espe- 
cially is this true where there is rural mail delivery, and in our «pinion 
the members of your body will eventually be as great if not even greater 
sufferers from the loss of business. 


THER MANN BILL, 


The work that the retailers have done in the endeavor to amend the 
obnoxious patent laws of our country is something that appeals directly 
to you. You are obliged to invest hundreds of dollars in a class of 
German synthetic chemicals that afford you little or no profit when 
you consider the risk of having a considerable portion of such goods left 
on your hands for years, and that you may never be able to dispose of 
them. Our bill in Congress, which will undoubtedly bring you relief 
from this burden, has been reported favorably, and will without ques- 
tion become a law at the approaching session. Another of our efforts 
which promises to be successful is the reduction of the tax on alcohol, 
and if these two bills become laws, a8 we confidently anticipate, ninety 
per cent. of the credit therefor belongs to the retailers. 

I have gone into details regarding these matters that you may bet- 
ter understand the situation as we see it, that you may know what we 
have done in your behalf—in behalf of our common interests—-in the 














He Sees He’s Being “ Snapped.” 


past, and what we stand willing to do in the future if these efforts 
of ours are appreciated. Do you want this co-operation? Do you really 
seek the combined influence of from 30,000 to 40,000 retail druggists 
to help you make your business profitable while trying to improve their 
own? Are you willing to give us a helping hand in return for the as- 
sistance we have given and stand ready to give you? In calling atten- 
tion to some of the things wé have done for your advantage we do so 
only to remind you of the value of eg 4 mage so that you may con- 
sider somewhat more liberally what we believe you should do for us in 
return. We freely admit that in all we have done our aim has been to 
advance the interests of the retailer, yet this could not be done without 
bringing advantage to every drug jobber in the United States, whether 
he is a member of your organization or not. Our labor has been in 
behalf of the common good. 


TUE INEXCUSABLE DISLOYALTY OF JOBBERS. 


In our opinion the plans we have been using failed because of the 
inexcusable disloyalty of some jobbers, some proprietors and some re- 
tailers, and it is the firm belief of thousands of retail druggists, a be- 
lief backed by experience, that nothing but a direct contract, with pen- 
alties for violations, will ever induce some of these people to give the 
rest of us a square deal. We stand with you on the proposition that 
the manufacturers should adequately compensate you for your services 
in distributing not only proprietaries but all other poms you may 
handle; but whether you are or are not so compensated, there are cer- 
tain obligations imposed upon you by your relationship to ihe retail 
drug trade that you cannot afford to ignore. Does not the welfare of 
your patrons, the men who have been struggling for years for a decent 
living, selling drug merchandise in many instances actually below the 
prices paid to you for the goods, appeal to you? Can you afford to 
turn a deaf ear to the appeals of your friends because you may fee! that 
somebody else is treating you with a lack of consideration? After ma- 
ture deliberation we feel assured you will place no obstacles in the way 
of your retail friends, whose welfare is your welfare. Furthermore, the 
direct contract places the entire business of handling proprietaries at 
wholesale in the hands of the legitimate wholesale drug trade. No 
wholesale grocery or matl order competition interferes with their proper 
distribution, sales at best prices being made to > and to you alone, 
because you alone are in a position to handle the goods according to 
the terms which the proprietor establishes. Are not these considera- 
tions sufficient to determine your proper course as to co-operating to 
make this method of handling proprietaries a complete success? 


A WARNING. 


We consider it an obligation that you owe to your patrons to give 
your cordial support to the effort now being made to secure to them 
some returns for their arduous labor. With Peruna selling for 29 cents 
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in Buffalo, 49 cents in New York, 63 cents in Louisville, and all other 
standard proprietaries at proportionate ruinous prices, would you be 
surprised if the entire retail trade of the country should rise as one 
man in opposition to any body of men that would at this time, when 
there is a ray of sunshine phe wd the clouds of despair and disaster, 
defeat the one plan that will undoubtedly correct the evils from which 
we have suffered so long and so disastrously? I do not, ask this ques- 
tion by way of a threat; I believe you will fully understand that I have 
no such intention. I have held official position in the N. A. R. D. since 
its organization; it has been my pleasure to represent our association 
at several of your annual meetings, and I feel that I can address you 
as one friend would speak to another, that we can counsel together as 
men who are working unselfishly to better the condition of the members 
of our respéctive associations. 

In the past the aspersion has been cast upon the N. A. R. D. by its 
enemies that all our work has had for its object the benefit of the job- 
ber; that such obstacles as we had thrown in the way of direct buying 
and the formaticn of buying clubs by retailers were proof that the 
N. A. R. is nothing more nor less than an annex to the National 
Wholesale Association, whatever protestations to the contrary might be 
made. In spite of this we have pursued the course marked out at the 
beginning of our movement. We have insisted and still insist that in 
working together with you quicker, better and surer results can 
accomplished for all interests than can be brought about in any other 
way. Let me implore you not to allow the results of all this good work 
to be thrown away. Give the contract plan your earnest, active support. 
if for no other reason than that it will restore prosperity to the retail- 
er. If we find, after a fair trial, that it is too troublesome. or if it 
should be demonstrated that it is ineffectual, then we will hearti!y join 
with you in any movement that may be necessary to induce the proprie- 
tors to adopt some other method that will accomplish the protection of 
our common interests. 


WHAT HAS THE JOBBER DONE? 


A good deal of adverse criticism has in the past been leveled at the 
jobbing drug trade because of its alleged illiberality and scliishness. 
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t bas been charged that the jobbers have failed to bear their share 
of the expense of carrying out the plans we have been using for the 
improvement of the general welfare, notwithstanding the fact that the 
jobber was by far the largest beneficiary of this work. Year after year 
dues have been collected from retail druggists, to thousands of whom 
even a small contribution is a more or less serious matter; year after 
year the proprietors have peavey borne their share of the expense, 
and the funds thus assembled have been used to carry to successful 
issue the plans that have been formulated for the betterment of the 
entire drug trade. The executive officers of our association have been 
asked again and again, and not infrequently the questions were put sneer- 
ingly: “What has the jobber ever done in a financial way to belp on 
this work? Does the jobber never contribute anything? Is the jobber’s 
interest in this proposition limited to pocketing all the benefits, while 
the —— and proprietors provide all the funds and do all the 
wor a 

Our answer to these questions has always been that if the jobber 

ve us his loyal co-operation we could afford to do the work, and as 
or providing funds we felt sure that if the time ever came when we 
seriously needed the jobber’s monetary aid it would be only necessary 
to place the facts before him and help would be forthcoming. The time 
has come when we may soon find It necessary to ask for your fivancial 
assistance We hope it will not become necessary, but if we are unable 
to get along without your aid in this direction we shall be greatly dis- 
appointed if you do not accede to our request. Just how much expense 
on your part, as individual firms, will required to. put the direct 
contract plan into effect we do not know. We believe this expense will 
be far less than you anticipate. We believe that when the task in hand 
has been subjected to such careful systematizing as good business men 
like yourselves are capable of providing for it, both the expense and 
the amount of trouble actually necessary will be very small. Jsut what- 
ever the expense, whatever the trouble, we are going to believe the 
jobbers will generously do all that may be necessary for the success 
of this plan ause of their unselfish interest in the welfare of their 
retail friends, their earnest desire to help these friends into a better 
financial condition. 
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GRATEFUL FOR EARLY HELP, 


Very early in its history the National Association of Retail Drug- 
gists struck a financial snag that interfered seriously with the pro; 
of the newly launched and frail bark. Forty thousand -—s of the 
proceedings of the organization convention of the N. A. R. D. had been 
printed and distributed. As propaganda material this was just the 
thing needed, but the National Association was unable to pay the debt 
it had contracted in making the distribution. Its most earnest efforts 
to do so were ineffectual. It was at this juncture that the Western 
Wholesale Druggists’ Association, learning of the difficulty that beset 
its new ally, the N. A. R. D., generously donated $250 with which to 
put us again into good trim. 0 you suppose we will ever forget that 
act of generosity? Not in a thousand years! It is evidence of this 
sort that causes us to have confidence in the liberality of the wholesale 
drug trade. We believe you are going to make us happy by sending us 
back to our people from this convention with the assurance that we 
shall have your hearty support and co-operation in securing from the 
direct contract plan of marketing proprietaries all the benefit this plan 
is capable of yielding to our common intérests. 


NOW IS THE TIME 


to give your hearty support to a fair and impartial trial of the direct 
contract plan. Protect your own interests against the scheming of de- 
moralizers in the drug business; help the retailer to pet what he carns; 
but for heaven’s sake do not let the contract plan fail of success because 
you do not approve it and withhold your support! Let us go along in 
the future as we have in the past, each branch of the trade working for 
the betterment of the trade as a whole, and the future will be bright, 
growing steadily brighter as we advance. The retailers of the country 
are regarding with great interest the outcome of your deliberations 
here; they have confidence in you that the assurances you have given 
them year after year of your loyalty to the interests of the retailer 
are the sincere expressions of honest men. They expect you, now that 
the time has come for the fulfillment of these promises, to do your 
whole duty by the plan which these retailers are confident wil] brin, 

prosperity to themselves, to the wholesalers, and to the real friends o: 

the jobbers and retailers among the proprietors. The opportunity is 
presented ycu of strengthening the bonds of friendship between the 
wholesale and retai! druggists of our country that have been welded 
by years of mutual confidence and esteem, and we feel certain you 
will not allow the opportunity to pass unimproved. 


This closed the business of the first sitting, and adjournment 
was had till the afternoon. 


FOURTH SESSION, 


Wednesday Afternoon. 

Secretary Toms presented the customary report on deceased 
members, and he was followed by the chairman of the Commit- 
tee on Paints, Oils and Glass. 


Report of the Committee on Paints, Oils and Glass. 


The introductory portion of this report, which was submit- 
ted by Charles E. Fox, of Wichita, Kan., dealt chiefly with the 
economic condition of the country and the great increase in its 
wealth during the past 20 years. The position of the white 
lead and mixed paints market was then discussed. In linseed 
oil the extreme of prices during the past year was covered by 
a difference of 10 cents a gallon, values being more steadily 
maintained than for many previous years. ‘ 

DEMORALIZATION OF THE WINDOW GLASS BUSINESS. 

The window glass business during the past year was de- 
scribed as unsatisfactory to the jobbing trade. Prices had been 
greatly demoralized owing to the efforts of two of the larger 
companies to move their stocks and wind up their business. 
The demoralization of the trade was completed through the 
action of the American Window Glass Company in operating 
its machines during the summer months, and the window, glass 
business, the report stated, had reached the condition where 
most jobbers would gladly retire from it if they could do so. 
The report concluded : 

“The stocks in the hands of the manufacturers and jobbers 
at the close of the fire in June were probably lower than they 
had ever been at that season of the year, and while trade had 
not been good, yet there had been a fair demand for glass in 
many sections of the country. The start this year is later than 
for many years past, and the indications are very strong that 
there will be but little glass on the market by the middle of 
November. At this time the stocks in the hands of the jobbers 
have been sold down to the lowest possible amount, and it is 
estimated that there is not one good stock in the hands of any 
manufacturer in the country to-day, and not over 400,000 boxes 
in the hands of all the manufacturers.” 

Nominations for Office, 

The Nominating Committee then submitted its report, its 
choice for president being M. Cary Peter, of the Peter, Neat, Rich- 
ardson Drug Company, Louisville. The complete list of officers 
nominated was as follows: President, M. Cary Peter, Louis- 
ville, Ky.; first vice-president, Arthur D. Parker, New Orleans; 
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second vice-president, A. D. Stewart, Seattle, Wash.; third 
vice-president, Charles Cook, Portland, Maine; fourth vice- 
president, A. J. Moore, Sioux City; fifth vice-president, Charles 
Leich, Evansville, Ind.; secretary, J. E. Toms, Indianapolis; 
treasurer, Samuel E. Strong, Cleveland; Board of : Control, 
Lucien B. Hall, Cleveland, chairman; Fred, L. Carter, Boston; 
W. J. Mooney, Indianapolis; C. W. Snow, Syracuse, N. Y.; 
James W. Morrison, Chicago. 

New York was recommended as the next place of meeting, 
and the time will be in October or November of 1905, the exact 
date to be left to the local Committee of Arrangements. 

ACTION ON RECOMMENDATIONS IN PRESIDENT’S ADDRESS. 

Charles F. Weller submitted a report on the president’s 
address, recommending the adoption of resolutions reminding 
retailers and manufacturers of their obligations to jobbers, and 
additional resolutions as follows: 

Resolved, That while jobbing druggists are as a rule in hearty sym- 
pathy with manufacturers of pharmaceutical preparations and medic- 
inal plasters and dressings, yet we view with some degree of alarm the 
inroads in our business that are being made by some over-zealous 
manufacturers who are marketing their goods not only to the jobbers 
but through the retailer and physician as well, at jobbers’ prices. 

We are pleased to note, however, that there are not a few notable 
exceptions. Some manufacturers, Suproctasng the fact that the jobber is 
the legitimate distributer of this class of goods, have cut out all pre- 
ferred accounts and have signified their intention to confine their sales 
to legitimate jobbers only. Under the circumstances we should give 
such manufacturers our unqualified support. 

George W. Latimer made a verbal report for the Committee 
on Relations with Local Associations, city and interstate. 

Theodore F. Meyers’ report for the Committee on Transpor- 


tation was read by Secretary Toms. 
Report of the Committee on Transportation. 


This report, which was submitted by Theodore F. Myer, 
chairman, St. Louis, dealt with the question of rates of trans- 
portation for drug products and commodities from point to 
point. It recommended the employment of expert advice for 
the protection of the interest of the wholesale druggist in deal- 
ing with traffic managers, and securing relief from unjust dis- 
crimination in tariff rates. 


Report of Special Committee on Box and Cartage. 


The report presented by J. C. Eliel opened with mention of 
the voluminous correspondence conducted by the secretary of 
the association during the last winter with the officers of the 
national associations in the wholesale grocery and hardware 
trades to ascertain whether there was any prospect of securing 


their co-operation in the effort to restore the open charge for 
box and cartage. The result of this correspondence was not en- 
couraging. 

The attitude of the wholesale drug trade upon this question 
remains about the same as was reported at the previous meet- 
ing. The continued indisposition of jobbers in some of the large 
Eastern cities to resume the open charge was the principal ob- 
stacle in the way of its restoration. There could be no ques- 
tion about the desirability of making some charge for case and 
cartage, because the profits of wholesale druggists were already 
too meager and expense accounts were constantly increasing. 

The report touched upon the new plans adopted by some 
proprietary medicine manufacturers for the distribution of their 
products. These plans, the report stated, imposed additional 
work and increased expense upon the jobber without adequate 
compensation in return. 

The fact that drug jobbers could not be brought to realize 
the folly of giving away hundred of thousands of dollars an- 
nually in free box and cart&ge was noted with regret. It had 
been estimated that over 50 per cent. of the lumber made in this 
country was used in the manufacture of packing boxes. Adding 
the cost of cartage it could be seen at a glance what a vast sum 
of money the jobbers of the country were losing each year by 
their failure to charge for cases and cartage. The only method 
left was to make an open and direct charge. 

Following this came the report of the Special Committee on 
Commercial Travelers. 


Report of the Special Committee on Commercial Travelers. 


The report of this committee, presented by Robert L. Tye, 
chairman, was a refreshing departure from the usual run of 
committee reports. It began with references to Homer, Dante, 
Milton and Virgil, in this order, and then divagated back and 
forth among the corridors of time until the Sphinx of Egypt, 
“the sunny hills of Greece,” and the great fair of Nijni Nov- 
gorod had been passed in review. The rise of the commercial 
traveler was connected in this way with the development of 
commerce, We reserve a more detailed account of this unique 
report for a later issue. 

The Report of the Committee on Paris Green. 


Secretary Toms then read the report of the Special Com- 
mittee on Paris Green, in the absence of Alanson 8S. Brooks, 
chairman of the Special Committee on Paris Green, 
who reported that Paris green had not been sold upon 








ean ee 
¥ 














Rea RR ear aoe Ps 


354 AMERICAN DRUGGIST AND 


the rebate plan for six years past. During the past three years 
a schedule had been prepared by the committee of the associa- 
tion and an agreement had been secured among dealers in some 
fifteen Western and Southern cities enumerated. It was 
impossible to uphold the schedule of 13% cents for arsenic cakes 
in the Eastern States. The difficulty of maintaining schedules 
increased yearly, and the committee said that the time was 
not distant when Paris green will be sold on the open market. 

There being no further business, the sitting was adjourned. 


FIFTH SESSION. 


Thursday Morning. 

After the minutes of the preceding meeting had been read 
and approved the Membership Committee presented the appli- 
cations of the Abbott Alkaloidal Company, Chicago, and J. F. 
Baller, of St. Louis, as associate members. Under a suspension 
of the rules they were elected. 

Board of Control Report. 
The Board of Control submitted reports on several com- 


mittee reports submitted to it. 
The Committee on Adulterations received congratulations 
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mercial Travelers, was especially commended for the mass of 
information contained in his valuable report, which was con- 
sidered a unique contribution to the literature of the associa- 
tion. 

The Committee on Paris Green was congratulated on its 
success in maintaining uniform prices in fourteen cities. James 
EK. Davis reported that it was highly probable that the article 
would be rebated during the next year. 

The board recommended that the invitation to join the 
National Board of Trade and to subscribe to the Interstate 
Commerce Convention be declined, since the members subscribe 
through their local associations. 

The board indorsed the suggestion of the A. Ph. A. that 
efforts be made through the traveling salesmen to increase 
the membership of that body, and recommended it to the co- 
operation of the members. 

The board commended the report of the secretary and his 
work in editing the proceedings. : 

A vote of thanks was extended the Committee on Member- 
ship for its unusually successful efforts. 

The reduction of the tax on alcohol, the provision for de- 
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on the fact that so few of the articles examined by it had 
proved below standard, and the committee was thanked for 
naming the new forms of adulteration included in its report. 

The Committee on Fire Insurance was praised for the in- 
formation given in its report regarding rates paid for drug 
stocks, the list of combustibles and explosives of the New York 
Municipal Explosive Committee, and the regulations and equip- 
ments for extinguishing fires in drug houses. It was recom- 
mended that all these subjects be indexed separately for 
ready reference. 

The Committee on Fraternal Relations was congratulated 
on the healthy conditions reported. 

In connection with the report of the Memorial Committee 
Messrs. Walding, Cuttler and Hall were named to prepare 
memorial resolutions on the death of ex-President W. J. 
Walker. 

The report of the Committee on Paints, Oils and Glass was 
commended as being particularly comprehensive. 

The report of the Committee on Transportation was ap- 
proved, but the board dissented from the suggestion that a 
freight bureau be established, on account of the expense it 
would entail. . 

The board recommended the continuation of the efforts to 
improve box and cartage conditions. 

R. L. Tye, the chairman of the Special Committee on Com- 


/ 
naturized alcohol and the provision of a rebate on alcohol 
used in the manufacture of exported articles was commended. 

The Pure Food bill was commended, save as to the ex- 
panded definition of the term drug. 

The Committee on Legislation was instructed to correspond 
with the members regarding the Mann bill, and to carry out the 
wishes of the members as indicated in this correspondence. 

The Committee on Suits Against Members was continued, 
with thanks for past services. 

The special committee reported resolutions concerning the 
death of W. J. Walker, which were adopted by a standing vote. 

The report of the Committee on Time and Place recommend- 
ing New York was adopted. 

The report of the Committee on Nominations was adopted, 
and the nominees were elected by one ballot. 

John N. Carey was re-elected chairman and F. E. Holliday 
vice-chairman of the Committee on Proprietary Goods. 

D. R. Noyes, C. F. Weller and J. W. Phillips were an- 
nounced a special committee to draft resolutions of thanks to 
the Committee on Arrangements and Entertainment. 

Jas. E. Davis moved a vote of thanks to the local newspapers 
for the full reports printed and many courtesies extended, and 
Charles F. Weller moved a vote of thanks to the pharmaceutical 
press. 

The Board of Control reaffirmed devotion to the rebate plan 
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and direct contract and serial numbering plan, provided pro- 
prietors gave a discount affording adequate remuneration for 
additional expense entailed and prepared contracts in accord- 
ance with the association ideas. The board also recommended 
that the giving of a cash discount in excess of 1 per cent. on pro- 
prietaries be considered a violation of a rebate contract. 

Owing to the fact that Charles H. Camp, chairman of the 
Committee on Trade-Marks, only returned from Cuba Wednes- 
day, his report was deferred until a supplementary session at 
11 o’clock Friday, by which time it would be ready for con- 
sideration. 

The Banquet. 

The banquet was held in the main dining room, J. C. Eliel 
acting as toastmaster. Governor Blanchard made a highly 
patriotic and interesting address on “Our Country,” which 
evoked the wildest enthusiasm. He advocated expansion, an 
increased navy and a broad and progressive policy. 

President Shoemaker reviewed the past and present of the 
association, and M. Cary Peter spoke briefly of its future. 

“The Southland of To-day’ was responded to by Charles 
Payne Fenner. 

M. N. Kline made a facetious address on “ Our Commerce 
and Industries,” and T. P. Cook spoke to The Ladies.” Mayor 
Capdevielle was unable to respond to his toast, being out of 
town. 

The Menu. 


Canapé de Caviar. 
Manhattan Cocktail. 
Amandes Salées. Céléri, 
Huitres en Coquille. 
Sauterne. 


Amonti'lado. 
Broiled Pompano 4 la maitre d’hotel. 
Potatoes Rosa Bonheur. 


Bisque of Crab. 


Haut Sauterne. 
Green Peas. 
Pontet Canet. 
Filet of Beef; larded 4 la Richelieu. 
Stuffed Tomatoes. 


Sweetbreads Financiére. 


Punch Cardinal. 
Bécassine Rotie Parisienne. Asparagus Vinaigrette. 


Ruinart Brut. 
Biscuit Glacé, GAteaux Assortis. 
Bonbons. Fruit. Fromage. 
Café. Cigares, 
Cognac. 

At the final session, held on the steamer Friday, a supple- 
mentary report of the Committee on Proprietary Goods was ap- 
proved, and* Mr. Camp’s report on Trade-Marks was formally 
adopted. 

THE ENTERTAINMENTS. 

New Orleans contains so much that is of interest to the 
stranger that it required but little effort on the part of the 
local committee to provide entertainment for the visiting mem- 
bers of the association. Nevertheless, a programme was pro- 
vided which took up all the time not devoted to the transaction 
of the business of the convention. 

The visitors began to arrive in small parties several days 
before the date set for the formal opening of the sessions, but 
the first large party to arrive reached the city on Sunday 
morning over the Illinois Central road from Chicago and St. 
Louis. This party included not only the members from the 
points named, but also those Eastern members who had left 
New York under the guidance of Thos. P. Cook, chairman of 
the Committee on Passenger Rates and Routes, on Election 
day, November 8, and had spent several days at the St. Louis 
Exposition. The Chicago delegation, under the guidance of 
Romaine Pierson, of the committee, and Mr. Philips, the city 
passenger agent of the Illinois Central Railroad, at Chicago, 
filled four cars, and when this party was joined by the party 
from St. Louis a special train was made up at Carbondale, Ill. 
On Monday morning two sleepers full of delegates arrived via 
the Southwestern Limited over the Southern Railway and one 
over the New Orleans Short Line of the Norfolk & Western 
Railway. 

Monday was devoted to general sight seeing, including visits 
to Audubon Park and to alcohol distilleries. On Monday eyven- 
ing a special “ smoker” was given for the men at the Young 
Men’s Gymnastic Club, the entertainment including vaudeville 
performances and several boxing bouts. 





PROF. FREDERICK J. WULLING, 
Dean of the College’ of Pharmacy of the University of Minnesota. 


The accompanying half-tone cut is a reproduction in minia- 
ture of a life size portrait in oil of Prof. Frederick J. Wulling, 
dean of the College of Pharmacy of the University of Minnesota, 
Minneapolis, which was presented to the university by the 
Alumni Association last June. The ceremonies incident to the 
presentation constituted an event of considerable interest and 
importance, not only to the pharmacists of the Northwest, but 
to pharmacists throughout the country who are interested in 
the cause of higher education. 


' The New Subway. 

The largest tunnel in the world, involving an investment of 
$75,000,000 and requiring four years, two months and seven 
days for construction, was opened in this city on October 27, 
and between the hours of 7 p.m. and 12 midnight 125,000 pas- 
sengers had been given a practical demonstration of the suc- 
cess of this stupendous underfaking. 

In building the Subway innumerable difficulties were over- 
come; a river was tunneled and ground was cut away from 
beneath the elevated road without interfering with its opera- 
tion. In all, 3,212,000 cubic yards of material have beep 
excavated, of which 1,312,000 cubic yards were of solid rock. 
In construction 65,000 tons of steel and 8000 tons of cast iron 
were used, and 550,000 square yards of concrete and nearly 
1,000,000 square yards of water proofing have been laid. Some 
interesting facts about the West Side Branch, just opened, and 
the entire system are presented in the following table of 
statistics : 

Length of Manhattan-Bronx system............++2++2++22 


Time taken to complete West Side Branch. ...4 years 7 months 3 days. 
Approximate number of men employed to build whole system... .12,090 
Men employed to operate the West Side Branch................ 2,800 
Cars in operation on day of opening West Side Branch........ 300 
Btations OM "OMCIFS GYBCEM: 2.06 ccc cect ese sesso esvesees 49 
Stations opened October 27, 1904. .......cccecercecccvecssece 2 

Average heigit of tunnel from base of rail to roof............ 15 feet. 
Greatest depth below surface—at Fort George.............. 150 fect. 
Seating capacity of each subway car.....................52 persons. 


The New York Subway is far superior to the London tun- 
nels and Paris subways, being much more extensive, better 
ventilated and having modern equipment in every respect. 
From the figures above it will be seen that the entire system 
when completed will be 22 4-5 miles in length, while the Metro- 
politan Underground, London, is 18 miles long; Simplon, Switz- 
erland, 12 miles; St. Gothard, Switzerland, 914 miles; Paris 
undergreund, 8% miles: Mont Cenis, Switzerland, 744 miles; 
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Baltimore, Baltimore & Ohio, 7 miles; Arlsburg, Austria, 
6 miles; “ Tupenny Tube,” London, 5% miles; Hoosac, Massa- 
chusetts, 4% miles; Berlin underground, 4% miles; Liverpool 
and Birkenhead, 44% miles; Boston subway, 2% miles. 

So far the Subway has been opened only to 145th street 
and Broadway. The Interborough Company, which is the name 
of the operating company, announces that the East Side Branch 
will be opened as far as the Harlem River by November 10, the 
remainder of the road requiring some months yet to complete. 


** King of Rats.’’ 

Among the many noted and distinguished people at the con- 
vention I saw, as far as I could tell, only one royal personage, 
J. J. Kearney, of Chicago, popularly known as “ King of Rats,” 
through his ownership of Stearns’ Electric Rat and Roach 
Paste. 

Mr. Kearney began life in the wholesale drug business when 
a boy of 15 years and, after close application of 19 years, rising 
rapidly during this time, acquired a thorough knowledge of 
the methods used to promote the sale of a meritorious article 
like Stearns’ Electric Paste. 

From the small beginnings in 1893 the Stearns’ Electric 
Paste Company has developed a business which ranks among 
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the largest in its line. Mr. Kearney, or, as he is popularly 


‘termed, “The King of Rats,” is known all over the country. 


His bright original advertising methods and his never failing 
energy are making new records for him daily. He is a keen 
observer, a shrewd business man and a successful advertiser. 
Stearns’ Electric Paste sales are increasing rapidly, and 
each year’s business is larger than that of the year before, ow- 
ing entirely to the fact that the profits of the business are con- 
tinually pouring into advertising, thus creating a large legiti- 
mate demand for the retailer. Mr. Kearney is now making 
arrangements for special half page ads in leading centers, and 
believes that this advertising for a ready seller like Stearns’ 
Electric Paste will double its already extensive business. 


The Manufacturing Chemists’ Registration Bureau. 
The following titles have. been registered in the Manufactur- 
ing Chemists’ Registration Bureau since our last report: 


NS be esetess vewes sabes Frederick Stearns & Co. 
ere errr rr rere Frederick Stearns & Co. 
Eee Pre ee ee ee eee se Sharp & Dohme. 


Iodo has been dropped from the list of William R. Warner & 
Co. 
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NEW YORK JOBBERS SIGN THE CONTRACT. 


Unexpected Action on the Part of the Leaders Among Wholesale 
Druggists—A Great Surprise to the Trade. 


New York wholesale druggists could hardly have sprung a 
greater surprise on the trade generally than they did a few 
days ago, when they decided to accept the serial numbering and 
contract plan of selling patent medicines, as proposed by at least 
two of the proprietors. Almost up to the very day they met in 
secret session at the rooms of the Board of Trade and Trans- 
portation, on November 9, they expressed themselves as un- 
alterably opposed to any serial numbering contract system of 
selling goods. The plan was not feasible; it would entail great 
additional expense to them; would cause no end of trouble, 
extra work, etc., and would necessitate a radical change in their 
methods of doing business. Such were the expressions from 
some of the more outspoken members of the wholesale trade. 
‘Tey would have nothing to do with the serial numbering plan. 

RESOLUTION ADOPTED IN SECRET SESSION. 

And yet, in the face of these most positive declarations, the 
New York jobbers suddenly held a special meeting, which lasted 
from about 3.45 p.m. until well after 5 o’clock, and decided to 
sign the two agreements with manufacturers which had been 
submitted for their consideration. No reporters were admitted 
to the conference, which was said to have been representative of 
the entire jobbing drug trade of the city. What firms, if any, 
were not there will probably indorse the action taken. At the 
conclusion of the meeting it was announced that the following 
resolution had been adopted : 

Whereas, The Peruna Drug Mfg. Company has de- 
cided to put a serial numbering plan into effect; and 

Whereas, Such Peruna Company has invariably 
marketed its products through the wholesale drug 
trade; and 

Whereas, It has unjustly been charged that the New 
York jobbers have especially opposed the serial num- 
bering plan as recommended by the National Associa- 
tion of Retail Druggists ; 

Resolved, That while the adoption of such a plan 
will put great additional burdens and expense on the 
jobbing trade, and not necessarily prove the panacea 
its advocates claim, yet, recognizing that wholesale 
druggists cannot prosper unless retail druggists are 
prosperous, the Peruna serial numbering plan be signed 
and accepted, in the hope that its execution may remove 
present unsatisfactory conditions and prove to the 
tripartite benefit of the retailer, jobber and manu- 
facturer. / 

A motion was also carried that the contract of the Wells 
& Richardson Company be signed. These were the only two 
contracts that had been presented to the jobbers up to that time. 

REASONS FOR THE CHANGE OF FRONT. 

Several reasons are given for this sudden and unexpected 
change in the jobbers’ attitude. It is said in some quarters that 
the wholesale druggists of this city were confronted with the 
possibility and probability of losing much valuable trade in 
sections outside of New York if they refused to sign the agree- 
ment and help the retail trade in the new anti-cut-rate move- 
ment; another reason given was that the Proprietary Com- 
mittee of the N. W. D. A., of which John N. Carey is chair- 
man, had brought its influence to bear upon jobbers here and 
elsewhere and had urged them to sign. That may have had 
something to do with the jobbers accepting the Wells & Rich- 
ardson Company’s plan, but it could hardly apply to the Peruna 
plan, for the latter was not entirely acceptable to the N. W. D. 
A. Proprietary Committee, or the latter’s sufdcommittee, and 
jobbers were not urged in the committee’s circular to sign the 
Peruna contract. 

Still another reason advanced was that the New York job- 
bers read the handwriting on the wall; in other words, objec- 
tionable as the serial numbering contract plan was, they saw it 
was inevitable, and therefore decided to make the best of it 
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and get all the credit they could by being the first in this sec- 
tion to come into line and formally agree to the plan. 

There is still another reason given—probably the principal 
reason, too, for the sudden and unexpected change in the job- 
bers’ attitude—namely, very strong pressure was brought to 
bear directly upon the jobbers by proprietary interests them- 
selves, backed up by big retail drug and department store in- 
terests in this city, who approve of the serial numbering con- 
tract system. Had the jobbers refused, in spite of this pres- 
sure, to agree to the plan, the chances were that some of the 
large proprietors would have withheld their goods from the 
jobbers here, and perhaps would have made other arrangements 
for the distribution of their goods. The manufacturers would 
not have done this except as a last resort, but they are in dead 
earnest in this matter, and the jobbers were given to under- 
stand that the proprietors were prepared to carry their point. 
The jobbers had no alternative but to acquiesce, even though 
the whole plan was not, and is not, relished by them. 


DETAILS OF DR. PIERCE’S PLAN. 


The salient features of the World’s Dispensary Medical 
Association’s plan are: 

The goods will be numbered in order to detect the source 
of supply of the cutter and substituter and to further prevent 
his obtaining Dr. Pierce’s medicines. This part of the plan 
will be practically the same as that of the Miles plan. 

A direct contract will be made with the wholesale druggist 
to restrict the sale of the medicines to retail dealers in pro- 
prietary medicines in good standing with a very severe cumula- 
tive penalty clause in case he does supply a cutter and sub- 
stituter. In case of a wilful violation the jobber will no longer 
be supplied with goods. 

A clause has been adopted in all the newspaper contracts 
which renders void such contract when Dr. Pierce’s medicines 
are sold below schedule prices in that city. 

The contract fixes a schedule of wholesale prices and dis- 
counts as well as rebates and conditions in the distribution 
of the several preparations manufactured by the company. 


THE WELLS & RICHARDSON COMPANY’S PLAN 


is a direct contract with the retailer and provides for the serial 
numbering of the company’s goods. The retailer agrees not to 
sell to wholesale or retail dealers not duly accredited as such 
by the company; also that he will not sell $1 articles below 
90 cents, or 50 cent articles under 45 cents. The retailer must 
write or stamp his name and address across the face of every 
package sold or disposed of. He further agrees not to substi- 
tute or induce the customer to take any other preparation in 
place of the Wells & Richardson article called for. The giving 
of any concession whatever in the form of trading stamps, 
credit, rebate or otherwise, will be considered a violation of 
the agreement. The sum of $50 is stipulated as liquidated 
damages for each violation. 

The amount and conditions of trade discounts that are to 
be allowed the retailer by the jobber are stipulated, and the 
prices at which goods are to be sold at wholesale are fixed 
as follows: 

Lactated vood, the retail price of which is $2.50, at $24.00 per dozen. 





i ae the retail price of each of which 
Paine’s Celery Compound........ $1.00, ps $8.00 per dozen. re 
Kidney-Wort Dry...........0.0+% J 

eS” Ae 1 the retail price of each of which is 
Paine’s Celery Compound (if any) 50 cents, at $4.00 per dozen. 


Kidney-Wort Tablets........... 

OE OS err ee the retail price of each of which is 

Wills’ English Pills............. 25 cents at $2.00 per dozen. 

— Dyes, the retail price of which is 10 cents, at 75 cents per 
ozen. 


THE PERUNA COMPANY’S DIRECT AGENCY CONTRACT. 
The Peruna Drug Mfg. Company has a direct agency con- 
tract with the retailers and also a similar contract with the 
jobbers. The contract with the jobber allows him to sell 


Peruna to an approved list of retailers at the following prices: 
$8 a dozen where the standard retail price is $1 a bottle, $4 
a dozen where the retail price is 50 cents, and $2 a dozen 
where the retail price is 25 cents. Provided, however, that 
when purchased at one time and on one invoice two dozen lots 
shall be sold at the rate of $7.75 per dozen, and in gross lots 


at $7.50 per dozen, for medicines put up in bottles of the larger 
size. The company has eliminated its rate of $7.25 for lots 
exceeding two dozen, but less than a gross. 

The contract with the retailer fixes the following minimum 
price scale: 83 cents on $1 bottles, 42 cents on 50-cent bottles, 
22 cents on 25-cent. bottles. Wherever the standard prices are 
generally maintained at the date of the contract they are to 
be maintained in the future. 

The contract with the retailer also contains the provision 
that the giving of any article of value, or the making of any 
concession by means of trading stamps, or otherwise, for the 
purpose of reducing the price agreed upon shall be considered 
a violation of the agreement, and, further, that if the retail 
dealer shall violate in any manner any of the provisions of the 
agreement, he shall, upon proof of such violation, pay to the 
company the sum of $50 as liquidated damages. 

The retailer agrees to stamp with a rubber stamp or write 
in ink his name and address plainly across the wrapper of 
each retail package before selling or disposing of same. The 
company will itself adopt a serial numbering system whereby 
each retail package will be numbered. The jobbers are re- 
quired to keep a record of all sales. 

Of the three proprietors whose plans are briefly set forth 
above, only one allowed the jobber an increased discount— 
namely, the Wells & Richardson Company, who increased 
the discount to 10 and 5 per cent. The World’s Dispensary 
people refused to increase the present wholesale discount of 
10 and 5. The Peruna Company also refused to increase its 
discount, but eliminated the monetary penalty clause from the 
jobber’s contract. The present average compensation of the 
jobber who buys Peruna in carload lots is less than 10 per 
cent., and in less than carloads it is only about 6 per cent. 


OTHER MEMBERS OF THE ST. LOUIS CLUB. 


Besides these three firms the following have signified their 
intention of adopting a serial numbering contract system of 
selling goods: The Piso Company, California Fig Syrup Com- 
pany, Paris Medicine Company, Dr. Kilmer & Co., and the Dr. 
Shoop Family Medicine Company. 

Up to a few days ago none of these firms had made public 
their plans in detail, and so far as could be learned the New 
York jobbers had not taken the matter of these additional 
contracts under active consideration, but it is not thought likely 
that, having agreed to sign the three contracts already in the 
field, they will refuse to sign the rest. 

All of the three contracts that have been submitted to the 
trade will be enforced just as soon as the necessary organi- 
zation among retail druggists can be effected, and as soon as 
a sufficient number of the contracts has been signed and re- 
turned to the manufacturers. The latter are counting very 
largely upon the existing pharmaceutical organizations to help 
them in putting their plans into effect. The representative of 
one of the manufacturers said the other day that the N. A. R. D. 
could, and no doubt would, render valuable ,assistance in thir 
work; but so far as New York was concerned he thought it 
would be useless for the N. A. R. D. to attempt to effect a new 
organization of retailers in this city. 


DR. PIERCE IS IN EARNEST. 


In speaking of his company’s plan, Dr. V. Mott Pierce said: 
“We are very much in earnest in our purpose of protecting the 
legitimate druggists in obtaining fair prices for Dr. Pierce’s 
medicines, and have every confidence that our plan will be 
effectual in promoting the welfare of the retail druggist.” 


Awards to Burroughs, Wellcome & Co. 

It is gratifying to note that recognition has been extended 
by the Committee of the St. Louis Exhibition to an American 
pharmaceutical firm for many years carrying on business in 
London, England. Three grand prizes and three gold medals 
have been conferred upon Messrs. Burroughs, Wellcome & Co. 
for the scientific excellence of their “ Wellcome” brand chemi- 
cals, “Tabloid” nd other pharmaceutical products and 
“Tabloid” Medical Equipments. 
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Greater New York News. 


J. H. Beam, of Moundsville, W. Va., was in town last week. 


Mr. Woodman, of Smith & Woodman, St. Augustine, Fla., 
visited the local drug market recently. 


About 160 applicants took the Board of Pharmacy examina- 
tion at the Brooklyn College last Wednesday. 


Eimer & Amend, wholesale druggists, have secured judgment 
against J. C. Becker for $174.54. 


Consumers of sandarac and of lycopodium are cautioned 
against imitation articles which are being offered from abroad. 


Despondent because of poor business, Julius Katmar, a re- 
tail druggist of 12 Avenue B, Manhattan, committed suicide 
the other day by drinking carbolic acid. 

Chagrined over the result of the national election, Alex- 
ander Simmons, a Brooklyn drug clerk, committed suicide on 
November 9 at his home, 182 Irving avenue. 

The senior class of the Brooklyn College visited the labora- 
tories of E. R. Squibb & Son on Wednesday of last week, and 
were shown through the various departments. 

Among other visitors to the downtown drug trade recently 
were: A. V. Jones, of Friendship, N. Y.; Charles W. Hoffa, of 
Dushore, Pa., and H. P. Bissell, of Ridgefield, Conn. 

John R, Wall, who formerly conducted the P. Baluff Phar- 
macy at Thirty-seventh street and Sixth avenue, Manhattan, 
intends shortly to open a new store, to be known as the People’s 
Drug Store, at Ninth avenue and Twenty-third street. 

L. Fred Neirath, of the firm of Kirchhoff & Neirath, Berlin, 
manufacturers of Hopogan, Ektogan and other metallic perox- 
ides, has established an American office at 45 Broadway, New 
York, and will push the sale of the products of his firm in this 
country. 

On Wednesday evening, November 30, an informal recep- 
tion will be given the Brooklyn College of Pharmacy Alumni 
Association, at the college building on Nostrand avenue. First- 
class talent has been engaged and a most pleasant evening is 
promised to all who attend. 

At their meeting on Wednesday evening, November 9, the 
Alumni Association of the New York College of Pharmacy de- 
cided to have their annual dinner each year hereafter on the 
first Wednesday in December. The annual dinner this year will 
be held on December 7 at the Grand Central Palace. 

Jesse L. Hopkins, president of the Drug Trade Club, has 
issued a call for a special meeting of the club, to be held on 
November 30 to consider the proposition to change the name 
of the club from the Drug Trade Club to the Drug and Chemi- 
cal Club, and to enlarge the membership from 300 to 400. 

The home of Adrian Paradis, the well-known Brooklyn drug- 
gist and president of the Kings County Pharmaceutical Society, 
was robbed recently, property valued at several hundred dollars 
being stolen. A new servant girl is believed to have been the 
thief or an accomplice, for she disappeared just before the rob- 
bery was discovered. 

Roberta Wood Johnson, daughter of Robert W. Johnson 
(Johnson & Johnson), was married to Robert Carter Nicholas, 
of New Brunswick, N. J., at Christ Church, New Brunswick, on 
Wednesday evening, November 9. Mr. Johnson’s present to 
the bride was $100,000 in securities. Mr. Nicholas is a New 
York Stock Exchange broker. 

Daniel J. Pierce, a Brooklyn druggist at 995 Flatbush ave- 
nue, secured judgment the other day against the Brooklyn 
Heights Railroad Company for $250 and costs. On five different 
occasions it seems the company refused to issue to him a trans- 
fer on a transfer at the intersection of the company’s lines. The 
court imposed a penalty in each instance of $50. 

William T. Lins, the well-known pharmacist at 157 Eighth 
avenue, near Eighteenth street, celebrated the twenty-fifth 
anniversary of the establishment of his business on Saturday, 
November 12, by the distribution of handsome souvenirs to his 
customers. A well worded and attractive circular was issued 
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to old and prospective patrons, and resulted in attracting a 
large crowd to the store. 

Huyler, the candy manufacturer, who has a store at 150 
Broadway, has bought from Wilson, the druggist, the leasehold 
of the store at 152 Broadway, which runs for 21 years, with 
an option of renewal of the lease of the entire property. In 
this way Mr. Huyler prevents the possibility of the corner 
store being removed to make room for a larger office building, 
and holds the key to the situation by owning the lease of the 
property next door. 

The New Jersey State Board of Pharmacy recently brought 
action against Manuel Beitman, a Newark druggist, to recover 
$100 penalty. It was charged that W. F. Haller, a medical stu- 
dent in Beitman’s employ, had sold laudanum to an agent of the 
board in the absence of the registered clerk. The evidence 
showed Haller to have had eight years’ experience and did not 
prove that he was employed by Beitman. Judgment was ac- 
cordingly rendered in favor of the defendant. 

Customs authorities at this port are somewhat puzzled as to 
what to do with a lot of medicinal preparations recently seized 
from smugglers. Among the drugs are phenacetine, trional, 
duotal and other synthetic chemicals. The goods are patented 
and cannot be sold at auction or otherwise without the permis- 
sion of the makers, and this, it seems, is withheld. Some time 
ago the Government sold some phenacetine, but the court com- 
pelled the Government to accept the return of the goods and re- 
fund the money. The goods now on hand may be used in the 
army or navy. 

At the tournament on Monday evening, November 7, of the 
Wholesale Drug Trade Bowling Association, the Whitall-Tatum 
Company team won its three games. The Lazell, Dalley & Co. 
team Jost three games. The Colgate & Co. team won two out 
of the three games played, and the team from the National Lead 
Company scored one victory against two defeats. Mr. Reddy, 
of the Whitall-Tatum Company, made the highest individual 
score of the evening, 223. Others scores were: Mr. Ridge, of 
the National Lead Company, 221; Mr. Whelpley, of the same 
company, 218, and Mr. Kimble, of that company, 212, 


President Anderson, of the State Pharmaceutical Associa- 
tion, has sent a notice to all local associations in the State in- 
viting them to send representatives to a meeting with the Com- 
mittee on Legislation of the State Association at the Hote) 
Ten Eyck, Albany, on Monday, November 28, at 9 a.m. The 
object of the conference is to take steps to harmonize the Phar- 
macy law and the Penal Codé¢. This subject, it will be recalled, 
was referred to the Committee on Legislation at the last meet- 
ing of the State Association. Other legislative matters will 
also probably be brought up and considered. The purpose of 
having a conference of with as many associations as possible is 
to act in unison rather than have different associations at- 
tempt to secure different legislation. 


Kings County Indorses Contract Plan. 


The Kings County Pharmaceutical Society, at its regular 
meeting last Tuesday, strongly indorsed the serial numbering 
contract plan, and the matter of supporting the N. A. R. D. was 
also heartily urged. Both Dr. William Muir, who was a dele- 
gate to the St. Louis convention, and Dr. William C. Anderson 
emphasized the benefits which the retail trade had derived from 
the National organization, and urged local associations to sup- 
port the N. A. R. D. Resolutions were unanimously passed 
commending those manufacturers who had adopted wholly or 
in part the serial numbering contract plan. The members also 
pledged themselves to give such manufacturers preferential 
treatment and to do everything possible for the success of the 
plan. 

On motion of Dr. Muir a committee of seven was appointed 
to interview druggists and to report at the next meeting on the 
advisability of affiliating with the N. A. R. D, The committee 
consists of Messrs. Anderson, Kleine, Wischerth, Gesell, Maass, 
Rosenzweig and Hegeman. 

Amendments to the constitution were proposed to make the 
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enfrance requirements of the college, etc., conform to the 
Pre-requisite Clause, and a committee was appointed to confer 
with counsel on the matter. 

Treasurer Ray reported a balance on hand of $406.25 in the 
society’s treasury, and of $5,814.60 for the college. 

The Committee on Supervision reported that there were in 
attendance at the college 5 postgraduates, 80 seniors and 150 
juniors. Also that $1,500 would be spent for additional ap- 
paratus. 

After some discussion on legislative matters, the meeting ad- 
journed. 


Jersey City Druggists’ Association Indorse the Plans. 


The response to the spirited call of the Jersey City Drug- 
gists’ Association, printed in the preceding issue of the AMERI- 
CAN DruvuaGist, was disappointing to the officers, only 14 
members being present out of a possible 75. James Foulke, of 
170 Monticello avenue, presided, and Edward T. N. Stein, 217 
Montgomery street, recorded the proceedings. The principal 
business transacted included the adoption of a minimum sched- 
ule of prices on all ‘goods controlled by the so-called St. Louis 


Club, the group of manufacturers who have put into operation: 


a limited contract plan applying to jobbers; the signing by all 
members present of the Peruna and Wells-Richardson Com- 
pany’s contracts, and the election of officers. 

Following the reading of the minutes of the preceding meet- 
ing an inquiry was made by John Kimpel as to how the asso- 
ciation came to pledge $25.00 as a donation to the N. A. R. D. 
at the meeting in Washington the year before. It was shown 
that the three delegates from Jersey City had pledged the 
money on their own responsibility, but that the local associa- 
tion had agreed at a later meeting to bear the charge. An in- 
formal discussion then ensued regarding ways and means of 
increasing the membership. It seems that the total member- 
ship of the Jersey City Druggists’ Association is in the neigh- 
borhood of 27, representing only about one-third of the phar- 
macists in business in Jersey City. A motion was then debated 
which provided for the appointment of a committee of two 
who should be authorized to hire a carriage and visit per- 
sonally every druggist in the city who is not a member. The 
carriage idea was opposed by B. F. Bache, who said that if a 
coach with two members stopped at the door of a Jersey City 
pharmacy the proprietor would probably have a fit, if he were 
not frightened to death. The expense was an important item, 
too. The motion prevailed, however, and a committee, consist- 
ing of Messrs. Kimpel and Bache, was appointed to visit the 
city druggists and induce them to sign the various contract 
forms and at the same time become members of the association. 
A motion by John G. Block that the association indorse the 
Peruna and Wells-Richardson’s contracts was then acted upon 
favorably. A uniform schedule was also adopted. This pledges 
the members not to sell proprietaries controlled by the St. 
Louis Club of proprietors at less than 20, 40 and 75 cents for 
25, 50 cents and $1 articles respectively. On the motion of 
Mr. Kimpel it was decided to have a banquet in January, 1905, 
and Mr. Cole nominated J. C. Gallagher and C. J. McCloskey 
as a Committee of Arrangements. 

The nomination of officers was then proceeded with, and the 
following were chosen: President, John Kimpel, Jr.; vice- 
president, John G. Block; secretary, Edward T. N. Stein, and 
treasurer, John C. Gallagher. 

The meeting adjourned at 4.50 p.m., after being in session 
an hour and fifteen minutes. The next regular meeting will be 
held on the third Tuesday in January, 1905. 


Maryland College of Pharmacy. 


This new department of the University of Maryland has been 
permanently housed in the handsome new dental and pharma- 
ceutical building just completed. The pharmaceutical labora- 
tory is finished and equipped in the new building and the chem- 
{eal work will be done in the large general chemical labora- 
tory. 
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Demand for Clerks in Buffalo—Price Demoralizers Display Activ- 
ity—Price Maintainers Looking to Proprietors—News of the 
Bowlers. 


(From our Regular Correspondent.) 

Buffalo, November 17.—The interesting feature of the Buf- 
falo retail drug situation is the facility with which the new 
students at the College of Pharmacy obtained places. It is said 
that they displaced nobody, and yet there are to-day stores ask- 
ing for men. What really happened is a great puzzle to every- 
body. “Iama little inclined to think,” said a city druggist and 
college professor, “ that much of this complaint of no business 
is a mere grumble from force of habit. It somehow appears 
that the stores are able to increase their force of clerks very 
materially just now, at the close of a season that has not been 
very satisfactory to me, and if they were not making any 
money they could not do it. I have a list of four stores now 
that are short of help.” 

ACTIVITY OF PRICE CUTTERS. 

At the same time the price cutters are redoubling their 
efforts to make the dear public think they are doing everybody 
a great service by making a still deeper cut, One of them 
takes a page in the Sunday papers to show what it has done 
and is about to do in that line. Really, the situation to the 
general public is a very odd one and what is to come out of it 
cannot be foretold. 

LOOKING TO PROPRIETORS. 

The efforts to counteract this slashing are not very great 
on the part of the Buffalo retail druggists directly, as they do 
not feel that they are able, to cope with the cutters; but they 
are looking with any amount of interest to the moves making 
on the part of the manufacturers of proprietary articles to see 
if they are likely to accomplish anything. So far the contracts 
of two companies have reached Buffalo—Peruna and Paine’s 
Celery Compound—and are being signed without demur by all 
retailers. There is an equal interest in the operations of the 
proprietaries that are to be given a uniform price through the 
jobbers, there being a half dozen companies preparing to carry 
on the campaign through that method. 

BOWLERS MAKING GREAT PROGRESS. 

The Buffalo Druggists’ Bowling Club is making great prog- 
ress this season, the attendance every Friday afternoon being 
much beyond anything in the previous history of the club. 
There are a good many visitors in of late, especially from the 
ranks of the traveling drug salesmen. At the last meeting 
EK. H. Powell, with Lehn & Fink, and A. C. Day, with H. K. 
Mulford & Co., took a hand. The contests have been given an 
added interest by the offering of a prize by P. M. Lockie for the 
highest score in November, the “high rollers” being given a 
handicap, so that the others are enabled to start with an even 
chance. R 

Mrs. M. E. Franke, owner of the drug store at 1848 Niagara 
street, Buffalo, died November 1 at the age of 59. The store 
was in charge of her son, John E. Franke, as pharmacist, who 
was about to move it to 1872 of the same street, formerly occu- 
pied by Druggist C. O. Rano. It was a very old stand, having 
been conducted about 20 years by E. H. Breaman. 

GENERAL WESTERN NEW YORK NEWS. 

Pharmacist F. J. Haist, of Middleport, has bought the Ben- 
son drug store of that place, formerly owned by Harvey Hoag. 

Archibald Denon, lately connected with the drug store of 
W. H. Hayden of Ransomville, has engaged with W. H. Cran- 
dali, druggist, of Fillmore. 

L. G. Stanley, druggist of North Tonawanda for 35 years, 
was elected Treasurer of that city at the late election after a 
very spirited contest. He is a prominent Mason and Knight 
Templar. 

The members of the Buffalo drug firm of Stoddart Bros, 
are preparing to become residents of the avenue, having pur- 
chased a fine double lot on that thoroughfare, as it looks over 
toward the city park. 
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MASSACHUSETTS. 


Pharmacist-Nominees for Office Elected by Big Majorities—Phar- 
macy will be Well Represented in the Massachusetts Legis- 
lature—Annual Report of the Board of Pharmacy—Higher 
Preliminary Requirements Advocated—Interstate Exchange of 
Certificates Endorsed—Hoagland Company Goes to the Wall. 


(From our Regular Correspondent.) 

Boston, November 16.—Election returns indicate that the 
trade will be well represented in Beacon Hill during the com- 
ing legislative session, no less than four members of the Senate 
being druggists or engaged in allied business. Of the new 
members, Mayor Charles L. Dean, of Malden (of Dean, Foster 
& Co., Boston), has had an extended experience as the head 
of the city government of Malden. He received the flattering 
vote of 2,976 to 1,355 for his nearest opponent. Harrie C. 
Hunter, Ph.G., was looked upon in Marlboro as a “ favorite 
son” and was given cordial support. His native place gave 
him 1,576 votes to 741 for the Democrat who ran against him. 
Hon. William J. Bullock, of New Bedford, will have to defer 
the use of “ex” before his name for at least another year. 
The natives must have thought there was no other name on 
the ticket, for his plurality exceeded those of the Presidential 
candidates. He was given the complimentary figure of 4,175 
to his opponent’s 2,234. Hon. William F. Craig, Ph.G., will 
again occupy a seat under the gilded dome, and he conclusively 
demonstrated that he is a top notch vote getter. His tally 
was 5,552 and that of his Democratic competitor 2,492. Repre- 
sentative Fred W. Lord, of Athol, was given a magnificent 
re-election by his constituents, and Representative Frank H. 
Howe, of Brighton, was returned to the Legislature by a flat- 
tering indorsement. With the exception of Mr. Lord, all of 
the above gentlemen are affiliated with the Republican party. 
Irving P. Gammon, Ph.G., Boston, Democrat, made a strong 
contest in a Republican ward for election to the House and 
polled many more votes than his party running mate, but failed 
of election. 

Joseph G. Kilburn, of Newton, is a candidate for ward al- 
derman, and his chances for securing the berth are deemed 
excellent. 

BOARD OF PHARMACY MAKES RECOMMENDATIONS. 

The nineteenth annual report of the Board of Pharmacy is 
just out. Among the board’s recommendations is that of a 
thorough preliminary education from those contemplating the 
pursuit of pharmacy. The members state that “it is a du 
which every pharmacist owes to himself, to the public and the 
young man to refuse to receive any one wishing to learn the 
business who is not a graduate of a high school.” They recom- 
mend a college of pharmacy education before examination by 
the board. The present necessity of a new examination in 
each State is asserted to be “an uncalled for hardship, espe- 
cially to registered clerks,” and a plea is made for a certificate 
of registration “valid in all States of the Union” and “a 
uniform standard of examinations.” Relative to the liquor 
traffic it is stated that a pharmacist has no right to sell for 
use as a beverage, and where the liquor sales exceed the drug 
sales the plea of “sold only for medicinal purposes” is in- 
validated. “The greatest foe of the legitimate, law abiding 
pharmacist . . . is the man who under the guise of a druggist 
runs a liquor store.” The pungent statement is made that “a 
drug store that cannot live without a liquor license .. . 
should be abolished.” It is pointed out that the privileges 
under the sixth class license of the Bay State cxceed those 
of other States, and that the majority of Massachusetts phar- 
macists “are striving to do an honest and legiticate business.” 
The attention of proprietors is again called to the leaving 
of stores for protracted periods in charge of those not regis- 
tered pharmacists as an “ unqualified violation of the law.” 
The board had prepared and intended to publish as a part of 
the annual report a list of the registered pharmacists engaged 
in business in this State, but the State’s Board of Publication 
deemed the printing “uncalled for and an unnecessary ex- 
pense.” The report regrets the ending of the term of Prof. 


Charles F. Nixon and states that “in this instance, at least, 
the law forbidding reappointment is a distinct injury to the 
cause of true pharmacy in our State.” 

SUCCESSFUL CANDIDATES. 

The last monthly report of the Board of Pharmacy showed 
the holding of four examinations at which the following candi- 
dates were successful: Jessie L. Hanscom, Manchester, N. H.; 
Joseph A. Flynn, Lawrence; Raymond D. McGrath, Natick ; 
James H. O’Neil, Lowell; Edward L. Mitchell, Everett ; George 
F. Cooley, Springfield; Joseph F. Keegan, New Haven, Conn.+ 
Henry J. Werner, Boston; Ida V. DeHaven, New London, 
Conn.; George F. Pendexter, Somerville, and Ernest N. Rob- 
erts, Boston. 

SPECULATION ABOUT LICENSES. 

The five Newton druggists who were recently voted licenses 
by the Aldermanic Board have not yet secured the coveted per- 
mits, and squibs in the daily press are responsible for the im- 
pression that the Mayor might refuse his signature on account 
of his known opposition to granting licenses. An investigation 
shows that the prevailing idea is probably erroneous and it is 
expected that the executive will soon affix his signature to 
the parchments in question. It is thought, however, that the 
restrictions placed upon druggists in the above city during the 
present régime and the withholding of a number of sixth class 
licenses will probably cause a larger vote for license at the 
coming election than has ever been thrown. 

FORCED TO THE WALL, 


The Ralph P. Hoagland Drug Company, Portland street, 
has assigned. Liabilities probably exceed $100,000; assets, 
book accounts of about $50,000 and stock of a value of about 
$25,000. The creditors are said to number over 500, something 
over a hundred of these being Boston dealers. The amounts 
due the latter are thought to be small. The causes assigned 
for the failure are insufficient capital and heavy personal ex- 
penses of Mr. Hoagland. The concern was organized in Maine 
and the chief factor was Mr. Hoagland, who filled the dual 
réle of president and treasurer. Some of the stock was owned 
by retail dealers. The assignees are J. C. Scates, identified 
with the firm of Lewis & Co., and F. M. Gardner. 

FLY PAPER CATCHES A CAT. 

In one of the drug stores of Everett there are two pet cats 
who are sources of amusement to the customers by their play- 
ful habits. One day recently, while at their feline games, there 
chanced to be a number of pieces of fly paper scattered about 
the establishment, and one of the cats in the tussle sprang 
upon a sheet of this sticky material in such a way that all 
four feet became securely fastened. In his endeavors to get 
looose he increased his difficulties until finally his cries brought 
the proprietor to the rescue. The latter labored over half an 
hour in releasing tabby, who suffered the loss of much fur 
during the process. Nowadays when that cat sees a piece of 
fly paper he takes up a temporary residence in the cellar. 

TALKED ABOUT. 

Edson M. Roche, South Deerfield, is a recent victim of a 
forged check. 

The Selectmen of South Braintree recently gave Whitcomb 
& Co. a hearing upon a petition for a sixth-class license. De- 
cision reserved. 

The stock and fixtures at 52 Bromfield street, the business 
being run under the name of C. E. Woodward, have been sold 
and the store closed. 

The store of J. J. Hanley, Railroad avenue, Abington, was 
again raided by the police, who were successful, as before, in 
securing a quantity of liquor. 2 

Arthur L. Gavin, of Warren street, Roxbury, is a candidate 
for Alderman from Ward 16. Mr. Gavin has just served his 
constituents two years in the Legislature. 

P. N. Brunnelle, Lowell, has just been awarded $4,995 in a 
personal damage suit against an electric light company of that 
city. The company has appealed from the verdict. 

Dr. Harvey W. Wiley, of Washington, lectured before the 
northeastern section of the American Chemical Society on the 
evening of October 27 on “ Effects of Preservatives on Health.” 
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Pharmacy Topics Discussed at the College Meeting— Milestones of 
Progress—Next Meeting will be Held in the Evening—Drug 
Clerks’ Association Gaining Strength. 


(From our Regular Correspondent.) 

Philadelphia, November 16.—The regular pharmaceutical 
meeting of the Philadelphia College of Pharmacy was held last 
evening, with Howard B. French, president of the college, in 
the chair. M. I. Wilbert read a paper on A Quarterly Review 
on Some of the More Recent Advances in Pharmacy and Ma- 
teria Medica. He said that the closing year had been one of 
exceptional importance to the progress of pharmacy along pro- 
fessional lines. As some of the more interesting of these, he 
cited the enactment of the prerequisite law by the State of 
New York and the inauguration of the Association of State 
boards of pharmacy. This paper also included a résumé of 
the important literature of the last three months, George M. 
Beringer read a paper entitled A Record of Several Toxico- 
logical Investigations, and exhibited specimens which had been 
prepared in connection therewith. 

Dr. S. Solis Cohen, an eminent physician of this city, read 
a paper on The True Scope of Scientific or So Called Expert 
Testimony in Trials Involving Pharmacological Questions. Dr. 
Cohen said the function of an expert was to enlighten the judge 
and jury as to the significance of certain facts and relations 
beyond the ordinary knowledge, but of which he had made a 
special study. He should say nothing that he would not de- 
fend before a learned society; his efforts should be bent to 
elucidate truth, and not to score points for or against either 
side. 

It has been the desire of some of the members of the college 
for some time back to hold at least some of the pharmaceutical 
meetings in the evening instead of the afternoon, and it is 
proposed to hold the next meeting on Tuesday evening, Decem- 
ber 13. At this meeting there will be several interesting papers 
presented, and there will be a discussion based on Mr. Wilbert’s 
paper, The Pharmacist and the .Physician, presented to the 
American Pharmaceutical Association. 


ACTIVITY OF THE DRUG CLERKS’ ASSOCIATION. 


Although the Drug Clerks’ Association is assuming a for- 
midable shape, the proprietors seem to have no fear for the 
future. This association has been organized for several months 
and now numbers 454 members. Nearly all the leading clerks 
in the large and important stores are members, and it is under- 
stood that many applications for membership have been re- 
ceived. The association was formed for the purpose of secur- 
ing recognition by the employers and to gain shorter hours and 
better pay. How the officers expect to accomplish this has not 
been made public. It is understood that a strike is forbidden, 
and if a druggist refuses to either increase the clerk’s pay or 
shorten the hours what redress has the member of the asso- 
ciation? He can leave, but he could do that without being a 
member of any association. The bringing together of so many 
clerks, however, creates a good feeling and helps them to under- 
stand each other better. 

The bowling season of the Philadelphia Wholesale Drug 
Bowling Association will this year open earlier than last 
year. The make up of the teams remains practically the 
same, and the same houses will be represented with the ex- 
ception of the Johnson & Johnson’s Red Cross team. The 
weekly journeys from New Brunswick to Philadelphia are too 
much for the ball slingers from the banks of the Raritan. It is 
doubtful whether they will re-enter the New York League, as 
they won the championship for three consecutive seasons, and 
the individual members of the team have a serious attack of 
golfomania. Some changes in the make up of the officers of 
the league are expected. The retailers will be represented by 
two teams, the College of Pharmacy by at least one, and every 
team at this writing claims next season’s championship. A 
schedule of the games will be published in the next issue. The 
headquarters of the league will remain at the Central Alleys, at 
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Eleventh and Arch streets. It is also expected that an Inter- 
state League for a series of games will be formed between 
New York, Philadelphia and Baltimore. 

F. R. Rohrman, the general manager of the Philadelphia 
Wholesale Drug Company, who has been confined to his home 
with a severe attack of typhoid fever, is now able to resume 
his duties again. Mr. Rohrman at one time was in a serious 
state and his friends thought that he would not be able to at- 
tend to business for many months. Prior to this attack he hkd 
a slight attack of typhoid and came out too soon, and had a 
relapse. 

QUAKER CITY HAPPENINGS. 

H. B. Llewellyn has started on a pleasure trip to California. 

D. F. Shull, of West Philadelphia, is on a gunning trip in 
South Carolina. 

Leon Myers will open a new drug store at the corner of 
Synenham and Clearfield streets. 

J. J. Parker, of Norris and Memphis streets, is recovering 
from a severe attack of appendicitis. 

C. B. McLaughlin, a Camden druggist, has just returned 
from a six weeks’ trip through the Dakotas. 

Miss F. L. Trist, a South Ninth street druggist, has just 
returned from an extensive trip to the Pacific Coast. 

J. V. Slaughter has leased a new building near his Mt. 
Airy store and is fitting same up with handsome fountain, fix- 
tures, ete. 

Thomas Crawford, late of the firm of McLaughlin & Craw- 
ford of Camden, has developed into a full fledged proprietor, 
having opened a store in Pleasantville, N. J. 

Dr. Harry Wampole, who is in charge of the Chicago branch 
of H. K. Wampole & Co., has been in the city consulting with 
the heads of the corporation. 

Wayne Evans, brother of George B. Evans, who is an en- 
thusiastic sportsman, has returned from the mountains with a 
large bag of quail, pheasants, etc. 

Mr. Heinrich, of Gilpin, Langdon & Co., Baltimore, was in 
the city on November 7, this being his first trip here for twenty 
years. He was greatly impressed with the growth of the city. 

N. F. Weisner, 2349 Germantown avenue, has returned from 
a successful gunning trip. He killed two deer, and it is under- 
stood other dears were also seen. 

Lafferty & Reilly have purchased the drug store at Seventh 
and York streets owned by the late Dr. Ischler and will con- 
duct it under the name of the West York Pharmacy. 

B. F. Krehl, the popular Germantown avenue druggist, has 
become a Benedict, having last month married Miss Ferguson, 
a sister of a popular Kensington druggist. 

J. A. Borneman, of Sixth and Dickinson streets, has added 
a few inches to his chest mea8ure and carries his head higher 
than ever owing to the arrival in his home of a baby daughter. 

Dr. J. E. L. Van Sciver, the well-known druggist and physi- 
cian of South Fourth street, Camden, has been compelled to 
purchase an automobile as he found that he wore out too many 
horses attending to his extensive practice.’ 

Thomas McPhee, Fifteenth street and Columbia avenue, and 
George T. Lambert, 1255 Belmont avenue, have oiled up their 
guns and are out trying to make a record. They are two good 
gunners and have always been very successful. 

Mr. and Mrs. M. N. Kline, Mr. and Mrs. C. F. Shoemaker, 
Miss Shoemaker, Mr. and Mrs. Aschenbach, Dr. Jayne and 
wife and Mr. and Mrs. W. H. Smith formed a party which left 
here on the 12th inst. to attend the meeting of the N. W. D, A. 
at New Orleans. 

James H. Baer, formerly of the firm of Shinn & Baer, has 
returned to his old love and is opening a drug store at the 
corner of Twentieth and Chestnut streets. The store promises 
to be one of the handsomest in Philadelphia, having distinct 
and unique features in the way of fixtures, furnishings, éte. 

Philadelphia druggists have suddenly developed a tendency 
for politics. The results of the recent election show E. H. 
Fahey, of Thirteenth and Race street ; F. J. Mumma, of Twenty- 
fifth and Jefferson, and W. S. M. Field, of Eighth and Lom- 
bard streets, have been elected to the State Legislature, and 
Chas. Ouram to the Common Council. 
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NORTHERN OHIO. 
New Crusade Against Dope Sellers—Women in Pharmacy. 


(From our Regular Correspondent.) 


Cleveland, November 14.—As a result of the investigations of 
Dr. Maurice Budwig, a determined effort is being made to stop 
the sale of cocaine and morphine by the druggists of this city 
except when prescribed by a reputable physician. Dr. Budwig 
and two patrolmen in citizens’ dress have spent the last three 
weeks in looking up the matter. A woman addicted to the 
habit also aided by going to stores and buying the drugs, while 
the patrolmen would stand by and witness the transaction. In 
several stores on Erie and Ontario streets, it is said, they saw 
her get the drugs, and no questions were asked as to what they 
were to be used for or who the woman was. No record was 
made of the sales in most cases. Michael Zucker, clerk in the 
store of Howard E. Lonf, 146 Erie street, and Henry Cherdon, 
clerk in Dr. Carl] Cherdon’s store, 120 Erie street, have been ar- 
rested on the charge of violating the laws regarding the sale 
of these drugs, and several other warrants are to be issued 
shortly. 

Dr. Budwig became interested in this matter through being 
called to treat a large number of persons who were arrested 
and confined in the city prison for minor offenses arising large- 
ly from their condition. Through inquiry he learned from 
these persons that the two drugs could be purchased at many 
of the downtown stores. He therefore determined to look into 
the matter and break up the evil if possible. It is said there 
are clubs of boys in the city formed for the purpose of prac- 
ticing the cocaine habit. The situation had become grave, and 
it is fortunate that some one took it up in time. 


WOMEN IN PHARMACY. 


At the last examination conducted by the State Board of 
Pharmacy 115 men and 6 girls took the test. W. R. Ogier, 
secretary of the board, stated that the number of applicants 
is gradually decreasing at each examination. He accounts for 
this from the fact that the remuneration for that kind of 
work is small in this State. Some, of course, expect to be- 
come owners of stores and others are preparing themselves 
for better positions than are usually offered, but the greater 
number know they must be clerks. There has been consider- 
able complaint of the scarcity of drug clerks in the larger 
cities for the past year and Mr. Ogier’s solution of the ques- 
tion may be of much interest to the trade. There are doubtless 
too many stores to thrive well and this brings the salaries of 
clerks down, yet, owing to the long hours, each pharmacy must 
have from one to three and the larger ones several more. It 
seems that this would be a good question for discussion by 
the local, State and national organizations from time to time. 
In this day and age the well educated young man wants a 
fair salary and he cannot be criticised for his ambition. The 
question is: How can druggists pay good salaries with the 
sharp competition and cut rate methods of some who do not 
care for the ethics of business? 


THE STANDARD’S NEW STORE. 


The Standard Drug Company has secured a fine location in 
the Schofield Building, at the corner of Euclid avenue and Erie 
street, and will open a handsome pharmacy. This is one of 
the best locations in the city, being situated where a large 
number of people are constantly passing, and these of the best 
class in the city. The business section is gradually going east 
on Euclid avenue, and this new building is right in the path 
of the forward movement. This building and the Citizens’ 
Building, at the side of it, house thousands of the best offices 
in the city, and the population of the two is sufficient to guar- 
antee “a good business. The Standard has stores at several 
other points in the city. 

The general offices of the Peruna Drug Company, Columbus, 
have been moved from the Hartman Hotel Building to the new 
office building of the company, corner of Third and Rich 


streets. 
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Pass List of the Ohio Board. 

Cleveland, Ohio, November 2.—The following persons suc- 
cessfully passed the last examination before the State Board 
of Pharmacy: Jacob R. Handmacher, Fred W. Boldt, Sigmond 
Grossman, Frank W. Masek, John B. Guesert and Adolphi 
Messerli, Cleveland; Charles H. Douds, Glenn Kensil, Richard 
A. Morgan, Josephine H. Enright and Hugh G. Beatty, Colum- 
bus; Harper E. Kennedy and Jacob Loertscher, Toledo; 
George C. Brofft, Robert Bingman, William A. Bennett, Oscar 
H. Sebastian and Leah L. Burdsal, Cincinnati; Herman Brink- 
man, Napoleon; W. B. Rathbun and Benjamin Tyler, Monroe- 
ville; M. D. Miranda, New Carlisle; R. Duncan McCrosky, 
Ada; Clyde Huston, Oxford; George Fredebaugh, Fairport 
Harbor; Edward L. EHitel, Lockbourne; Ernest J. Higgins, 
Tiffin; William W. Young, Garrettsville; Clarence M. McClure, 
Hillsboro; Curtis A. Darr, Canton; William J. Stoppe, Elm- 
wood Place; William L. Long, Norwalk; Frank L. Snyder, 
Hamilton; Willard R. Hower, Doylestown; HB. L. Middleton, 
Malta; L. O. Wadsworth, Petersburg, Mich.; Thomas O. Moore, 
Morgantown, W. Va. 

Those who passed the examination as assistant pharma- 
cists are: Adam Steinkoenig, Clara Keller, Joseph W. Visconte, 
Charles Saberton, John G. Schmidt and Milton H. Wagner, 
Cincinnati; Carl A. Schmidt, Sandusky; William H. Lintz, 
Kenton. - 

The following may receive certificates as assistant pharma- 
cists on their examination as pharmacists: John W. Boswell 
and Frank N. Koewler, Cincinnati; Benjamin L. Netts and 
Arnold Jersawitz, Cleveland; George P. Wennes, Sandusky; 
William E. Reed, West Lafayette; Frank L. Kays, Senecaville ; 
Fred J. Lawler, Mt. Vernon; Leo Reuscher and Harry White- 
house, Newport, Ky. 


Southern Ohio Notes. 
(From our Regular Correspondent.) 

Cincinnati, November 17.—Interest among Cincinnati drug- 
gists centers in the question as to whom the Nominating Com- 
mittee will select to guide the Ohio Valley Druggists’ Associa- 
tion the ensuing year. The annual meeting, to be held Novem- 
ber 22, promises to be well attended. 

The Akron cut rate war goes merrily on, and a further 
reduction of dollar articles from 69 to 63 cents has been made. 

It is understood that Serodino Bros. will secure the north- 
west corner of Sixth and Race streets. A two story structure 
of steel and glass is to be built there. This is one of the valu- 
able down town sites and the Serodinos made arrangements to 
secure it a long time ago. But when the building inspector 
ordered radical changes to be made in the present old structure 
there was a halt in the proceedings. 

George S. Merrell, Otto Stein, I. W. J. Gordon, Mr. Evans, A. 
Jergens, G. W. Lattimer, F. W. Schumacher, of Cincinnati, and 
several representatives of the Peruna Company, of Columbus, 
left Cincinnati Saturday to attend the annual convention of the 
Wholesale Druggists’ Association at New Orleans. The Queen 
City men will make a strong endeavor to get the next. annua) 
convention for Cincinnati. The association was organized in 
Cincinnati in 1876 by seven men who answered the call of Mr. 
Merrell. 

Did the campaign or election hurt your business? was asked 
Ashley Lloyd. “No, the campaign didn’t, but the very health- 
ful weather we had at Cincinnati this summer I believe af- 
fected trade. Everything is all right now.” In answer to the 
same question a member of John D. Park & Sons Company said: 
“ Business is good; the Presidential campaign did not hurt us.” 

William E. Kampfmueller is blossoming out as a leader in 
local drug circles. To his Fourth street store he has added the 
Seventh street prescription pharmacy and also the old Wagner 
drug store at Seventh and Race streets, and now Mr. Kampf- 
mueller has captured two more drug stores and is planning to 
get a couple more across the river. He has just purchased 
from John L. Vine a store at Clarion and Washington road, 
Evanston, and one on Maple avenue, Norwood. This makes 
five stores Mr. Kampfmueller owns in or around Cincinnati, 
and if he lands the two across the river it will make seven. 
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Chicago to Have a Handsome New Pharmacy—Fined for Selling 
Cocaine—Holdups Numerous in Chicago. 


(From our Regular Correspondent.) 

Chicago, November 15.—One of the finest drug stores in the 
West may be opened within a short time in the downtown dis- 
trict. The store if opened will be in the Reliance Building, ‘at 
the southwest corner of State and Washington streets. A plan 
is on foot to have the store operated by the newly formed 
Reliance Drug Company, of which E. Von Hermann is one of 
the most active members. Mr. Von Hermann now has a pre- 
scription store in the same building and is doing an excellent 
business. There are a number of the best known physicians in 
the city in this building, and it is thought that a store on the 
ground floor would prosper. The corner was formely occu- 
pied by Carson, Pirie, Scott & Co. 


REPENTED IN TIME. 

Another store was to have been started at the southwest 
corner of State and Monroe streets by B. Baumgarden, as part 
of a department store. A long term lease to this property was 
recently acquired by Mr. Baumgarden from Frederick Ayer, of 
Lowell, Mass., the rent being $110,000 a year. After looking 
over the situation Mr. Baumgarden decided not to open the 
drug store, but to confine his business to other lines. 


HENRY 8S. WELLCOME REMEMBERS HIS ALMA MATER 


Among the students of the Chicago College of Pharmacy 
when that institution resumed its teaching after being wiped 
out by the great fire (1871) was Henry S. Wellcome, who came 
to Chicago from Rochester, Minn., and entered the employ of 
Thomas Whitfield, whose drug store was then located at State 
and Bighteenth streets. 

The manager of Mr. Whitfield’s store at that time was the 
present dean of the college, Prof. F. M. Goodman. After spend- 
ing one term at the college Mr. Wellcome went to Philadelphia 
to continue his studies, and subsequently became associated with 
McKesson & Robbins, of New ¥ork, who sent him to South 
America to investigate the cultivation of cinchona. Later, while 
representing this firm in England, he conceived the idea of em- 
barking in business on his own account, and formed a partner- 
ship with S. M. Burroughs, the firm being known as Burroughs, 
Wellcome & Co. The phenomenal growth of this firm and the 
successful career of Mr. Wellcome are well known. 

Upon his way to the Fair at St. Louis, Mr. Wellcome stopped 
at Chicago, and took advantage of the opportunity to visit sev- 
eral of his old friends and to bestow upon his Alma Mater a 
beautiful token of his regard in the form of a loving cup, in- 
scribed “To the Dean and Faculty of the Chicago College of 
Pharmacy from Henry S. Wellcome, a Student at this College 
Immediately After the Great Fire.” 

So unexpected was this gift that but few of the old members 
of the college could be notified in time to be present. Among 
those at the presentation, which occurred on the 10th inst., were 
Thomas Whitfield, A. E. Ebert, W. K. Forsyth, Henry Biroth, 
Mr. Irvine and Dr. Baer, of the alumni, and the entire fac- 
ulty of the school. 

In presenting the cup, Mr. Wellcome spoke feelingly of his 
early associations in Chicago, of the friendships he had formed 
here, and of the regard in which he held his old teachers and 
the college. Dean Goodman responded for the faculty, thank- 
ing the generous donor for his remembrance, and recalling 
some reminiscences of their association in the early seventies. 
Mr. Whitfield, the only living representative of the first gradu- 
ating class of the college, was called upon, and spoke of Mr. 
Wellcome’s ability as shown at the time he was mastering his 
profession and of the attachment which sprang up between Mr. 
Wellcome and Dr. F. B. Power, who was also a clerk of Mr. 
Whitfield’s. Mr. Ebert dwelt on the history of the college and 
the self sacrifice of the teachers and members which alone 
enabled the institution to pass through the many trials of its 
early days. Messrs. Biroth, Forsyth and Irvine, as well as the 
members of the faculty, each spoke a few words of apprecia- 
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tion, and Mr. Wellcome was then shown the pharmaceuticals 
laboratories in operation, and introduced to the senior class. 
He addressed the students briefly, calling their attention to the 
many advantages they enjoyed and the necessity of availing 
themselves of these to the utmost. 

After being shown through the building and expressing his 
admiration of the facilities afforded, Mr. Wellcome took his de- 
parture, carrying with him the good wishes of both his old and 
new friends. 

FINED AGAIN. 

Adolph Brendecke, 260 Randolph street, has again been 
fined for selling cocaine, the amount being $50 in the latest case. 
A woman, who confessed that she was an habitual user of the 
drug, gave the testimony on which Justice Chott rendered the 
decision, ‘This is another instance of the cunditions of which 
members of the State Board of Pharmacy complain. It is 
their stand that convictions secured on evidence given by 
“ fiends” seldom hold in a higher court, because of inability to 
depend on the witnesses. An appeal was taken by Brendecke. 

BOLD BANDITS OPERATE IN DRUG STORES. 

The recording of hold ups is destined, apparently, to be- 
come a serial story. One evening recently two masked bandits 
entered two drug.stores; they were driven out of one, but made 
a successful raid in the other. The thieves first visited the 
store of E. J. Healy, Lake and Dearborn streets. James Lofty, 
the clerk, and Otto Wilmer, night watchman in the North- 
western University Building, where the store is located, put 
up such a plucky fight that the pair fled. The same men then 
went to the store of Otto F. Niethammer, State and Ohio 
streets, where they got $60. A customer entered while the 
men were there, but he was politely bowed out by one of the 
thieves, who said: “ We’re closing up for the night.” The 
proprietor had to remain quiet, as the other bandit was cover- 
ing him with a revolver behind the prescription case. 

NOTES OF THE TRADE. 

The Chicago drug clerks had a successful ball recently at 
Fraternity Hall, 70 Adams street. 

A new store has been opened at Eighteenth street and In- 
diana avenue by Pacyna & Ward. It will be known as the 
Wychmere Pharmacy. 

Hugh Wisdom, formerly head clerk for Albert E. Ebert, at 
State and Polk streets, is now a practicing physician. He has 
an office over Mr. Ebert’s store. 

John P. Garner, the Austin druggist, has been re-elected 
County Commissioner. Sidney C. Yeomans made a good race 
for a place on the same board, but was defeated. 

W. L. Jansen has bought*Charles H. Avery’s branch store 
at Fifty-seventh street and Cottage Grove avenue. Mr. Avery 
still has his main store at 302 East Fifty-fifth street. 

Eli Lilly & Co. have moved from their old stand, on Randolph 
street, just west of Franklin street, to the middle of the block 
east. ‘The new quarters are being fittel up in elegant style 
under the eye of Manager Lake. 

James H. Wells is now president of the United States Phar- 
macal Company, the position having been occupied formerly 
by the late L. K. Waldron, Herman Fry has succeeded H. F. 
Hassebrook as vice-president. 

E. J. Healy has bought the old Tremont House Pharmacy, in 
the Northwestern University Building, Lake and Dearborn 
streets, from W. C. Barrett. Mr. Healy formerly had a store at 
Webster avenue and North Halsted street. Mr. Barrett failed 
some time ago and the store has since been operated by Jerome 
V. Pierce, credit man for Fuller & Fuller. 

The Western manager of the AMERICAN Druceist had the 
pleasure of meeting Henry S. Wellcome, of London, England, at 
the Chicago Drug Trade Club recently. Mr. Wellcome was the 
guest of C. P. Van Schaack, the president of the club, and Frank 
S. Hereth, president of the’Searle & Hereth Company, Chicago. 


He has been touring Canada with his young son, and is now on- 


his way to the coast, taking in all points of interest en route. 
It is Mr. Wellcome’s intention to return to London by way of 
New York. 
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St. Louis Druggists will be Glad when the Fair Closes—Jobbers 
Report Good Business—C. R. Judge’s Election as Vice-Presi- 
dent of the N. A. R.D. Causes Comment—C. P. Walbridge 
Defeated in the Race for Governor May Go to United States 
Senate—He’s a Candidate. 


(From our Regular Correspondent.) 

St. Louis, November 16.—Business conditions in the retail 
drug trade of St. Louis have been of a somewhat varied character 
during recent months. As was the case with all other local 
commercial interests, a great deal of good was expected from 
the World’s Fair, and in a number of instances this was real- 
ized; but it may be said in a general way that the retail drug- 
gists did not profit materially by the holding of the fair, and 
that the majority of them will welcome its close with a sigh 
of relief and charge up several dollars to the account of profit 
and loss. As one of the druggists put it, “the Fair visitors 
are mainly farmers and foreigners, and they bring their own 
medicines with them.” The regular trade, however, has been 
very good and most of the retailers report an increase in re- 
ceipts over those for the same period in 1903. 

WHOLESALERS REPORT EXCELLENT TRADE’ CONDITIONS. 

In the wholesale branch the conditions of business have 
never been better than at the present time. This is mainly due 
to the fact that throughout the entire Southwest and along the 
Mississippi Valley there has been a steadily growing increase 
in both population and wealth, with the result that all mercan- 
tile classes have prospered. This is particularly true of the 
territory for which St. Louis is a distributing center. Crops 
of all kinds have been abundant, and at the same time the 
staple markets are strong, wheat, corn and cotton selling at 
high prices, and the money going out from consumers in a 
more liberal way than has been the rule in recent years. The 
head of one of the largest wholesale drug houses in this section 
is responsible for the statement that: more new drug stores 
have been opened to the St. Louis distributers in the past year 
than at any previous time in the history of the trade, adding 
that orders are abundant and collections are unusually prompt. 

THE ELECTION OF MR. JUDGE. 

No little comment was made anent the election of C. R. 
Judge, of Judge & Dolph, St. Louis, as vice-president of the N. 
A. R. D. Mr. Judge is very popular among the fraternity, as 
well as among business men generally, but it was considered 
rather peculiar that the head of a house once known as a price 
cutter should be elected to an official position in an organiza- 
tion which is distinctly opposed to reductions from established 
schedules. His selection, however, may be said to illustrate 
a triumph gained by the enforcement of N. A. R. D. principles 
as applied to the individual, Mr. Judge having learned by ex- 
perience that there is more money in maintaining the schedul» 
than by enforcing it, and that it is better to adhere to these 
principles than to violate them, whether a member of the N. A. 
R. D. or only an outsider. 

C. P. WALRBIDGE MAY BE U. S. SENATOR. 

Col. Cyrus P. Walbridge, president of the J. I. Merrell Drug 
Company, and recent candidate for the Governorship of Mis- 
souri on the Republican ticket, was defeated in the election. 
but is now a receptive candidate for the United States Senate. 
He entered the gubernatorial race with the odds almost hopeless- 
ly against him, making a sturdy run and being defeated because 
of the fact alone that his opponent had gained a national repu- 
tation as a prosecutor of boodlers and public thieves. Colonel 
Walbridge would make a thoroughly capable Senator, and his 
friends are making an earnest and active campaign in his be- 
half. If elected he will be the first druggist to don the Sen- 
atorial toga. 


THE TELEPHONE SITUATION IN ST. LOUIS. 


Almost every druggist in St. Louis has two telephones—the 
Bell and the Kinloch. The Kinloch is free and the Bell costs 
a nickel for use, with the natural result that the free ‘phone 
is far more liberally patronized. It is also a fact that nearly 
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every druggist would prefer one general system instead of two 
and that the entire trade would be benefited by cutting out the 
“no charge” ’phone and making every one pay for the service. 
It is understood that an effort in this direction is now being 
made. One retailer explains the situation in this way: “ Our 
‘phones are for the accommodation of our customers, but when 
a stranger comes in and buys a 2-cent stamp—on which there ‘s 
a 100 per cent. profit and no cut rates—we know in most cases 
that he is using the purchase as an excuse for the free use of a 
service which costs us a round sum of money every month.” 
ARE CATALOGUE HOUSES RESPONSIBLE? 

Outside of the department stores, there are now no cut rate 
drug houses in St. Louis. The questions that mainly puzzle 
the legitimate retailers are: “ Where do the cutters buy their 
goods? And how is it that they can sell under the schedule 
when we can’t do so without losing money or violating an agree- 
ment?” It is probable that the big catalogue houses can 
answer both of these questions, but in the opinion of the retail 
druggists there should be no necessity for asking them. 

MINOR NEWS HAPPENINGS. 

Dr. H. M. Whelpley, of the Meyer Brothers Drug Company, 
is out of the city, being in attendance on his father, who is 
critically ill. 

Dr. H. F. James, a well-known and popular physician of 
St. Louis, leaves for New York this week and will open an office 
there. 

Cc. D. Merrem, it is reported, is about to close his branch 
establishment on Delmar avenue, directly opposite the World's 
Fair. His main store, at the corner of Finney and Taylor 
avenues, is one of the busiest places of its kind in the West 
End. 

Adam B. Roth is one of the few druggists who reports an 
increase in sales as a result of the World’s Fair. He is in the 
center of the boarding house district and says he has sold more 
proprietaries this season than at any other similar time in his 
experience. 


The Oklahoma Board Will Recognize Diplomas. 

The regular quarterly meeting of the Oklahoma Board of 
Pharmacy was held at El Reno October 4. Wilbert J. Moore, of 
Bridesburg, Pa., was registered upon diploma from the Phila- 
delphia College of Pharmacy, and the board decided to recog- 
nize graduates of such colleges as require four years of prac- 
tical experience before issuing diploma, provided the applicants 
presented such reference and recommendations as would be sat- 
isfactory proof of their.honesty and efficiency from past em- 
ployers. 

A lack of sufficient qualified help in the territory is the 
reason for thé action of the board. The secretary will furnish 
blank applications to all parties who desire to register upon 
this ruling, upon request. 

The secretary reported attending the conference of Boards 
of Pharmacy at Kansas City during the meeting of the A. Ph. 
A., and had the proper blanks been supplied the Oklahoma 
board would have been among the first to become a member of 
the National Association of Boards of Pharmacy. 

The board organized for the ensuing year by electing the 
following officers: A. B. Clark, president, Watonga, Okla.; F. 
B. Lillie, secretary, Guthrie; E. BE. Howendobler, treasurer, 
Perry. The next meeting date was made January 10, 1905, and 
the place, Guthrie. 

Applicants must have their papers on file at least ten days 
before the meeting. All needed information will be supplied by 
the secretary upon request. 





Awards to the Wellcome Chemical Research Laboratories, 
London. 

The Committee on Awards of the Louisiana Purchase Ex- 
position, St. Louis, have conferred upon the Wellcome Chemical 
Research Laboratories the distinction of a grand prize and 
three gold medals, in recognition of the importance and edu- 
cational value of the chemical and pharmacognostical re- 
searches conducted in these laboratories under the direction 
of Dr. Frederick B. Power. 














AMERICAN DRUGGIST AND 


WESTERN NEWS BRIEFS. 


Edgar, Neb.—Wm. Brookley has purchased the business of 
the City Drug Store. 

Syracuse, Neb.—E. G. King has purchased the drug business 
of C. A. Hendry. 

Stanton, Neb.—Edward S. Peterson will shortly open a new 
stock of drugs in this city. 

Weleetka, I. T.—Hildmeyer & Co. have succeeded to the 
drug business of Hildmeyer & Burke. 

Weleetka, I. T.—M. S. Hughey has sold his stock of drugs 
to the W. H. Buck Drug Co. 

Stroud, Okla.—S. Ingalls has purchased the drug store of 
H. Brookins. 

Memphis, Texas.—Eikins & Maige have sold out their phar- 
macy in this city to C. N. Montgomery. 

Rosewood, Texas.—Doss & McKee have been succeeded in 
the drug and grocery business by C. H. McKee. 

Salt Lake City, Utah—wW. L. Johnson has purchased the 
drug store of D. L. Wallace. 

Medical Lake, Wash.—M. J. Grady has recently engaged in 
the drug business in this city. 

Tacoma, Wash.—Shaw Bros. have succeeded to the drug 
business of Carpenter & Shaw. 

Auburn, Wash.—V. R. Bissell & Co. have sold out their 
drug business to Fowler & Mason. 

Pullman, Wash.—G. H. Watt has purchased the drug store 
of J. W. Palmerton. ; 

St. Joseph, Mo.—The Hartwig-Machen Pharmacy has been 
incorporated in this city with a capital stock of $7,000. 

Maquoketa, Iowa.—Broxam & Hinkley have purchased the 
drug business of Walter Doe & Co. 

Bunker Hill, Kan.—Joe FE. Kininger has sold his drug store 
to C. A. Little. 

Marysville, Kan.—TI. I. 
stock of John L. Clark. 

Sylvan Grove, Kan.—J. G. B. Pinney & Co. have purchased 
the drug business of R. Wohler & Co. 

Sylvan Grove, Kan.—Shelksohn & Witte have been suc- 
ceeded in the drug business by Shelksohn & Co. 

Rush Center, Kan.—John Irving will shortly open a new 
drug store in this city. 

Boelus, Neb.—M. J. Morrow has sold his drug business to 
Cc. S. Morrow. 

Warren, Ark.—Bailey & Hamson have succeeded to the 
drug stock of Bailey & Thompson. 

Sapulpa, I. T.—Campbell & Ritchey have succeeded to the 
drug store of Straight & Ritchey. 

Hubbard, Iowa.—M. C. Nix has sold his drug sto¢k in this 
city to Frank Allberry. 

Moran, Kan.—M. K. Barber is removing his drug stock 
from this point to Larned. 

Creston, Iowa.—G. N. Newcomb has succeeded to the drug 
store of Cherry & Newcomb. 

Culver, Kan.—Halsey & Lisley have recently engaged in 
the drug business in this city. 

Fairfield, Neb.—C. I. Bernard has sold his interest in the 
drug store of Bradwell & Bernard. 

Muscogee, I. T.—J. M. Woods & Co. have purchased the 
drug store of S. K. Williams. , 

Grehner, Neb.—C. W. Mosser has purchased the drug store 
of Holcomb Bros. 

Guthrie, Okla.—The Occidental Chemical Company has been 
incorporated with a capital stock of $50,000. 

Beemer, Neb.—The Frasher Drug Company has sold its 
business in this city to the Swartz Drug Company. 

Clarendon, Texas.—Malfair & Fleming have purchased the 
drug stock of H. D. Ramsey. 

Pueblo, Col.—R. J. Bruner has purchased a half interest 
in the Triangle Pharmacy of W. H. Mizner. 

Schleswig, Iowa.—McGarvey & Schultz have succeeded to 
the drug business of Walters & McGarvey. 

Raymond, Neb.—N. A. Mickey, a druggist and giocer, is 
selling out his grocery stock and will remove to Clatonia. 


McIntosh has purchased the drug 
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PACIFIC COAST NEWS. 


PHARMACY BOARD CHANGES OFFICERS AND REGISTERS CLERKS. 


The officers of the State Board of Pharmacy of California, 
as announced October 14, after the report of the Attorney-Gen- 
eral had been received in response to a protest filed by ex- 
Secretary Calvert, are as follows: C. H. Rowley, president, to 
succeed himself; Dr. J. J. Crowley, secretary, to succeed John 
Calvert. The choice of Dr. Crowley was made by three mem- 
bers of the board—C. H. Rowley, E. J. Molony, and the vote of 
the candidate—Calvert casting his vote against the latter, and 
H. L. Finger refusing to vote. Calvert objected to this pro- 
cedure, claiming that in order to elect it was necessary for a 
majority to cast their ballots for an aspirant. The Attorney- 
General decided that, although the board was composed of 
seven members, there were two vacancies, making three a 
majority of the present board. 

This is the only pharmaceutical body in the State where 
the presentation and discussion of scientific pharmaceutical 
questions are made the leading feature of the meetings. The 
membership includes the best posted pharmacists in the State, 
as well as a large number of physicians and medical students 
who graduated at the University of California College of Phar- 
macy previous to taking up the study of medicine. 

CHEMISTS USING SAME TESTS GET OPPOSITE RESULTS. 

In a case where four milk dealers had been charged with 
having put gelatin and borax in their cream Dr. A. C. Bothe, 
the city chemist, and Prof. Thos. Price clashed in the Police 
Court when the cases were on trial. Dr. Bothe claimed that 
traces of these foreign substances had been found in the cream 
he had examined, which had been obtained from the defend- 
ants. Professor Price followed Dr. Bothe and for the de- 
fense stated that he had used the same tests and had been 
unable to find any adulteration in any of the samples, which 
were the same as those turned over to the health inspectors. 
He said that he had even gone further by using additional 
tests, with the same negative result. Judge Cabaniss dis- 
missed the cases with, “When chemists disagree, defendants 
go free!” 





COAST ITEMS. 

The United Carbonic Gas Company has been incorporated 
in Oakland. It is said that a plant will be established at 
East Oakland, where 500 men will be employed. The com- 
pany is capitalized at $200,000, with the following directors: 
T. °S. Irvin, Fred Walter, F. C. Vaughn and G. EB. de Golia. 

Sodium bicarbonate, 86 per cent. pure, has been discovered in 
Lake Carissa, on the McKittrick branch, and a San Francisco 
concern has made applicationefor a five-acre site for a refinery 
to the Kern County Board of Trade. It is said that millions 
of tons are accessible and that the new industry will employ 
50 to 100 men. 

"FRISCO NEWS. 

Kk. G. Schutz, Ph.G., manager of Union Drug Company’s 
store No. 2, is now a benedict. He was married last month to 
Miss Irene Le Noir, of Oakland, daughter of Mrs. M. Le Noir. 

Edwin W. Joy,Ph. G., and R. E. Miller, both of this city; J. O. 
McKown, of Livermore, and S. Will, representative of 8S. 
Jurgens, of Cincinnati, left last month for Honolulu to spend 
several weeks in the islands, anticipating a most enjoyable 
vacation. 

It has been learned that the murderer of W. A. Vermillion, 
well known in college circles here, who was killed at Salt 
Lake City on the night of August 22, has been captured and 
has confessed his guilt. 

Dr. A. B. Nelson, a druggist and physician in Montgomery 
street, near Clay, was arrested on the charge of battery on 
complaint of G. F. Atkinson, his partner, on September 15. 
The latter alleges that Nelson struck him and threw him out 
of the store. When Atkinson returned the same afternoon 
Nelson told him to vacate, but the former refused, whereupon 
Nelson had Atkinson arrested on charges of battery, disturbing 
the peace, and forcibly detaining the property of another. It 
is claimed by Nelson that under an order of court Atkinson has 
no right to interefer with the business of the store. 
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Ghe Drug and Chemical Market 


The prices quoted in this report are those current in the wholesale market, and higher prices are paid for retail lots, 
The quality of goods frequently necessitates a wide range of prices. 





Condition of Trade. 
New Yorxk, November 19, 1904. 


During the interval since our last report orders have been 
more than usually numerous for jobbing quantities, while 
original packages have also changed hands in considerable 
amount. The volume of business generally shows, however, no 
great increase over the corresponding period of the previous 
month, owing largely to the fact that many of the heads of 
firms have been absent from the city. The annual meeting 
of the National Wholesale Druggists’ Association has been in 
progress at New Orleans the past week, and operations have 
been restricted to some extent. With the return of the prin- 
cipals there is every reason to believe that the business re- 
sults of the month will make an excellent showing, for the 
period has arrived when interior merchants find it necessary to 
replenish their assortments. Much interest was manifested in 
the Amsterdam cinchona bark sale, but the results have not 
affected the market, quinine being unchanged, though held with 
more firmness in view of the firm prices realized at the auction 
of bark. Holders of opium are finding encouragement in the 
reports from Smyrna, which tell of snow in the growing dis- 
tricts and more or less speculative buying, but trade in this 
market is of a routine character only, speculation being en- 
tirely absent and sales seldom rising above jobbing proportions. 
Menthol has attracted more attention since our last, but prices 
are, if anything, a shade weaker, despite the approach of the 
winter season, when increased demand will be felt. On most 
lines buyers are confronted with a stronger tendency of values. 
Among the gums, camphor has again advanced, and increased 
firmness is noted in kino, mastic and myrrh. 


HIGHER. LOWER. 
Camphor, Menthol, 
Cacao butter, Sarsaparilla, Mexican, 
Nux vomica, Cotton root bark, 
Citronella oil, Spermaceti, 


Quicksilver, Cardamom seeds, 
Carbolic acid, Quinidia, 
Chlorate of potash, Colchicum root, 
Colchicum seed, Buckthorn bark. 
Balm of Gilead buds, 

Gum mastic, 


Buchu leaves, short, 
Berberis aquifolium, 
Coriander seed, 
Codeine, 

Cannabis indica, 
Stramonium seeds. 


Drugs. 


Arnica flowers are in light supply and wanted, with the 
range of the market at 914c to 1014c, as to quality and qiantity. 


Balsam copaiba is in moderate demand only, but values are 
steadily maintained on the basis of 30%4c to 35c, as to quality 
and quantity. 


Balsam, fir, Canada, remains in steady position, but sales 
are making in a jobbing way only at $3.50 to $3.60; Oregon is 
held at 90c to $1.00. 


Balsam Peru is in fair jobbing request, and values are sus- 
tained at $1.10 to $1.15. 


Balsam tolu is without improvement, very little attention 
being given to it by either jobbers on consumers; sales at 2ic 
to 22c. 


Buchu leaves, short, have been in good jobbing demand, and 
prices on desirable grades are fractionally higher, 17c to 20c 
being now named, as to quality and quantity. 


Buckthorn bark offers more freely, and prices show a de- 
cline to 6c to 644c. > 


Burgundy pitch is well sustained at 2%c to 3c, with sales re- 
ported at the inside figure. 


Cacao butter has been in active request, and values are firm- 
ly maintained at the range of 3114c to 33c for bulk, and 37c to 
39¢ for 12-lb. boxes. : 


Cannabis indica is in reduced supply, and, although goods 
are obtainable in a limited way at $1.05, a more general quota- 
tion is $1.10. 


Cantharides are maintained in steady position, owing to 
scarcity of supplies, though the demand at the moment is lim- 
ited to small jobbing quantities. We quote Russian at $1.60 
and Chinese at 60c to 65c. 


Chamomile flowers are finding steady sale in a jobbing way 
at the range of 9c to 15¢ for German, and 10c to 16c for Roman, 
as to quality and quantity. 


Chloral hydrate continues firm at the higher range estab- 
lished recently, and we hear of numerous jobbing sales at the 
range of 93c to 95c for crusts and crystals, respectively. 

Coca leaves are quiet but steady at the range of 1614c to 18¢ 
for Truxillo, and 28¢ to 30c for Huanuco. 

Codeine is generally higher, manufacturers having agreed 
on a new schedule of prices based upon a range of $3.20 to 
$3.40 for pure in bulk; sulphate and muriate at $2.95 to $3.20, 
and phosphate at $2.70 to $2.95, as to quantity. The demand is 
of average seasonable proportions. 

Codliver oil has been actively inquired for since our last, and 
prices show more steadiness, especially for the leading brands. 
Most of the recent arrivals of new oil have been taken up. 
The demand for spot goods is being met at $48.00 to $60.00 for 
Norwegian, as to brand, while Newfoundland is held at $40.00 
to $43.00. 

Colchicine is lower, manufacturers having revised their 
quotations to the range of $28.00 an ounce for crystals. 

Colocynth apples continue to offer at 27¢ to 28c for Spanish 
and 87c to 45¢ for Trieste, though only jobbing parcels are in- 
quired for. 

Corn silk has attracted some attention during the interval, 
some scarcity prevailing, and holders ask 9c for the limited 
quantity available. 

Cotton root bark is in better supply in consequence of recent 
arrivals, and holders are easier in their views at 30c to 40c, as 
to quality and quantity. 

Cubeb berries continue slow of sale, though holders are not 
making any special effort to increase the distribution, and the 
market is well maintained at 8c to 8% for XX. and 7c for or- 
dinary ; powdered held at 1ic to 138c. 

Cuttlefish bone is irregular and unsettled, owing to competi- 
tion among holders and lack of important demand. There are 
sellers of Trieste bone at 14%4c, though 15c is quoted in some 
quarters. Jewelers’ is held at 44c and upward for large, and 
45¢ and upward for small, as to quality and quantity. 

Ergot is somewhat neglected at the moment, but prices are 
maintained with considerable firmness, in consequence of the 
improved position of the article at primary sources. We quote 
the range at 39c to 40c for Russian, and 41c to 42c for Spanish, 
as to quality and quantity. 

Juniper berries are in better supply, and values have eased 
off a trifle, 2c to 214c being now named as acceptable, while we 
hear of some sales at a fraction under this. 

Lycopodium maintains its firm position in the face of the 
high prices asked at primary sources. While spot quotations 
are unchanged at 80c to 85c, new crop is not offered under 84c. 
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Ménthol is fractionally lower, but holders are not pressing 
goods for sale in view of the near approach of the consumptive 
season. There are Sellers at $2.85, but some decline to shade 
$2.90 and one asks $3.25. 


Manna is dull and featureless, with quotations more or less 
nominal at 30c to 40c for small flake, and 28c to 30c for sorts, 
as to quality and quantity ; large flake is quoted at 50c. 


Nux vomica maintains its firmness, though the demand has 
quieted down somewhat. Values are firm on the basis of 31%c 
to 4c, as to quality and quantity. 

Opium continues inactive, with the tendency of the market 
favoring buyers, though prices are not actually lower than 
those quoted in the preceding issue, cases being held at $2.721%4 
and broken lots at $2.75 to $2.77%. Powdered is jobbing at 
$3.35 to $3.40. 

Quinine is finding a steady, moderate outlet into consuming 
channels at unchanged prices. The large offerings of bark at 
the Amsterdam sale netted slightly lower prices, without, how- 
ever, affecting this market. The bark auction at London sev- 
eral days later went off at an advance. Inquiry at the office of 
Fuerst Bros. & Co. regarding the result of the auction of Java 
quinine at Batavia yesterday brought the information that only 
5 per cent. of the quantity offered had been disposed of, the 
inference being that the prices offered were not accptable. The 
lay down price in New York is unchanged. Meanwhile manu- 
facturers continue to quote on the old basis of 23c for bulk in 
100-ounce lots; second hands name 22%4c for German, and 22¢ 
for Java. 

Senna leaves are in active jobbing demand, Alexandria be- 
ing given the preference, and values are well sustained at the 
range of 514c to 6c for siftings, 9c to 10c for half leaf and 17c 
to 20c for whole leaf; Tinnevelly held and selling at 6c to 10c. 

Vanilla beans, Mexican, are somewhat irregular and unset- 
tled, owing to competition, though the range may be quoted at 
$3.50 to $8.50 for whole, and $2.50 to $3.50 for cuts; Bourbons 
held at $1.75 to $5.00, and Tahitis at 60c to $1.00, as to quality 
and quantity. 


Chemicals. 


Acetate of lime is maintained ‘at the recent advance, stocks 
being still rather light. The wants of consumers are being sup- 
plied at 1.25c to 1.30c for brown, and 1.87%4c to 1.90¢ for gray. 

Ammonium carbonate is firmer in tone, and English shows 
an advance to 8%c to 8i4c for lump and 9%c to 9%4ec for pow- 
dered; domestic make is held and selling at 8c to 8%c for 
lump and 9c to 9%c for powdered. 

Aqua ammonia has developed an advancing tendency, and 
quotations for carboys now range from 6c to 6%%4c for 26 de- 
grees, though drums are obtainable at the old range of 5c to 
5lac. 

Arsenic is in fair consumptive demand, with sales of Eng- 
lish at 3%c to 3144c. Red is dull at 65c to 7c. 

Carbolic acid reflects the advancing tendency in foreign mar- 
kets, and spot quotations for crystals in bulk and pound bottles 
have been advanced to 14¢ to 16c and 22c to 23c, respectively. 

Chlorate of potash has improved in position since our last, 
crystals having advanced to 8%4c to 8%c and poowdered 8%c 
to 9c, while the contract price for next year has been advanced 
to 8c to 84%4c for crystals and powdered; second hands quote 
at 84c to 8i4c for crystals and powdered. 

Cream tartar is meeting with a maderate jobbing demand, 
with crystals maintained at 24%4c to 24%c and powdered at 
24%4¢ to 25c. 

Oxalie acid has met with moderate attention in the interval 
and prices are steadily maintained at 5c to 5c for jobbing 
quantities. 

Quicksilver is firmer and fractionally higher, the flask 
price being now $40.00, while in a jobbing way 55c to 57c is 
named. 


Tartaric acid is meeting with about the usual consuming 
demand, with the sales at 3014c to 30%c for crystals and 30%ec 
to 81c for powdered. 
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Essential Oils. 
Anise continues to show a hardening tendency in the face 
of restricted supplies ; while $1.22%4 to $1.25 is generally named, 
some decline to shade the outside quotation. 


Bay is without important change, the sales during the in- 
terval being at $2.40 to $2.50. 


Bergamot is meeting with little attention, but holders are 
firm in their views at $2.15 to $2.25. 


Cajuput remains quiet, but the market appears well sus- 
tained at 5714c to 60c. 


Camphor is meeting with a fair moderate inquiry, and is 
steady in price at the range of 10c to llc for Japanese in cases. 


Citronella has been in active demand since our last, and val- 
ues are fractionally higher, the revised range being 30c to 32¢, 
as to quality and quantity. The stock on spot is light, and pri- 
mary markets show considerable strength. 


Peppermint has offered a shade more freely since our last, 
though we hear of no open quotations under $3.57, which is 
more than buyers are disposed to give, hence the market is not 
characterized by any great activity. 

Sassafras is in good demand, artificial being given the pref- 
erence, with sales at 26c to 27c. 


Gums. 


Aloes are quiet, but the quotations of the market show no 
change from 3%c to 4c for Curacao, and 11c to 12¢c for Cape. 


Asafoetida is without new feature of interest, either as re- 
gards price or demand; sales at 19¢ to 25c, as to quality. 


Camphor has reacted to the firmness which has character- 
ized this article for some weeks past, and prices were advanced 
on the 17th inst. to the range of 67c to 67\%4c for barrels and 
cases. 


Chicle maintains its firm position, with prime Mexican in 
good request at 40c to 42c. 

Kino is held with increased confidence owing to the small 
available supply, there being nothing now obtainable under 
25¢e, with up to 26c asked. 

Mastic is in limited supply and firm at an advance to 33c 
to 35c. 

Myrrh is scarce and wanted, with siftings held at an ad- 
vance to 21c to z2¢, sorts at 28c to 25e, and select at 26c to 32c. 

Tragacanth is in moderate demand and prices are firm at 
the range of 30c to 65c for Aleppo, and 35c to 90c for Turkey. 


Roots. 


Alkanet is held and selling at the previous range of 6c to 
Ze, but only jobbing sales are reported. 


Blood continues scarce and firm, with holders quoting 12c 
to 138c. 


Berberis aquifolium continues to rise im value, the quotation 
at the close standing at 16c to 18c. 

Colchicum bulb is easier, recent sales showing a dceline to 
11¢ to 138¢. : 

‘Dandelion, German, is fractionally lower, sales since our 
last being made at 8c to 84c. 

Golden seal is in demand and steady at $1.40 to $1.50, as to 
holder. 

Gentian is unchanged at 4c to 4%4c, though only small lots 
are inquired for. 

Ipecac is without change and quiet at $1.20 to $1.25 for Rio, 
and $1.15 to $1.20 for Carthagena. 

Jalap remains quiet, but values are unchanged at 1144c to 
13¢. 

Sarsaparilla is in limited demand and freer offerings have 
reduced the limit to 9%c, though some holders continue to name 
10¢. 

Senega is well maintained at the previous range of 68c to 
70c, and a good jobbing business is reported. 
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Seeds. 

Anise has sold actively during the interval, some 5000 lbs. 
of Russian having changed hands within the quoted range of 
de to 54%4c; star is firmer, with 144%4c to 15¢ now generally 
named. Coriander is in reduced supply and firmer at 7%c to 
8c for bleached and 7%4c to 7%4c for unbleached. Celery is 
maintained firmly at the previous range of 714c to 8c. Col- 
chicum is scarce and higher abroad and local dealers now 
name 23¢ to 25c. Other varieties of druggists’ seeds are with- 
out new or interesting features, either as regards price or de- 
mand. Values on most lines are characterized by a .consid- 
erable firmness. 


Fire in Wm. Merrell Chemical Company’s Establishment. 
(Special to the American Druggist.) 
Cincinnati, November 17.—Fire this afternoon damaged the 
Wm. Merrell Chemical Company’s establishment to the ex- 
tent of $10,000. 


Gates Advises a Friend. 

John W. Gates entertained a merry party at dinner at one 
of the best known of the road houses out beyond Saratoga 
Lake the other evening after the races. The liquid part of 
the entertainment furnished was not wholly Apollinaris water, 
and some of the men were feeling in a rather tangled condition 
when they left the table and started for home in the gray of 
the early morning. 

One of the lot was a horse-owner with whom Mr. Gates 
is particularly intimate, and who would insist in trying to 
wear Gates’s hat, which is three or four sizes too large for 
him. After the hat business was straightened out, Gates sang 
out to his friend: 

“TI say, John, you will see two carriages out there at the 
door. Take the first one. The other isn’t there. Good night 
and good luck.”—New York Commercial. 





Hints to Buyers. 


The advertising of C. I. Hood Company, of Lowell, Mass., 
should be carefully followed by the readers of the AMERICAN 
DRvGGIsT, as it constantly embodies special offers which have 
proved valuable to the trade. 


One of the neatest and best of the little sundries that all 
druggists should carry in stock is the “ Apt” Nail Clipper, made 
by L. A. Boettinger, 48 Leonard street, New York, manufactur- 
er of tweezers, manicure files, corkscrews, baby pacifiers, etc. 

Everything in the line of drug labels and boxes can be sup- 
plied by the E. B. Read & Son Company, Baltimore. The same 
firm also makes a splendid cabinet for filing prescriptions. 
Write for information. 

The Abbott Alkaloidal Company offers a line which insures 
big profits for the druggist. Write the company’s Chicago office 
for descriptive matter and circulars concerning its Saline 
Laxative, which is one of the biggest sellers on the market. 


Any firm wishing to advertise its wares throughout 
Australia would do well to confer with the Australasian Adver- 
tising Company, Wm. Kemp, manager and _ secretary, Mel- 
bourne, Victoria, Australia. 

The gin put up by Clarke Bros. & Co., distillers, of Peoria, 
Ill., can be relied upon as one of the very best gins for family 
and medicinal use. It is bottled at the distillery; price, $8.50 
per case. 

Antikamnia is one of the most effective and satisfactory 
febrifuges on the market, and is also very efficacious as an 
obtundent. Write the Antikamnia Chemical Company, St. 
Louis, Mo., for a supply of literature concerning the thera- 
peutic uses of Antikamnia and its compounds. 

The London, Eastern & American Trading Company is pre- 
pared to become agent of any drug or chemical house that 
wishes to get a share of British India trade, a country rich in 
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possibilities for the introduction of American goods of all kinds. 
The firm’s New York office is in the Bowling Green Building. 


The Wood Products Company, of Buffalo, N. Y., lays special 
stress upon the fact that its Columbian Spirit is designed for 
external use exclusively. For such purposes Columbian Spirit 
is in every respect the equal of grain alcohol, while, of course, 
considerably cheaper. 


Pharmaceutical and chemical houses desiring to push or 
create trade in the Straits Settlement should communicate with 
H. J. M. Ellis & Co., manufacturers’ agents, Singapore. The 
latter place is the greatest distributing center in the Orient. 
New York office, 105 Hudson street. 


The “ Silent Salesman ” showcases, made by John Phillips 
& Co., Detroit, Mich., are most attractive and up to date. They 
are perfectly illuminated and display goods to the best possible 
advantage. Send for catalogue whether you intend to buy a 
case or not. 


Look over your supply of antitoxin and vaccine, exchange 
all that is over date and complete the assortment. Send for 
Mulford’s new literature for distribution. Don’t neglect your 
antitoxin stock. This is the season when you will have most 
calls for it. 


Schieffelin & Co., importers, exporters and jobbers of drugs 
and chemicals, New York, can supply everything in the line of 
standard chemical and pharmaceutical preparations, pure drugs 
and druggists’ sundries. Revised list will be mailed on appli- 
cation. 

Before buying showcases it would be advisable to get cata- 
logue and prices from the Grand Rapids Show Case Company, 
Grand Rapids, Mich. Its cases are constructed on scientific 
principles, and it guarantees absolute satisfaction in construc- 
tion, durability and finish. The company’s prices are right, too. 


It may seem a little queer to ask a druggist if he is getting 
the dog trade in his locality ; but there is money in that trade 
if the druggist handles the dog remedies put up by the Dent 
Medicine Company, of Chicago. The firm supplies druggists 
with display cases, signs, posters, pedigree blanks, booklets on 
dogs, etc. 

N. Lopard & Co., 705 Broadway, New York, offer direct ad- 
vertising for druggists free. If you will send the company the 
names of 50 of your best women customers the firm will mail 
to each one a special letter requesting her to call at your store 
for a free sample jar of Queen Louise Massage Cream. The 
firm will furnish you these free of charge with an order for 
1 dozen large size, retailing at $1, and 1 dozen small size, re- 
tailing at 50 cents. Order through your jobber or direct. 


New, diffetent and lasting are Vantine’s Oriental Perfumes. 
They appeal immediately to the customer. There are new names 
and new odors which are bound to take. The company makes 
extracts, toilet waters, sachets, incense, cold cream and novel- 
ties. It would be to any retailer’s advantage to send for the 
firm’s Christmas sample line, containing a complete assortment 
and a liberal supply of souvenirs. The firm’s address is 877- 
879 Broadway, New York. 


In sandalwood oil it is especially important to secure a 
preparation that can be relied upon. Stafford, Allen & Sons, 
Limited, London, who were among the first to take up the dis- 
tillation of the oil in England, have made a high reputation for 
the article. Their oil is distilled from selected East India 
wood under the best possible conditions, and is one of the finest 
oils procurable, both for perfumery and therapeutic purposes. 
It is put up on 1-pound and 4-ounce bottles, or in bulk. 


Newbro’s Herpicide is an antiseptic and germ destroying hair 
dressing which imparts a dainty and refreshing odor to the 
hair, cures itching of the scalp, dandruff and falling hair. The 
Herpicide Company, of Detroit, is completing its list of adver- 
tised agents, and where the firm has no such agent an applica- 
tion from the proper druggist will be considered. Here’s a 
chance for some druggists to get exclusive advertising and good 
trade. 























